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Auto Leaders 
Pay Tribute to 
Chris Sinsabaugh 


With deepest sympathy.— 
ENRY F orp. 
* * * 


Chris was beloved by all who 

new him—a kindly, gentle soul 

with a great store of knowledge of 

he industry and its products. He 

will be missed greatly.—LieuTt. Gen. 
Wittiam S. KNUDSEN. 
* * * 


Valued Friend’ 


I regret the passing of an old 
and valued friend.—Capr. Eppir 
CKENBACKER. 
* * * 


Able Chronicler’ 


The industry has lost its most 
able chronicler, in the passing of 
hris Sinsabaugh.—C. S. Davis, 
president, Borg-Warner Corp. 
* ad * 


‘Pal and Comrade’ 


Our sincere sympathy in the 
passing of Chris, our good old pal 
nd comrade. He will be missed 
md mourned in the Old Timers 
family, of which he was a colorful 
and conspicuous figure of national 
Brominence.— Geo. ConraD DIEHL, 
president, Frep H. Exiot, secretary, 
utomobile Old Timers, Inc. 
* * * 


SHeld Confidence 


Df Dealers’ 
It is with regret that I learned 


of the passing of Chris Sinsa- 


baugh, and I want to express my 
deep sympathy. We in the auto- 
mobile business share in your 
loss. Chris long held the friend- 
hip and confidence of thousands 
of automobile dealers and his 
place with them will be hard to 
w.—Davw E. Castes, president 
National Automobile Dealers 
» * * x 


‘W ell-Beloved’ 


We are all very sorry to hear 
of the passing of so fine a man 
and such a well-beloved charac- 

er as Chris Sinsabaugh. I know 
you will miss him and I send my 
sincere sympathy to you and his 
Other associates and, most espe- 
cially, to the members of his 
amily.—Jack Biccers, president, 
Libbey-Owens-Ford Glass Co. 


* * * 


Appreciates Chris’ 


ound Advice 

In the passing of Chris Sinsa- 
baugh, we feel that not only has 
he industry lost one of its most 
useful and colorful figures but 
also that we have lost individual- 
y and as a company a great 
friend. There is no need to 
enumerate the many contribu- 
ions Chris has made, but I do 
wish to mention appreciatively 
is interest in helping me off to 
m good start two years ago when 
I took over sales responsibilities 


(Continued on Page 8, Col. 1) 
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Postwar Market 
For 11 Million 


Cars is Foreeast 


Half of the 21,400,000 
Vehicles Left by 1945 
To Be Over 8 Yrs. Old 


By Pete Wemhoff 
Managing Editor 


DETROIT.—A tremendous 
postwar auto market—figured 
at 11,200,000 cars if the war 
lasts through 1944— is fore- 


cast by a leading auto manu- 
facturer, whose research depart- 
ment has covered all phases of the 
problem. 


If car production had continued 
normally up to 1945, the company’s 
research experts figure, there 
would then have been a total of 
32,600,000 cars on U. S. roads. But, 
since output stopped last year, 
these experts believe that by the 
end of 1944 the nation’s car regis- 
tration total will have dropped to 
21,400,000, about half of which will 
be over eight years old. 


The difference between these two 
figures is the 11,200,000 backlog of 
auto demand seen likely beginning 
in 1944. 


In view of this tremendous back- 
log, the sales head of this auto 
company wonders if the industry 
should make all the cars it can in 
the immediate postwar period. He’s 
certain the industry can sell all the 
cars it can make, but he ponders 
the question of whether it would 
be smart to do so. 


Since this huge demand won't 
last forever, he wonders if it might 
be better for the industry to fill 
demand gradually and_ thereby 
avoid creation of a panic. The sales 
chief believes either the govern- 
ment or the industry itself will 
effect economic controls to hold 
things in check after the war. 

This company’s research brings 
out interesting figures. It is shown, 
for instance, that in 1942 there 
were an estimated nine billion 
“orphan dollars” which did not go 
into living costs, taxes, etc. By 1944, 
it is believed, this ‘“orphan-dollar” 
total will have grown to 25 billion 
dollars, a huge backlog of money 

(See POSTWAR, Page 6, Col. 5) 


Auto Leaders 
Attend Rites 
For Sinsabaugh 


DETROIT—With automotive 
executives and pioneers in attend- 
ance, funeral services were held 
here Jan. 29 for Chris Sinsabaugh, 
editor of Automotive News, who 
died Jan. 26 after a short illness. 

The brief service was conducted 
by the Rev. Mr. Thomas Smith, 
rector of the Emmanuel Episcopal 
Church. Cremation followed. 

Among the industry leaders at- 
tending the services were K. T. 
Keller, Fred Zeder and Carl Breer, 
of Chrysler Corp.; M. E. Coyle, 
president of Chevrolet; H. J. 
Klingler, president of Pontiac; N. 
Dreystadt, president of Cadillac; 
H. C. Doss, Ford general sales 
manager; K. B. Elliott, sales vice- 
president of Studebaker; F. H. 
Akers, general sales manager of 


ma 
ny 


QADNA 


[. 


Trae Lae 


NV 
LW 


e UU 


$4 Per Year, 15¢ Per Copy 


Jeffers Winning Hot Fight 
For Ample Rubber Supply 


Pay Final Tribute... 


—Photo courtesy Detroit rree rress 


AUTO INDUSTRY LEADERS took time off from war production activities 
to attend funeral services Jan. 29 for Chris Sinsabaugh, editor of Automotive 


News. Here ones the ~— 
7 of Chevrolet; K. a 


in Detroit are, left to right, M. 
Keller, 


E. Coyle, 
president of Chrysler Corp., 


eating, assistant general sales manager of Chevrolet. 


H. C. DOSS (left), general sales manager of Ford 
director of National 


of Oxnard, Calif., a 


—Photo courtesy Detroit News 


and A. J. Dingeman 
utomobile Dealers Assn., attended 


the funeral services for Chris Sinsabaugh in Detroit. 


CARL BREER, vice-president, and Fred M. Zeder 


eee Es a 
—Photo courtesy Detroit Free Press 
vice-chairman of the 


board of Chrysler Corp., also were present at the Sinsabaugh rites. 


—Photo courtesy Detroit Free Press 


FDR is Expected 
To ‘Arbitrate’ 


Czar Blocks Military’s 
Desire to Take 7 Million 
Cars Off Highways 


By William Ullman 
Washington Correspondent 


WASHINGTON.—The Bat- 
tle of Synthetic Rubber roar- 
ed on in the Capital last week 
amid growing probability 
that President Roosevelt him- 


self will have to act for peace be- 
tween Rubber Czar William M. 


d| Jeffers and the Army and Navy 


chiefs he has so hotly assailed in 
the controversy over priorities. 

There also was an increasing 
demand for creation of a war cabi- 
net which would prevent any such 
acrimonious disputes arising in the 
future on any phase of conduct 
of the war. 


After the bitter attack by Jeffers 
on “expediters” of the War and 
Navy departments he accused of 
having disrupted war production 
by impeding the synthetic rubber 
program, and hot denials by Under- 
secretary of War Patterson and 
Undersecretary of the Navy For- 
restal, a move was made to muffle 
the uproar of public charges and 
countercharges. 

Subcommittees of the House 
naval and military affairs commit- 
tees, meeting in joint session for 
the first time in this war, heard 
other high officers of the war 
establishment in secret session on 
the plea their testimony might re- 
veal information of value to the 
enemy. This was doubtless true, 
but there was also discerned a 
determination to pipe down the 

(Continued on Page 31, Col. 1) 


Ickes Asks Nat’l Ban 


On Pleasure Driving 

WASHINGTON. — Extension 
of the East Coast’s pleasure- 
driving ban to the rest of the 
nation, as a means of building 
up fuel-oil supplies to “keep 
people warm next winter,” was 
advocated last week by Harold 
L. Ickes, petroleum adminis- 
trator. 

However, he said he would 
favor a modified ban in areas 
where oil fields are located and 
where alternate adequate trans- 
portation is lacking. 

Ickes declared he agrees with 
Undersecretary of War Patter- 
son that several million civilian 
autos could be taken off the 
road and their tires bought, 
without impairing the war 


effort. 

However, WPB_ Chairman 
Donald Nelson rejected the 
Army’s proposal, declaring that 
rubber reserves could be re- 


placed only by synthetics. He 
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said that recently authorized 
expansion of the synthetic rub- 
ber program probably would 
avert a crisis next fall. 
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Ordnance Output 
In Detroit to 
Hit 5 Billion 


DETROIT.—Detroit Ordnance 
District has delivered $1,000,000,000 
worth of material since Pearl Har- 
bor, and will deliver $5,000,000,000 
worth in 1943, it was announced 
last week by Brig. Gen. A. B. 
Quinton jr., chief of the district. 


He released figures on Ordnance 
department expansion since 1938, 
when its total budget was $25,- 
000,000. Ordnance now has a bud- 
get of $52,000,000,000 for material, 
2,400 times the peacetime total. 
Likewise Ordnance alone now has 
18,000 officers, half again as many 
as the entire peacetime Army 
roster of 12,000 officers. 


The department makes only 5 
percent of Ordnance output in its 
own arsenals in wartime, relying 
for 95 percent from private in- 
dustry, which likewise is training 
Ordnance troops in industry’s own 
maintenance schools. 


Detroit’s WLB 
Members Set 


DETROIT.—The eight men, who 
will represent labor and industry 
on Detroit’s new War Labor Board, 
were learned last week. 

Although official announcement 
of the board’s personnel is ex- 
pected to be made within the next 
few days the following men have 
been selected: 

Industry—Willis H. Hall of the 
Detroit board of commerce; Frank 
Rising, executive secretary of Auto- 
motive Parts Manufacturers Assn.; 
John Lovett of the Michigan 
Manufacturers Assn., and William 
J. Cronin of the Automotive Coun- 
cil for War Production. 

Labor—Ray Carroll of the Build- 
ing Service Employes Union 
(AFL); Archie Virtue, secretary 
of the Oakland County Building 
Trades Council (AFL); Leo La- 
Motte, UAW-CIO executive board 
member, and Richard T, Leonard, 
UAW-CIO executive board mem- 
ber. 

Still to be named are the four 
public members. 


Bridge Rates Rise 

ST. LOUIS.—Rates for commercial 
vehicles crossing the Douglas Mac- 
Arthur bridge were increased from 15 
to 25 cents under an ordinance adopted 
here by the Board of Aldermen. The 
measure is designed to bolster dwin- 
dling revenue as a result of gasoline 
rationing. 

Pete Wembhofft's Fourth Dimension 
offers news of advertising. 
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Army-Navy E Awards .. . 


5,489 Planes ‘Delivered’ . 


War Production Rises 
14% in December 


WASHINGTON. --U. S. War pro- 
duction rose 14 percent in Decem- 
‘er, a record-shattering increase, 
WPB Chairman Donald M. Nelson 
reported last week. 


The gain in warplanes alone was 
20 percent and the increase in 
tanks, artillery and other ground 
ordnance 25 percent, he said. 


Nelson said December output 
was nearly five times as great as 
in the month before Pearl Harbor. 

For the first time since the 
start of the war, Nelson divulged 
an exact airplane production 
total, saying that 5,489 planes 
were delivered to the Army, Navy 
and this country’s allies in 
December, a gain of 667 over the 
previous month. 

Nelson cautioned, however, that 
the showing was “partly the result 
of a year-end drive to clear up 
odds and ends in many shops.” Be- 
cause of this effort, which stripped 
assembly lines of materials to some 
extent, January production was 
hurt in some areas, Nelson said. 


Moreover, the WPB chief said 
that “each increase in monthly 
production from now on will be 
harder to obtain.” The 1943 ob- 
jectives are set at approximately 
twice the volume of last year. 

December production showed 
these percentage gains over No- 


FOB 
Factory 


By A. H. Allen 
COMPLAINTS are already being 


heard from residents in Saginaw, 
Mich., about the destructive effects 
resulting from 
the thumping of 
35,000-pound forg- 
ing hammers now 
in operation in a 
Chevrolet plant 
there, forming 
aluminum alloy 
propeller blades. 
Only a few ham- 
mers are now in 
action, but it is 
reported plans in- 
clude _ eventual 
operation of 12. 
The general problem of isolating 
machinery vibration has _ been 
worked on by industry for 20-odd 
years with indifferent results. 
There are many systems adopted 
for absorbing the rumble of heavy 
machinery, involving springs, cork 
blankets, rubber, etc.; but there 
appear to be some localities where 
even the best system will not pre- 
vent pictures from falling off walls, 
plaster cracking and dishes from 
rattling. 

The unfortunate part about 
forging aluminum is_ that it 
takes a considerably heftier wal- 
lop to form than does even the 
toughest steel. And not only a 
heavier wallop, but a different 
type of wallop, with more “follow 
through” or “dwell” at the height 
of the stroke. It would appear 
that maybe the exigencies of 
war production will require the 
Saginaw householders to take 

(Continued on Page 33, Col. 3) 


Allen 


VICTORY IS THE BUSINESS of this battery of Gridley Automatic screw 


machines, in operation 24 hours a 


parts at Stewart-Warner’s 


thousands of pounds of steel daily. 


Coteege plant. 


vital shell 
up” hundreds 


day manufacturing 


They ‘eat 


fuze 
of 


vember in the five big categories: 


Aircraft, up 20 percent; ground 
ordance, up 25 percent; Navy and 
Army vessels, up one percent; 
merchant ships, up 9 percent; 
miscellaneous munitions 
hicles, machine tools and troops 
equipment and supplies) up 11 
percent. 

Several hundred of the planes 
classified as “delivered” actually 
went into the 


pool” on the last day of the year. | 


The pool consists of planes which 
lack some part. They are 


and thus are counted as delivered 
planes. The pool was restored to 
normal size by Jan. 10, however. 


Detroit Hailed 
Nation’s No. 1 


Arms Producer 


WASHINGTON.—“Detroit is the 
hottest field in the Battle of Pro- 
duction. No other industrial area 
in the United States is turning out 
so vast a volume of munitions,” 


reports the Office of War Informa- | 


tion. 


“During 1942, Detroit’s automo- 
bile industry, 
production, delivered to the gov- 


the daily output now is worth well 
over 10 million dollars,” the re- 
port says. 


“The physical volume of this pro- 
duction is not as great as when 
passenger cars rolled off the as- 
sembly lines, but the value is as 
great. 


“One of the spectacular plants 
that attracts‘a lot of attention and 
discussion is the Willow Run 
bomber plant built by the Ford 
Motor Co., 30 miles west of the 
city, which is beginning to pro- 
duce giant bombers, though still in 
relatively small volume. 

“There have been many disap- 
pointments in connection with the 
Willow Run operation, and the 
plant, even now, is far from peak 
production. Discussions about the 
reasons for its long lag have been 
many. But bombers are being 
turned out, and production is in- 
creasing.” 


Hyatt Receives 


Army-Navy E 
HARRISON, N. J.—Hyatt Bear- 
ings division, General Motors, has 
been awarded the Army-Navy “E” 
for exceptional achievement in the 
production of war equipment. 


Men and women workers of the 
plant accepted the award in the 
mame of the hundreds of Hyatt 
boys and their buddies in service. 


Hanna Honored 


PITTSBURGH.—Clinton R. Hanna, 
a Westinghouse research engineer for 
20 years, recently received directly 
from President Roosevelt a citation of 
individual roduction merit for his 
work } eveloping a_ device that 
greatly increased the effectiveness of 
American tanks. 


in 


Wemhoff's Fourth Dimension 
news of advertising. 
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offers 


New WPB Groups Put 


Under Wilson Control 

WASHINGTON. — Apparent 
victor in a bitter jurisdictional 
battle with Vice-chairman Fer- 
dinand Eberstadt, Vice-chair- 
man Charles E. Wilson last 
week was given control over 
several important War Produc- 
tion Board divisions previously 
under the aegis of Eberstadt. 

Wilson, who already controll- 
ed the shipbuilding, aircraft and 
radio divisions, was placed by 
WPB Chairman Nelson in 
charge of general industrial 
equipment, automotive, machine 
tools, facilities bureau, safety 
and technical supplies and alu- 
minum and magnesium. 


(ve- | 


“so-called aircraft | 


“de- | 
livered” to the Army or Navy rep- | 
resentative on duty in the plant | 


converted to war) 


| 


shells, forgings, shell hoists 
has become part of the two percent of 
| Joseph W. Frazer, 
labor head, hold up 


| Jeeps, 





ANTHONY CO., INC., 


| company’s No. 1 plant, Streator, Ill. 


superintendent, Anthony Co., Inc.; 


WITH ITS RECEIPT of an Army-Navy E for excellence in 


resident of the auto company, and Charles Bal 
flag for workers’ inspection during presentation ceremony, 


was presented with the Army-Navy 


’. Schroeder sr., presented the Navy with a 
ernment combat material valued at| work they are doing for the Navy. Left to right are: Capt. 
more than two billion dollars, and| USN (Ret.), who made the award presentation; 
R. BR. Howard, vice-president and oe SS manager, and L 
an ol. 


roduction 0; 
Willys-Overlan 
honored. 
rd, plant 


and other materials, 
the nation’s industry enieery 
a) 


E at th 
In return, employe representative, Wm. 
Bomb Trailer symbolic of the 
Robert Henderso 

resident 
. Walker, 
S. Army, 


Wm. C. Anthony, 


F. Butler, U. 


| who presented E pins to employes. _ 


Bendix Saves U.S. 188 Million 
On Its War Contracts 


of 
and 


DETROIT.—The perfection 
entirely new _ instruments 
equipment for aircraft and air- 
craft engines, and fer the war 
production of the marine and au- 
tomotive industries, to “hasten the 
hour of victory and to have human 
lives” was the most challenging 
job undertaken by Bendix Aviation 
Corp. during 1942, Ernest R. 
Breech, president, told stockholders 
last week. 

The volume of Bendix’s war pro- 
duction increased to 20 times that 
of pre-war levels, Breech said, 
adding that about one-third of this 
increase was in new types of de- 
vices not even on the market in 
1938 and which were developed in 
the corporation’s own laboratories. 

While net sales increased to a 
record $459,169,026, nearly three 
times sales of the previous year, 
the report stated, net income for 
the period, after all charges and 
provisions for taxes, reserves and 
contingencies, was $12,464,196 or 
$5.90 a share of capital stock. This 
compares with earnings of $13,- 
267,988.50 or 6.30 a share for the 
previous fiscal year, on sales of 
$156,596,198. 


“We reduced our prices as soon 
as we were able to determine our 
profits with a reasonable degree of 
accuracy,” he said. “At the outset 
costs obviously could not be fore- 
cast due to the complications of 
manufacturing under radically 


changing conditions involving thg 
opening of new plants, the estab- 
lishment of many sub-contractors 
and the finding of thousands o 
new sources Of supply. 

“The tremendous increase i 
volume, however, affording us -the 
opportunity to reduce costs through 
increased efficiency by a wider ap 
plication of mass production 
methods, made possible substantia 
price reductions, despite greatl 
increased wages, material and 
other costs. And for the sam 
reason we thought it desirable to 
make _ substantial reductions in 
profit margins,” stockholders wer 
told. 


“At Sept. 30, 1942,” Breech said 
“price reductions on products cov- 
ered by contracts in effect at the 
beginning of the fiscal year and 
entered into during the year ag 
gregated $123,000,000. 

“Despite these price reductions 
which began to take effect as early 
as last February,” the _ repor 
stated, “the results of the full yea 
enabled Bendix to agree to refund 
to the government an additiona 
$65,400,000 in renegotiating th 
year’s profits as required by law, 
by far the greater portion of which 
would otherwise have been payable 
as additional income and excess 
profit taxes.” 


Pete Wemhofft’s Fourth Dimension 
offers news of advertising. 


ENGINE BOSSES beam at Berlin bombing report. Packard officials Alvan 


Macauley, board chairman (right) 


actively participated in the bombing 


and Geo. 
‘ general manager (left), learn that engines built by 


T. Christopher, 
Packard 
of Berlin last month. 


President and 
war workers 
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Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 


addressed to John 0. 


Munn in care of Automotive News, Detroit, 


and the writer’s name will be kept in confidence if requested. 


UBERT G. LARSON, chief of | 
the Automobile Rationing 
branch of OPA, calls this writer’s 
attention to the fact that the Mur- 
ay-Patman Act does not require 
y dealer to sell cars to the RFC 
now, or after July 1. The most 
hat the law says is that the RFC 
s authorized to purchase automo- 
biles after that date from any 
Healers who desire to sell. 


I think that point is pretty 
well understood in the trade, but 
the fact remains that automobile 
dealers, in projecting their busi- 
ness now for 1948, have only the 
available profit on a definite 
number of new cars. That is 
irrespective of when they are 
sold during the year, and whether 
or not they are sold to RFC. 

* * * 


Least Desirable 


ars Left 

ERSONALLY, I hope conditions 

will be such that dealers will 
hold such cars as may be left after 
July 1 for private sale, because 
one of us wants the stock of cars 
that may then remain to fall into 
government hands. 

In the first place, the govern- 
ment has no facilities for storing, 
keeping in condition, or selling 
those cars. In the second place, 
cars that are left over at that 
time will be the least desirable 
cars, or the odds and ends left, 
after the government and the 
Public who qualified with ration- 
ing certificates, Wave had their 
choice. 

+ 


Motorists’ Cars 


Still Available 

UBLIC funds could be used to 

much better purpose. Larson 
has promised a statement with 
reference to what is to be done 
with the deep-freeze cars after 
March 1. It is generally under- 
stood that the entire quantity will 
ibe released at that time to be sold 
to holders of rationing certificates, 
by the same process and under the 
same conditions by which “Pool A” 
ears have been sold during the 
past 12 months. 

Even though the war should 
last a long time, the placing of 
these cars in_ ration-holders’ 
hands does not take time out of 
the war effort, but puts time into 
it. These cars, as well as ail 
recent models owned by the pub- 
lic, could be requisitioned by the 
government at a much smaller 
expense and with less disturbance 
to our domestic economy, than 
by holding a certain percentage 
of the present deep-freeze cars 
in permanent freeze, on the pre- 
sumption that they will be re- 
quired. 


* * 


* * * 


Is Rationing 


Necessary Now? 
will be borne in mind that the 

Army and Navy have recently 
completed the purchase of 30,000 
hard-top sedans to take care of all 
their unforeseen non-combat needs. 
It is to be remembered, too, that 
all special combat cars required in 
the war effort needs have been 
continued in production these past 
12 months, and such manufacturing 
operations will continue as _ these 
special vehicles are required. In 
other words, there are lots of as- 
sembly hnes that automobile and 
truck manufacturers have avail- 
able now and in the future for 
such production. 

It seems to this column that 
the government should carefully 
consider the immediate liberaliz- 
ing of the rationing of the cars 
in both “Pools A and B.” In 
fact, many dealers feel that car 
rationing is no longer required; 
that gasoline rationing takes 
care of the situation, Many deal- 
ers think particularly that all 
restrictions should be immedi- 
ately removed, at least cars 
above the $1,500 class. By law, 
neither the Army nor the Navy 


can buy cars at higher than that 
price. Dealers think that people 
who are willing te purchase such 
cars under the tightening gaso- 
line rationing should be per- 
mitted to do so, because they 
take away the necessity of the 
government buying these expen- 
sive cars, and such action would 
release to the war workers many 
good used cars that would pro- 
mote and make more active our 
domestic economy. 
* + 


Car Stocks 
Unbalanced 


EN this conductor was in 
Cincinnati at the NADA direc- 
tors’ meeting*® several weeks ago, 
there was a lot of conversation 
about the unbalanced stocks of 
new cars in various parts of the 
country, which shows the difficul- 
ties to be encountered any time 
we try to substitute edicts and 
regulations for natura] laws. 
Four states—Arkansas, Okla- 
homa, Mississippi and Nevada— 
have practically no new cars in 
stock. Such states as South Caro- 
lina, North Dakota, Georgia, 
Utah and Louisiana have only 
one month’s supply on the basis 
of October (1942) releases of non- 
pool nger automobiles. On 
the other hand, New York State 
had a 36-month supply, the Dis- 
trict of Columbia a 27-month 
supply, and Massachusetts a 26- 
month supply. This is the prob- 
lem that faces dealers in various 
states through no fault of their 
own, and it is a problem that 
should be given early considera- 
tion by government officials, not 
only from the standpoint of 
automobile dealers who are so 
much concerned and who face 
this situation entirely through 
the working out of the govern- 
ment rationing order, but in the 
public interest, 


42% Get B, C 
Cards in Seattle 


SEATTLE.—Partial reports show 
that more B and C gasoline ration 
hooks are being issued in this area, 
than in the east. 

In King county, which includes 
Seattle, 163,591 motorists were 
given A books, and of this number 
69,434, or 42 percent, obtained sup- 
plemental books. B books to the 
number of 42,601 and C books to 
the number of 26,983 were issued at 
first reports. 

When figures throughout the 
state are compiled, it is likely the 
percentage will be slightly in- 
creased. 


Has Eligibility List 
On Store Window 
MILWAUKEE. — Widrig Motors 
has a large sign on its window 
which tells folks who are eligible 


to buy whatever new cars the firm 
has in stock. 


On the House . 


* 


Brasshats of NADA . 
re . 


NADA DIRECTORS at the recent 
right, Harry Sommers of Atlanta, 
St. Louis; Lyle Harris, Worcester, 
Peterson, Portland, Me., and E. 


OTHER NADA 
E. A. Kopp. Florida alternate; 
W. E. Williams of Mississippi. 


ALSO PRESENT were, left to right, E. O. 
exas 


North Carolina; 


Ira McCollister, 
North Carolina. 


Mass.; 


J. Fitzhenry of Worcester, Mass. 


directors attending the convention were, 
Lawrence Mann, 
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| WMC to Extend 


| Job-Freeze’ to 


- 31 Short Areas 


left to 
N. Stewart, 
Patterson, Cincinnati; E. S. 


meeting in Cincinnati included, 
st president of NADA; L 


left to right, 
Louisiana alternate, and 


Thomas, NADA director from 
alternate, and Jess Rodnam, of 


LEFT TO RIGHT, Bob Fleigh, NADA director from Maryland; Elliott S. 


Peterson, Maine; 
of Washington. 


R. B. Lentz, South Carolina alternate, and M. O. Anderson, 


‘Work or Fight’ Directive 


Affects Dealers 


DETROIT.—Auto dealer man- 
power problems will be affected 
only slightly under the War Man- 
power Commission’s new “work in 
war activity or fight” order issued 
last week. 


The order lists 29 occupations, 
19 industries, eight wholesale and 
retail trades and nine service ac- 
tivities as non-essential and there- 


Despite opposition from many NADA officials, there is strong 
possibility that state groups may force introduction of national 


legislation to freeze the number of car dealers 


... Factory think- 


ing now is toward fewer dealers after the war, since it’s now 
apparent that increased numbers of outlets do not necessarily 


mean increased volume... . 


There’s still considerable talking and planning in Wash- 
ington on possible production of a “Victory” car when the 
present steel problem is solved; light, cheap car would be 
made by one or two companies having assembly lines intact, 
and would be distributed among all line dealers in proportion 


to 1941 sales.... 


Bear in mind that there will likely be two postwar periods 
(post-European war and post-Asiatic war); probable that some 


car manufacture will 


be allowed after Hitler’s licked, 


since 


nation’s productive facilities are far too large to be devoted to 
relatively small amount of war stuff that would be needed in 


Jap phase. . 
probably emerge. 


. . After Japs are licked, the real postwar car will 


—Prte WEMHOFF 


Slightly 


by makes men in these categories, 
aged 18 to 37 regardless of de- 
pendents, available for draft unless 
they shift to essential work by 
Apr. 1. 

In the list of non-essential oc- 
cupations are listed the following 
which might possibly have some 
bearing on auto dealerships: 

Automobile rental service, porter 
service, charmen and_ cleaners, 
doormen and starters, errand and 
messenger boys, office boys and 
private chauffers. 


Insurance Rates Cut 


By Canadian Firms 


TORONTO.—New reduced auto- 
mobile insurance rates, based on 
the gasoline rationing category of 
the owner, and retroactive to Jan. 
1, have been announced here by 
companies which are members of 
the Canadian Underwriters Assn. 
and the Independent Automobile 
Insurance Conference, writing au- 
tomobile insurance. 


The announcement, which did 
not specify the reductions, stated 
however, that the new rates range 
as much as 35 percent off the basic 
rate. The reductions include col- 
lision insurance for damage to the 
owner’s car, property damage and 
public liability for damage to the 
persons or property of others. 


USES Set to Handle 
All Hiring of Labor 
In Affected Regions 


WASHINGTON.—Wide extension 
of “job-freezing” to all critically- 
short areas was seen last week 
with the announcement by Man- 
power Chief Paul V. McNutt that 
the WMC would take over control 
of the hiring of labor in shortage 
areas. 

Under the system, McNutt said, 
WMC or agencies approved by it 
will furnish workers to employers 
on a priority system based on the 
importance of the employer in the 
war effort. 

New barriers will be raised to 
prevent workers shifting from vital 
occupations to less essential ones, 
and limits will be placed on the 
authority of employers to fire 
workers assigned to them through 
the Manpower Commission. 

The controls, it was announced, 
will go into effect, “as soon as 
practicable” in 31 regions which 
are scattered throughout the coun- 
try and are classified as “critical 
labor shortage areas.” 

While provision was made for 
adjustment to local conditions, the 
McNutt order directed that no 
hiring be done in the _ shortage 
areas without WMC supervision 
and approval, except: That done 
by small establishments; hiring of 
domestic servants or “casual” 
, (temporary) employes; hiring by 
state, county or local governments, 
unless they “voluntarily request” 
that they be put under WMC 
regulations. 

The principal hiring operations 
will be handled through the United 
States Employment Service, but 
the order directed “maximum utili- 
zation” of “all existing hiring 
channels” which would operate 
under WMC policy regulations. 


Services Held 


i\For Col. Goodin 


HUNTINGTON, Ind.—Funeral 
services were held here last week 
for Lieut. Col. Herman Goodin, 51. 
vice-president of 
NADA, who died 
Jan. 29 in De- 
troit following a 
heart attack. 

Col. Goodin, 
who headed 
NADA’s | recruit- 
ing of auto me- 
chanics for the 
Army, was strick- 
en as he arrived 
in Detroit Jan. 
26 to assist in wR. Goodin 
presentation of 
Army Ordnance certificates of 
award to 50 Michigan dealers who 
had taken active part in the re- 
cruiting. 

Col. Goodin, formerly first vice- 
president of NADA and a dealer 
here, was called into the service 
last June to direct enlistment of 
the NADA battalions. He is sur- 
vived by his widow and three 
daughters. 


New Plant Open 


DETROIT.—Budd Induction Heating, 
Inc., last week was in full production 
in its new plant here. The company 
is making induction heating equipment. 


Dealer Collects Knives 


To Help the Marines 
PONTIAC. — More than 1% 
hunting knives are now on their 
way to help the boys on Guada- 
canal exterminate the Japs, due 
to the energetic work of a local 
Buick dealer, Robert B. Oliver. 
It all started when Lieut. Rus- 
sell Oliver, of the U. S. Marine 
Corps, wrote Brother Bob to get 
him a hunting knife because the 
type of fighting they were doing 
over there demanded a knife for 
protection. Bob sent four and 
soon got a request for more. 
A story in the local paper 
about the need, and some enter- 
prising soliticitation by this 
Buick dealer, soon had a second 
shipment on the way—and more 
will follow as long as there is 
@ sportsman in Oakland County 
with one in his hunting kit. 
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AUTOMOTIVE OUR PLEDGE 


One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1933). 





Acknowledging Leadership 


HEN Elmer Davis, head of Office of War Information, 
gave Detroit a pat on the back in his recent release, 
saying: “Detroit is performing engineering prodigies, turn- 
ing out more combat munitions than any other industrial 
area in the world,” he was not praising Detroit the city but 
Detroit which is the heart of the automotive industry. 


It is the industry, its vehicle manufacturers, its parts 
makers and suppliers and its dealers that have come to bat 
for America in such a big way—after the government had 
killed its business, torn its factories asunder, frozen its 
products and coerced its maintenance mechanics into war 
work by threat. 


The industry takes a modest bow to the belated compli- 
“ment, knowing full well in its heart that it could have 
done—and is capable of doing—even a bigger job if it 
wasn’t constantly hindered by governmental interference 
in its operations and dictation as to how to do it by arm 
chair theorists in Washington. 


Stifling National Morale 


AR Manpower Chief McNutt warns America that all 

married men in draft age now in classification 3-A 
must get into an essential war job or be drafted, regardless 
of dependents. 


If increased war production actually needs these esti- 
mated two million men, in order that no stumbling block 
shall be left in the direct path to the winning of this war, 
no one is going to object too strongly, if in the meantime, 
everything has been done to obtain the maximum produc- 
tion with the workers now at the machines and in the mines. 


But when experienced production men, who created mass 
production, say that we are getting only from 50 to 65 
percent of the production our workers and machines are 
capable of in an eight-hour day, when patriotic workers 
themselves complain that they are not permitted by fellow 
employes to do a full day’s work, such action as taken by 
WMC without an endeavor to correct present production 
failures may do more to stifle national morale than any 
other manpower move. 


Neither Rickenbacker or Jeffers are “popping in public” 
without good reason. Nor would the so-called labor leaders 
be so bitter in their renunciations of the talks of these two 
outstanding men unless they knew in their hearts that 
their Unionized Armor had an Achilles heel. Experienced 
production men claim that at least 5,350,000 workers can 
be relieved from manufacturing to other essential pursuits 
by re-creating the incentive method of paying industrial 
workers and eliminating the “hold-down” quotas that have 
been established in our shops. 


Is the same political thinking that has flooded Wash- 
ington with “seat shiners” going to prevent McNutt from 
seeking the advice of men with “know how” in this 
important national emergency? 
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There remains not the slightest 
doubt in my mind but what you 
are standing just back of my 
shoulder watching the words ac- 
cumulate across the face of this 

copy paper. How many 

DEAR times you have done 

CHRIS: this to me or me to you 

when we really had 
something important —or at least 
we thought it was important, to 
say in your column or mine, or in 


an editorial or a “box” in AuTomo- 
TIVE News. “It takes a lot of bricks 
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to make a house” you used to say | =& 


and, although we sometimes argued 
about making one of the bricks, we 
never had a difference over what 
kind of a house we were trying to 
build! 
* * of 

It would be trite to say that 
when you were cast, Chris, they 
threw away the mold, because that 
hackneyed old phrase never ex- 
pressed a truth more than it did in 
your case. You belonged body and 
soul to a generation of newspaper- 
men, just ahead of mine, who knew 
only one fundamental law and that 
was to “make the deadline,” come 
hell or high water. Family, friends, 
social engagements, money mat- 
ters, even physical aches or pains 
were as nothing compared to your 
devotion to the publication of 
which you were a living part. How 
often you and I talked about some 
of the younger generation who 
watched the clock, acted as if they 
were chained to their typewriters 
and welcomed the advent of the 
Guild and its 40-hour week. You 
never understood that kind of a 
newspaperman, Chris, and he never 
understood you! 

K * * 


I like to recall an episode at one 
of the New York automobile shows 
not so many years ago when we 
had set up headquarters at the 
Waldorf. At breakfast down in the 
Savarin about eight-thirty one 
morning, I ran into a mutual 
friend of ours, who said he had 
something hot for you and wanted 
to know what time you might be 
expected to show up in our head- 
quarters. I told him I was sure 
you would be up there now because 

knew you had to wire your col- 
umn to Detroit to make our dead- 
line. 


“Don’t make me laugh,” said our 
friend. “I saw Chris over at the 
Crowell party about two-thirty this 
morning going great guns. If I 
hadn’t had to meet the boss com- 
ing in on the Detroiter this morn- 
ing, believe you me I would still 
be pounding the old ear, and Chris 
must be old enough to be my 
father!” Well, we wagered the 
breakfast on whether Chris was on 
the job and went up to see. I'll 
never forget, as we came down the 
long hall, I heard the click-click- 
click of your old typewriter and I 
knew, Chris, you had won me my 
bet. When our friend had delivered 
his message to you, paid me my 
wager and left—presumably back 
to the hay—I said: “Chris, is it 
coming kinda slow?” If it is come 
down the hall to my room and I'll 
fix you up!” 

“Just what I needed!” you said 
with a grin and when I left and, 
half way down the hall, I could 
hear the clickety - clack - clickety - 
clack of your old machine and I 
knew you would for the _ ten- 
thousandth time again make the 
deadline. You never failed in the 
13 years you were associated with 
me, Chris, and I'll wager all the 
tea in China, you never did in 
your lifetime! 

ok x * 


How proud you must be up there 
over what has happened back here 
since old Father Time flashed the 
red light on you a couple of weeks 
ago, Chris. Your friends here all 
said that if you could have handled 
all the publicity on your demise 
yourself you could not have done 
a better job. The head of one of 
Detroit's old “400” families died the 
same day and his “obit” was 
relegated back in the second sec- 
tion, while your “pix,” (the one you 
liked best) was top-of-column on 
page 3 and all of us agreed that 
only the break of the Casablanca 
meeting of Churchill and Roose- 
velt kept you off page 1. Every 
columnist in Detroit gave you a 
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Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Discrimination? 

Massachusetts motorists are 
rated number one suckers of 
America by a Boston public official, 
and thousands of motorists agree 
with him. 

If the “No Pleasure Driving” rule 
was applied nation-wide, it would 
create a furor elsewhere, but cause 
a better feeling in these parts. 

This action would release trans- 
portation essential for war work, 
and might cause Washington of- 
ficials to put some real action back 
of a plan to get gas and fuel oil 
to eastern states in sufficient quan- 
tities to relieve family suffering, 
and help keep all the wheels of war 
and home front workers moving 
before another winter comes 
around. 

New Englanders are for doing 
anything and everything that will 
assist the war effort; therefore, 
they shouldn’t be treated unfairly, 
but given every just consideration. 
That’s the opinion of multitudes, 
who are not going to take the pres- 
ent rule of discrimination lying 
down, as the voting booths will 
show at the next election, unless 


personal plug and did it right from 
the bottom of their old hardened 
hearts. AP, United Press and Inter- 
national News sent out three to 
four hundred words each and now 
the clippings from coast-to-coast 
are coming in in bushel baskets. 
* ck + 


And speaking of baskets, we sent 
truckloads of the flowers you 
loved, but could not call by name, 
to the Children’s Hospital, the Old 
Peoples Home and the Veterans 
Hospital, where we knew you 
would want them to go. Now 
Myra and your daughters, who 
stood up through it all as you 
would have had them, can spend 
weeks reading the personal wires 
and letters. All of the Detroit news- 
papers had photographers at the 
services, Chris, something none of 
us had seen for years. Half of the 
crowd were your self-styled “brass- 
hats” and the rest were news- 
papermen, dealers, admen and the 
girls and boys with whom you 
have worked. You must have been 
in your seventh Heaven, Chris, and 
somehow I think you were then 
and your are now! So long, old 
timer, we'll be seein’ you!--G.MS. 


'things are changed for the better 
meanwhile.—R. G. Clarke, Auburn- 
dale, Mass. 


In England 

The mobilization of the moto 
vehicle repairing trade for the 
national war effort is now on 
much more satisfactory basis, and, 
although a certain amount of con- 
centration is going on, those who 
remain are likely to be kept very 
busy. 

There are so many government 
orders, regulations and other of- 
ficial directions coming out every, 
week that businessmen find the 
must read their trade papers. Per- 
haps this applies to an eve 
greater extent in this country fo 
the simple reason that our daily 
papers are so cut down that the 
cannot find space for reference to 
all the regulations as they are 
published. That is where the trade 
paper scores. It can give the regu- 
lations in very complete form. 

We also find nowadays that the 
government departments are using 
the trade press to a much greater 
extent than previously. Informa- 
tion and advice to dealers are ~ 
frequently put across through the 
columns of trade journals, such as 
ours.—H. H. Cunningham, editor, 
The Motor Trader, London. 


Deferments 

I have noticed for some time in 
your publication articles referring 
to deferment for automotive me- 
chanics. In your Jan. 4 issue you 
had an article on the front page, 
boxed off, titled “WMC to defer 
mechanics until replaced.” You 
mentioned in this article that it 
would be announced to the public 
shortly. 

We have a man working for us 
who has been examined, and [i 
have made an appeal to the local 
board. Deferment was denied, and 
I am now appealing to the state 
board. Please advise if you have 
any information relative to this 
matter that has come out since 
Jan. 4—G. T. Lukeman jr., Luke- 
man Motor Co., Jacksonville, Il. 

Epiror’s Note: Selective Service 
Bureau, in a guide to local draft 
boards issued Jan. 9, listed 34 
essential occupations in repair 
and hand trade services, includ- 
ing automobile mechanics. 
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ANNOUNCEMENT: 


The new 
Post is 30Z 








The first report on editorial progress of the 
new Saturday Evening Post reveals a 30% 
increase in reading time: 32% among women; 
28% among men. 


To you in the automobile industry, this means 
that advertising news of products, of rationing, 
and any new changes announced by manu- 
facturers now gets wider attention than ever 
from Post readers— your best customers. 


AMERICA LIKES THE NEW PosrT/ 
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Dealers Seeking End 
To Double Taxation 


Special to Automotive News 
SEATTLE—Washington auto 
dealers are backing House Bill 77, 
introduced by Rep. Austin McCoy, 
correcting the ad valorem tax on 
automobiles. It provides in part: 


“No motor vehicle licensed or 
subject to license as a private mo- 
tor vehicle shall ... be listed and 
assessed in 1943 for ad valorem 
taxes. . . or in any succeeding 
year so long as this act remains 
in effect. Any such assessment 
heretofore made in 1943 is hereby 
directed to be cancelled.” 


This bill, if passed, will save 
dealers many thousands of dollars 
annually. It has the endorsement 
of the state tax commission. 


House Bill 50, by Rep. Alder- 
shaw, is also of great importance 
to the industry as it would reduce 
the state gasoline tax from five 
cents to three cents per gallon. 
This tax would apply on diesel and 


Williamson Bill 
On Tex. Fuel Tax 


Causes a Furore 


AUSTIN, Tex.—The Texas legis- 
lature, now in session here, has 
been thrown into a turmoil through 
the introduction of a bill by Rep. 
W. A. Williamson of San Antonio, 
vice-president and general manager 
of the Texas Automotive Dealers 
Assn. The bill would abolish the 
present gasoline tax refund on 
gasoline used in motor boats and 
airplanes. 


Should the bill reach the floor of 
the House, it will have to be re- 
written because the gasoline tax 
in its present form is a tax on “use 
of the highways” and several sec- 
tions of the present law would have 
to be re-written. 

At present approximately 17 per- 
cent of the entire amount collected 
from the gasoline tax is refunded— 
for the last fiscal year the figures 
were $10,606,000 refunded out of 
$60,798,000 collected. Of the amount 
refunded, that for use of gasoline 
in airplanes amounted to only 
$667,118, while that for motor boats 
was insignificant. According to esti- 
mates from the comptroller’s office, 
the two together would not account 
for 7.5 percent of the total. 

The real figures are found in 
refunds to farmer who uses the 
roads on which two cents of the 
gasoline tax is expended; he uses 
the lateral roads to which one cent 
of the tax is expended and, if it 
were not for this one-cent di- 
version, he might have to pay 
some more ad valorem taxes to 
build them. His children use the 
schools to which the fourth cent 
of the tax is diverted, thereby cut- 
ting down the other taxes which 
the farmer would have to pay. 

Gas rationing has hit state reve- 
nues heavily, since a large amount 
of the state’s revenue comes from 
this source, and the bill offered by 
Rep. Williamson, while it has 
caused a furore, is said to have the 
support of the governor, as well as 
others seeking new revenues to re- 
place those lost through the ration- 


ing program. 
* * * 


PAA’s Flat Fee Wins 


Okay of House 


HARRISBURG, Pa. — Legislation 
sponsored by the Pennsylvania 
Automotive Assn. to set a flat an- 
nual registration fee of $10 for 
passenger cars and reduce fees for 
pickups from $26 to $16.50, was 
reported from a House committee 
last week and may be passed next 
week. 


Mich. Bill Demands 


Unions Incorporate 

LANSING. — Legislation _.re- 
quiring labor unions to incor- 
porate and to file monthly re- 
ports with the state was intro- 
duced last week by Rep. Charles 
F. Feenstra, of Grand Rapids. 

Some control by the state over 
wildcat strikes would be pro- 
vided by the bill 


gasoline motor fuel alike. Every 
distributor of such fuels would be 
required to pay this excise tax. 
The reduced tax as provided in 
this bill would expire March 31, 
1945. 


Since highway construction has 
been practically halted in this 
state for the duration, this 
measure has general support. 


The legislature is occupied with 
proposed laws relating to civilian 
defense, employment, compensa- 
tion, pensions and with bills that 
would give Governor Langlie dic- 
tatorial powers On all defense mat- 
ters. House Bill 45, by the Com- 
mittee on Rules and Order, pro- 
vides control by the governors of 
all forms of transportation facili- 
ties, defense and conservation. 


This same committee has intro- 
duced another measure affecting 
common carrier and contract car- 
rier trucks only. This is Senate 
Bill 49, which would increase fees 
for identification plates from $1 
to $3 for trucks, trailers and semi- 
trailers. The fees would range from 
$7 minimum for motor vehicles of 
4,000 pounds capacity or less, to 
$22 for vehicles of 32,000 to 34,000 
pounds gross weight. The proceeds 
are to go into the public service 
revolving fund. 


H. B. No. 7 would permit trucks 
to pay over-the-the-road license 
fees at reductions of 1/12th for 
each month of the year that has 
passed, when license plates are 
applied for. 

Legislators are considering a 
measure which would provide a 
fund of over $100,000,000 for long- 
range highway building after the 


war. 
* & * 


Ga. Bills Would Boost 


Automotive Levies 


ATLANTA.—(UTPS) — Two bills 
have been introduced in the state 
legislature to prevent anyone from 
obtaining a motor vehicle license 
tax unless he can produce a receipt 
showing that his state, school and 
county taxes were paid (Bills HB- 
28 and HB-50). 

Another bill would provide for 
sale of license tags by county tax 
collectors with an extra fee for 25 
cents for the tax collector. A 
further fee of $1 would be charged 
for allowing a person to pay prop- 
erty taxes only on his motor vehi- 
cle, a $1 fee for duplicate tags, of 
which 50 cents would be retained 
by the tax collector, also a fee of 
50 cents for transfer of ownership 
to be retained by the tax collector. 

This would mean a heavy addi- 
tional cost to the motor vehicle 
owner and to the state, inasmuch 
as the bill provides that the State 
Revenue commission shall make 
the same records of all motor vehi- 


cles as are now made. 
s* * # 


Seeks End to Property 


Tax on Cars 


- BALTIMORE. — State Senator 
Earl Bennett is preparing a bill 
to outlaw the personal property 
tax on automobiles. He states that 
the levy, with cars c'assed as per- 
sonal property, is more of a nuis- 
ance than a source of revenue. 
Automobiles are now taxes at 
the same rate as real estate. The 
senator said that the cost of col- 
lecting this tax is almost as great 
as the amount of revenue obtained, 
to say nothing of the confusion and 
inconvenience caused automobile 
owners. He declares that it is un- 
important to the public treasury 
and is a source of aggravation to 
the public generally. 
7 * *£ 


More Control of Unions 


Sought in Colo. 


DENVER.—Senator Arthur H. 
Laws has introduced into the Colo- 
rado legislature a bill designed to 
bring about a United States Su- 
preme Court definition of local and 
federal authority to control labor 
unions. The bill, which contains 
formidable enforcement provisions, 
would empower the state industrial 
commission to exercise union con- 
trols stipulated in the measure. 


Honoring Rick... 


INDUSTRIAL LEADERS and automotive men of lon 
Capt. Eddie Rickenbacker speak at the dinner tendered him 
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president, General Motors Corp., Ae E 


and vice-president ww. engineering, 


orations 


standing heard 
by the Detroit 
Shown above are Mac Short, 

-“ Aircraft Corp.; 
Austin, Timken ller Bearing Co., 


eers. 


ay homage to the man who spent 
ent, Chrysler ah a E. Wilson, 
‘or 


si 
dsel Ford, president, Motor Co., 


caught in a huddle by an alert camera man. 


, 


THE ARMY SURROUNDS the hero of two world wars at the a a 


dinner. Lieut. Gen. - S. Knudson, 
Wolfe, of Wright Field, chat for a 


Barrett Named 
CATA Director 


CHICAGO.— Steve J. Barrett, 
president of Logan Square Buick 
Co., which he organized 12 years 
ago, was elected last week as a 
director of the Chicago Automobile 
Trade Assn. He will fill the unex- 
pired term of Victor C. P. Dreiske, 
Cadillac branch manager, who re- 
cently resigned to join the Navy 
as a lieutenant commander. 

The selection of Edward L. 
Cleary, CATA manager, as a mem- 
ber of the Automotive Trade Assn. 
Managers’ postwar planning com- 


PARKED IN THE OPEN, buffeted 
salt water inlet, these 2,500 


Rickenbacker and Brig. Gen. K. B. 
few minutes before the dinner bell. 


mittee, was also announced at as- 
sociation headquarters. 

Among the prominent trade fig- 
ures recently awarded merit cer- 
tificates by the Army Ordnance 
department for their aid to re- 
cruiting, it was disclosed, were Ben 
T. Wright, president of the Chicago 
Automobile Trade Assn.; Lynn S. 
Snow, a director and former presi- 
dent, and Sam Shapiro, who left 
the post of CATA manager to join 
OPA on Jan. 1. 


Obituaries— 
Capt. Karle E. Stone 
MANCHESTER, N. H.—(UTPS)— 
Capt. Karle E. Stone, resident of 
State Motors, Inc., is dead here at the 
age of 43 years. 


b 


Postwar 


(Continued from Page 1) 


available for immediate use 
purchases. 
Economic factors considered in 
the study are these: 
National Income 
65 billions 
120 billion 
Cost of Living 
Last war 
This war 
Labor & Machine Efficiency 
Last war 
This war 
Industrial Production 
Last war 
This 


in 


Farmers’ Debt 
increasing 
decreasing 

National Debt 

100 persons 
135 persons 
Hours Worked Weekly 
Last war 
This 


Last 
This 


Last 
This 


Last 
This 
Economic Controls 
Last 
This 

Factors, which this sales man 
ager considers will greatly influ- 
ence the post postwar car, are 
these: 

1. Speed laws, which may be en- 
acted to promote safety, because o 
the present 35 m.p.h. limit that has 
reduced accidents. 

2. Supply of high-octane gaso 
line, affecting motors. 

3. Inflation, which would affec 
prices, etc. 

4. Cost of materials (battle be- 
between steel and aluminum, fo 
instance), which would affect cos 
as well as weight of cars. 


E to Bridgeport 
Fabrics Plants 


BRIDGEPORT, Conn. — Bridge 
port Fabrics, Inc. was presented an 
Army-Navy E in ceremonies here 
Feb. 3, at which Gov. Raymond E 
Baldwin of Connecticut was master 
of ceremonies, Brig. General Alley 
R. Kimball, commanding officer o 
the Jeffersonville Quartermaster 
Depot, Jeffersonville, Ind., pre 
sented the award and made th 
principal address. 

The Army-Navy “E” Pins wer 
presented to employes by Lieut. 
John D. Lodge, USNR of the Third 
Naval District. Other speakers of 
the platform included Jasper Mc- 
Levy, mayor of Bridgeport; H. B 
Naramore, chairman of the board} 
Bridgeport Fabrics, Inc., who ac- 
cepted the “E” pennant; T. 
Wakeman, -treasurer of Bridgepo 
Fabrics and Paul Carrubba, who 
accepted the “E” pins on behalf o 
the employes. 


_Democracy is the American way o 
life; let’s keep it that way. 


winter blasts, frozen in snow and doused b ind-b 
overnment-owned vehicles have stood on the Flushing ( WY pe oe Sem 
in December; batteries have split and tires have gone flat. § 


- Y.) Meadows since earl 


See story on page 17 
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“Globe-girdling airways... 


the very first order of business”. . . says Vice Presipent WALLACE 


Dhirect-uine, international 
air routes, operated with United Nations support 
--- more domestic feeder lines with more and 
better airports... a great air transportation system 
to police the peace. 

New highways spreading south through the 
Americas, and north through Canada to Alaska 
+. more great super-highways at home... making 
accessible new districts, new homes, new resources... 

These are some of the proposals of the 
seriously reasoned postwar program presented 
by the Vice President of the United States, 
Henry A. Wallace... in “What We Will Get 
Out Of This War” in the March issue of The 
American Magazine. 

There may be other‘and better postwar 
programs, but Henry Wallace’s is important... 
as definite intimation that official Washington 
looks to the aviation and automotive industries 


as major factor in postwar peace; and regards 
government support for them as essential. 

And the Wallace article is merely another 
instance of The American Magazine’s effort “in 
the service of the nation”... to make intelligent 
Americans aware of the importance of our 
major industries ...to prevent any postwar 
starvation period, to sell every citizen on his 
stake in the air age. 


Tis editorial program has brought to this 
magazine a steadily growing audience of 
Americans who constitute the basis of all public 
Opinion, provide support for every national 
policy and program. To. such Americans, the 
“people who give a damn,” all industry must 
look for its growth and future... Your 
message in The American Magazine today is 
your best insurance of the industry’s tomorrow. 


December Circulation — 2,710,000 


— 
\mencan ‘ March Issue 


OUT NOW 


What we wil get out of the war 
8) Yao Presiiect HENRY A WALLACE 


IN THE SERVICE OF THE NATION 
MAGAZINE 


Bob Woodruff, 
General Motors Bldg., Detroit 


Bud Schirmer, Detroit Manager «+ 
Representative 
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Highlights in Chris’ Life . . . 


q 


Che. . 
ee. 


* 


IN BICYCLE ERA, Chris Sinsabaugh was a racer as well as a news 
chronicler of the industry. Here he is shown, on the rear seat of a tandem, 
with Jim Levy, Chicago Buick dealer and longtime friend, at the controls. 


BELIEVE IT OR NOT—Chris at the wheel of an early model automobile, 
during a reliability contest of the day. 


Automotive Industry Leaders Pay Tribute 
To Memory of Chris Sinsabaugh 


(Continued from Page 1) 


for Studebaker. His good wishes 
were genuine and he gave me 
considerable sound advice. Chris 
was active in business long be- 
fore I entered it and was nearly 
70 when I first got to know him. 
But I am glad that, as a new- 
comer compared to him, I had 
the opportunity to know him well 
even though it was during the 
latter years of his long connec- 
tion with the industry.—K. B. 
E.uiott, vice-president of sales, 
Studebaker Corp. 


* * * 


‘Leader of Thought 


In the Industry’ 

The passing of Chris Sinsabaugh 
is a personal loss to each of us 
who worked with him through the 
years. He was not only a pioneer 
but a leader of thought in the 
industry to which he devoted the 
greater share of his life. 

His service from the inception 
of the industry contributed impor- 
tantly to its progress, through the 
better public understanding of what 
the industry sought to achieve and 
what it accomplished year by year. 
He lived to see the results of those 
many years of effort in which he 
and so many other participated.— 
Autrrep P. SLOAN Jr., chairman of 
General Motors Corp. 

* * * 


‘His Loyalty 


Was Inspiring’ 

My sincere sympathies on the 
passing of Chris Sinsabaugh. You 
are going to miss him most of 
all—because he was “your Man 
Friday—who worked Saturday, 
Sunday, Monday and throughout 
the entire week. His loyalty to 
you was so sincere it was inspir- 
ing. 

No one can adequately write 
an obituary on Chris—In_ the 
language of Charlie Esterling “he 
has lived a life” and his memory 
is indelibly engraved in our 
hearts. — HENRY T. EWALD, 
president, Campbell-Ewald Co. 


* * * 


+ | *Crieved’ 


Se 
THERE WAS always a chuckle when Chris 


banquets. Here’s Eddie Rickenbacker and M. 
him during a dinner on the west coast. 


| = —_ 


visited the headtable at 
E. Coyle chuckling with 


CHRIS SINSABAUGH’S first car was a Ford N of 1907. 


was not taken in 1907, however. This photograph 


We were all shocked and grieved 
to learn of Chris’ death. I know 
what a loss Chris will be to you. 
It will be hard to think of Detroit 
or an automobile show without 
thinking of Chris.—Dan KELLy, 
executive vice-president, Electric 
Auto-Lite Co. 


* * * 


‘Colorful Life, 
Rich in Friendships’ 


I was deeply grieved to learn of 
your great loss and I wish to 
convey the sincere sympathy of 
the many friends Chris had in 
the B. F. Goodrich organization. 

As chronicler of the automotive 
world for so long a time, Chris 
lived a colorful life, rich in 
friendships and associations with 
the personalities who built Amer- 


“AMBASSADOR of International 
Amity” is the inscription on this hand- 
carved moose, presented to the late 
editor of Automotive News by_ the 
Canadian Society of Automotive Engi- 
neers in 1938 at Windsor, Ont. At left 
is Warren Hastings, editor of the 
Canadian Motorist. 


ica’s greatest industry. The es- 
teem and affection which was his 
should be a sustaining force in 
your bereavement. — JoHN L. 
Co.LLyer, president B. F. Good- 


rich Co. 
* a * 


‘Inspiring’ 

I want to express my sympathy 
at the passing of Chris, which is a 
deep loss to all of us. His contri- 
butions to the progress of the 
automotive field are monumental. 
His constructive editorials and 
other writings over the years have 
always been inspiring. 

We at AC have known Chris 
from the early days of this in- 
dustry; we have always loved and 
admired him, and we will always 
remember him.—Georce MANN, Jr. 
general manager, A C Spark Plug. 

* * * 


‘Happy Warrior’ 


Salute and farewell to a happy 
warrior. The friends of Chris, 
their number legion in Canada 
and myriad in the United States, 
lament in his passing the loss of 
the industry’s most picturesque 
and colorful commentator and 
historian. My sorrow is accen- 
tuated by fact I cannot be present 
for the final farewell, because I 
am just recuperating from a 
protracted attack of flu and 
ptomaine poisoning. In lieu of 
floral tribute we in the name of 
Chris Sinsabaugh are making a 
donation to the Red Cross.— 
WARREN B. HASTINGS, editor, 
Canadian Motorist, Toronto. 


* = * 


‘Great Loss’ 


I was very sorry to learn of the 
death of Chris Sinsabaugh. His 
passing, I know, is indeed a great 
loss to all of us, particularly in 
the automotive industry. Will 
miss reading his fine articles 


FORT 
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WORTH auto dealer friends feted Chris in 1939 when he 
provided him with a complete Texas outfit, but furnished him with the kind of mount with which he was most fa 


‘ yick 
al 


stopped over enroute 


each week. He did a grand job.— 
H. J. KLinGcuer, general manager, 
Pontiac Motor Div. 

* * * 


‘A Full Life’ 


Chris has lived as rich and full 
a life of pleasant associations in 
our industry as anybody I know. 
His passing leaves a place that 
nobody can fill in just the way he 
did.—Paut Garrett, vice-president, 
General Motors Corp. 

* + * 


‘Malice Toward None’ 


The news of Chris Sinsabaugh’s 
passing saddens me. Never have 
I known a more enthusiastically 
faithful, broad-gauge, clean-mind- 
ed, tireless friend of man. He 
had malice toward none; a heart 
full of sweetness—L. J. BER- 
GERE, Manhattan Beach, Calif. 


* * * 


‘Epic in Industry’ 

Chris was an epic in the auto- 
mobile industry and his passing 
closes a very interesting and 
human chapter. It should be a 
source of a great deal of comfort 
to you to know he is mourned by 
a host of very close and personal 
friends—W. F. HwUFsTADER, gen- 
eral sales manager, Buick. 

* * * 


Praises Cooperation 


The loss of Chris Sinsabaugh 
to the industry and to Automo- 
tive News is one which will be 
felt for many years to come. His 
kindly spirit of cooperation, I 
know, will long be remembered 
by his many friends here at 
Cadillac who, like Chris, have 
“grown up” in the business.—N. 
DREYSTADT, general manager, 


* * * 


‘Left the World 
Much Better’ 


The sad news reached me to- 
day. Well, the industry has lost 
the man who was more respon- 
sible for bringing it to public at- 
tention than any other. His 
initiative and ability for writing 
news and then making the news 
come true was prodigious. 

We've lost a true friend and I 
feel that Chris has left a world 
that is much better for his hav- 
ing lived in it—F. E. Epwarps, 
Crystal Lake, IIl. 

* * * 


‘Romantic Age Over’ 


With Chris’ going finis is 
written to the great saga of the 
romantic age of the automobile— 
from here out it is just business. 
—BARNEY vice-presi- 
dent, Willys-Overland, 


* * * 


‘Valued Friend’ 


A valued friend of many years 
standing has been lost in the 
(Continued on Page 35, Col. 1) 


to California. They 


miliar. 
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Nation’s Press Adds Its Words of Praise 
For Editor’s Lifelong 


Chris Sinsabaugh has met his 
ast deadline. ... 

We who write about the auto- 

obile industry, as it was and as 
t will be again some day come 
peace, will miss that tall, shuffling 
figure with its crowning shock of 
gray hair like the plume of a 
knight’s helmet. He was our guide 
and our mentor, with all the lore 
of the trade at the end of his 
tongue.... 


Chris loved his work. He was 
proud of his contacts with every 
one in the industry he had seen 
grow from initial stages to the 
peak in 1941, when the war 
finally caught up to it and halted 
it completely. To the last Chris 
protested that auto production 
would never be stopped. 

In the last year, however, his 
friends saw him begin to fail. He 
made plant tours but would 
usually go only as far as the first 
executive office where he would sit 
down and wait for the party to 
wind up. 

Everyone remembers Chris’ 
“tour” of the Chrysler arsenal 
when it was first opened. Taking a 
ook at the vastness of the huge 
plant, he said: 

“Get me a wheelchair.” 

And Chris was wheeled im- 
periously through the arsenal by 
a couple of press agents. 

Chris was always ready to lend 
a helping hand to a younger mem- 
ber of the writing fraternity. He 
helped organize the Off-the-Record 
Club, which at one time or another 
has had every top man in the in- 
dustry as its guest. The club met 
Tuesday night just as death wrote 
‘30” to Chris’ career and life, ad- 
journed sorrowfully. 

Yes, Chris is gone. No longer 
can he sit in corners with the 
Alfred Sloans, the Alvan Macauleys, 
the C. E. Wilsons, the K. T. 

ellers and other leaders of the 
industry, talking about early days, 
what is going on, what lies ahead. 


But somewhere in another 
world where it is always new 
model time, he will be strolling 
about, peering under shiny hoods 
of angel’s chariots and telling 
them how it was in the old days 
of the Glidden Tours and Van- 
derbilt Cup races. His Valhalla 
will be peopled by the pioneers 
whom he immortalized in his 40 
years of writing. 

Where Chris has gone, you can 
bet he is sitting with some auto- 
mobile man, still talking shop.— 
St Freeman, auto editor, Detroit 
Times. 

% * aE 


He'll Always Live 

The automobile business has lost 
a great friend, particularly at a 
ime it needs more Chris Sinsa- 
bpaughs. I knew Chris from the 
early days, having seen him con- 
ributing his talents in the days 
hen an untried business needed 


friends. Chris filled a vogue that: 


‘Echoing Down 


the Corridors . .’ 


REQUIEM: Even in the last 
hours those of us who knew 
Chris clung to a wistful sort of 
hunch that he might pull 
through. He'd pulled through 
attacks like that before, and 
came back to put in more use- 
ful friendly years at his job. 
This time we felt that even at 
71, and after all those years of 
journalism, Chris Sinsabaugh 
wasn’t quite ready to write “30” 
at the end of the page. 

Old soldiers never die, they 
say, and there was something 
of that eternal spirit in the 
legend of Chris Sinsabaugh ... 

As the motor cars evolved 
from horseless buggies to 
streamlined jalopies and the fac- 
tories from cluttered carriage 
shops to huge production lines, 
Chris and his column moved 
right along with ’em. And the 
new giants of automotives . . 
the executives and the engineers 
and the development experts... 
were just as fond of Chris as 
the old carriage-builders had 
been. 

Because, you see, Chris had 
the gift of friendship ... the 
ability to warm your heart with 
his smile and brighten your day 
with his gossip. Just knowing 
Chris kind of gave you back 
your faith in human nature. A 
fellow like that can’t really pass 
away... for he’s left behind 
the pleasant chuckling sound of 
him that will go echoing down 
the corridors for a long time to 
come.—ANTHONY WEITZEL, “Town 
Crier,” Detroit Free Press. 


can never be recaptured. I have 
always admired his human under- 
standing and his willingness to be 
of good service to a friend. He will 
always live in the minds of us old 
timers.— Bos Beiser, automobile 
editor, Cincinnati Inquirer. 
* a * 


“Memory Will Outlive 


Our Life Span’ 


One of the toughest things ahead 
for all of us who knew Chris is 
going to be adjusting ourselves to 
the actuality that he really no 
longer is amongst us. Chris wasn’t 
just another individual . . . He was 
a pillar upon which many of the 
younger chroniclers of the auto- 
motive industry leaned heavily for 
counsel—and friendship. He gave 
both in such fullness that the 
memory will outlive the life span 
of all of us who were privileged to 
know him. 


There wasn’t—and probably 
never will be—another one man 
with so complete an understand- 
ing of the story of the world’s 
automobile industry. It was NO 


f 
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Ad 


Work 


accident of circumstance that 
Chris knew more of the motor 
industry’s great and small by 
their first names than any other 
person. It was because he was a 
friend to all of them. It was a 
friendship he gave not just in 
his handshake but from _ his 
heart—a heart so big that nobody 
ever heard Chris say an unkind 
word about anybody. 

I have a feeling that although 
his physical presence will be miss- 
ing, his spirit will march along 
with those of us who will carry on 
the work he performed so capably 
and intensively for so many dec- 
ades, and that all of us will feel 
just a little more kindly toward 
our fellow human beings for hav- 
ing known Chris Sinsabaugh. 

This we can be sure of: If there 
is anything beyond the horizon as 
many of us believe, Chris already 
is interviewing the Duryeas, the 
Buicks, the Rikers, the Metzgers, 
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. . « Highlights in Chris’ Life 


IN A HUDDLE at Chris Sinsabaugh’s 61th birthday party in 1936. Left to 


the Ottos, the Alex Wintons, the] right, H. H. Curtice, general manager of Buick; Chris; Charles F. Kettering, 


Warren Packards, the 
Diesels and others who started it 
all... and if there is a place for 
a column where-Chris has gone, he 
will have it on time for the dead- 
line-—Davin J. Witkiz, automotive 


editor, Associated Press. 
* ok * 


May the Light 


Be Green... 

“Chris,” as he was called by 
everyone, knew intimately all the 
executives and countless distribu- 
tors and dealers past and present 
throughout the country. No key 
executives were ever too busy to 
see him when he called. Often they 
would tell him in confidence fu- 
ture plans for months ahead. He 
called them by their first names.... 


Always he was in close touch 
with the motor industry. Every 
preview of new motor cars in the 
mid-West and the National Auto- 
mobile Shows in New York and 
Chicago, found him mingling with 
officials and editors. He was 
always cooperative. Automobile 
editors new on the job were made 
his proteges and he advised them 
on what features were worth 
writing about, At luncheons and 
dinners he was often asked to 


speak. 

Throughout the years he was the 
same “Chris” with no trace of ego; 
a witty and genial companion. He 
was an excellent writer. 

True to newspaper tradition 
“Chris” worked through to the end. 
In Automotive News of Jan. 25, the 
day before he died, was his column 
“Sparks,” written in his home. 
Showing the spirit that carried him 
to success, and to give full measure 
to his public and employer even 
with the end of life’s road in sight, 
he wrote: 

“But I defy the docs to keep me 
from writing the column even if it 
is made up of bedridden “sparks.” 
I've never missed a column in al- 


(Continued on Page 10, Col. 3) 


Rudolph General Motors vice-president; and K. T. Keller, president of Chrysler Corp. 


“THE AUTO-ED FUEDISTS” at the Indianapolis Race in 1939—Jim Sullivan, 
of Boston Globe, and Chris Sinsabaugh, oldest automobile editors. 


K. T. Keller, president of Chrysler, lights Chris’ 


BIT OF SIDE PLAY. 
in a “Sinsabaugh Museum’”’ look on. 


pipe while ‘‘specimens’’ 


BARNEY OLDFIELD, piloting a 1907 Packard, drove Mr. and Mrs. Sinsa- 
baugh from Pasadena to Los Angeles on their “second honeymoon” a few 


years ago. 


OFFICERS of the “Old Timers’? Club taken at Flint in 1920 shows Chris Sinsabaugh with other famous 
ee ee shes tradition, including F. Ed Spooner,Albert Champion, Walter Birmingham, Martin Pulcher, 


William Hughson, John Younger and Lloyd Maxwell. 
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Highlights in Chris’ Life . . . Nation’s Press Adds Its Words of Praise 
For Editor’s Lifelong Work 


most 13 years I have been writing 
“Sparks,” and this old firehorse is 
going to make the deadline in his 
best manner until he gets the red 
light.” 

May the light be green for him 
in the future is my tribute to a 
pal of 40 years.—JIM SULLIVAN, 
auto editor, Boston Globe. 


* * * 


Brought Fraternity 


To Industry 

The red light came for Chris 
Jan. 26 at the age of 71 after 
more than a half century of 
active and colorful bicycle and 
automobile chronicling in which 


his endless capacity for friend- 


FIRST COPY of “Who, Me?’’, Chris Sinsabaugh’s “‘auto-biography’”’ covering 
40 = of automotive’ history, was presented in 1940 by t e author to ship brought fraternity to the 
William S. Knudsen, then president of General Motors Corp. biggest of all world industries. 


More than a score of his old- 
ne i = time Chicago Auto Row com- 
oo panions and writing associates 
attend Chris’ funeral to say “bon 
voyage” to a permanent comrade 
of the motor age—JOHN JEN- 
KINS, auto editor, Chicago Daily 
News. 
* * - 

I mourn loss of a_ cherished 
friend. — Bert Pierce, auto editor, 

N. Y. Herald Tribune. 


* * * 


‘Personification 


Of a Real American’ 


Chris Sinsabaugh was the per- 
sonification of a real American. 
Independent as the well known 
hog-on-ice, fiercely loyal to his 
friends, vigorous defender of his 


CHRIS, who nicknamed the Chicago Cubs while sports editor of the : ra 
Chicago Daily News, goes to bat with Barney Oldfield as umpire. rights, all around good fellow, 
whimsical and kindly, ready at 


the drop of a hat for a fight or 
a frolic, Chris came closer than 
almost anyone I ever knew to 
typifying the type of American 
we have in mind when we think 
of an “American” in the abstract. 


Like all good Americans, Chris 
was a sports lover and a hero 
worshipper. He no more envied 
Henry Ford his millions than he 
envied Ty Cobb his batting eye. 
Both, to Chris, were heroes; and 
he was proud as a peacock that 
he knew them. 

He did his own work well. and 
was superlatively happy in doing 
it. He lived broadly, laughed 
plenty, knew and liked every- 
body worth knowing and liking, 
made his 71 years one long pic- 
nic. What more could a man ask 
of life? And what more could 
life ask of an American?— 

CHARLES NASH, veteran auto builder, attended the 1910 Gilmore Economy| G#0RGE F. TauBeNeck, editor and 
Run at Grand Canyon, and chatted with Referee Chris Sinsabaugh on one| publisher, Air Conditioning & 
of the ‘“fun-cars.”’ Refrigeration News, Detroit. 

* * + 


‘Greatly Missed’ 

I was certainly sorry to hear of 
Chris Sinsabaugh’s death. He was 
a grand guy and will be greatly 
missed by all of us.—Siim Barnarp, 
assistant auto editor, Los Angeles 
Examiner. 


geese eeaeee se eee ® 
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His Recollection 


Of Dates Uncanny 


With the death of Chris Sinsa- 
baugh, dean of automotive writers, 
one of the most colorful persons 


(Continued from Page 9) sorry I hadn’t had a chance to see 


us will miss him.—James Darton, |»! for so many ae” oa ' 

editor, Motor Magazine. | U. STEINFIRST, associate editor, 
* * & American Automobile. 

* + * 


‘Loved by Everyone’ 

The news of the death of Chris 
Sinsabaugh came as a great shock 
to me.I cannot tell you how grieved 
I am. Although I had not known 


business paper field and certainly | Chris so many years, as years gq 


an outstanding character in the |i" Such a long lifetime as his, 
automotive industry—G. D. | Spent so much time with him while 


N y : +o we were working together on the 
“ke a icant All-American Soap Box Derby and 
: * * & we so often shared the same suite, 
‘ . | that I came to know him very wel 
Lovable and looked upon him as one of my 
I will feel forever indebted to| dearest friends. 
Chris for a lovable characteristic— Chris was loved by everyone in 
his kindness to the younger fel-| the automotive world and by many, 
lows who showed the right stuff.| like myself, outside of it—ArTHUR 
Another thought strikes me as to| WaxkeELING, assistant editor, Popula 
the time of Chris’ departure—he| Science Monthly. 
covered an era from its beginning, | Ss Ss 
through the end. It is extraordi-| <¢z,. ° 
nary that something as tremendous His Personality, 
and important as the automotive} 4nd His Work’ 
industry should run through a/ Jy have always cherished the 
complete history in such a short| greatest admiration for Chris’ en- 
time. To have reported it all was| ergy and editorial work. His service 
likewise unique—Chris (or anyone! was one of the most valuable that 
else living now) could not have|any writer of our period has 
finished the new job which will) rendered to the industry. In say- 
start after victory. — MICHAEL A.| ing this, I am not unmindful that 
GorMaN, editor, Flint Journal. a good editor must be much more 
oe. | than an able writer of a column 
‘Grand Guy’ j;and editorials; he must have a 
Sorry indeed to hear of Chris’ | comprehensive view of his field and 
death. I do not need to tell you! be able to shape the editorial policy 
what a grand guy he was. You| Of his paper. In this, too, Chris was 
know that already from many | Outstanding. 
years Of association with him. I} The industry is a heavy loser 
do want to say, though, that I am (Continued on Page 34, Col. 5) 


‘Outstanding 
Character’ 

I learned with great regret of 
the death of Chris Sinsabaugh. 


He was one of the most interest- 
ing and colorful figures in the 


LOS ANGELES put on a “Welcome Chris Sinsabaugh’’ that rivaled thd 
honor paid visiting potentates while on a trip to the coast a few years back. 





connected with the automobile in- | 
dustry passes from the scene. | : 
Stories about Chris, who was 71,| ——, 
have become legendary... . i= 
DEAN OF THE TECHNICAL committee at every Soap Box Derby, Chris — 
here is shown in summer flannels with Julian Leggett, Arthur Wakeling and In the years before the start of 
Frank Reck, other members of the committee, at Akron. World War II, when automobile OFT A JUDGE in automobile contests, Chris here is shown “working’! 
previews were among the high » = ee Botbeet_couscnt years ago. Center is the late Claire Wight, 
spots of the industry, Chris was a g& s D. P. Brother, president of D. P. Brother agency. 


picturesque figure at these events. 
. . . Generally, he wore a vividly 
colored plaid shirt, with a tie in 
flaming colors to match. When 
Chris wore that bright shirt, it 
meant car salesmen would have a 
good year, it was said.... 


Chris was a walking encyclopedia 
of the automobile industry. He 
knew practically everyone in it by 
his first name and his recollection | 
of dates was uncanny.—Puit Hamp- 
son, auto editor, Chicago Tribune. 

* * a 


‘A Good Soldier’ 
Please extend to Mrs. Sinsa- 
baugh my deepest sympathy in | 


HOLLYWOOD SCENE. On one of his annual trips to Los Angeles, pone A + te | 
Chris was a guest of CBS at a radio show and posed with Actors Edward G. & soldier. Sew men ever made TAKEN FOR a buggy ride in 1942 by Ken Elliott d the boy 
Robinson and Ona Munson. At the extreme right is the announcer. and kept so many friends. All Of studebaker, Chris reveled in the fun ‘this episode produced © 
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udson Aviation Division 


Imporcant units for Curtiss , WoRKING at a pace which keeps Hudson war 
Wright Hell Divers are 3 
balay intee-pecducad By : 3 plants busy 24 hours a day, seven days a week, 
Hudson’s Aviation Divi- r | Hudson men and women are doing all in their 
sion. Rudy Arnold Photo. e 
power to swell the flood of guns, planes and 
munitions which is pouring from the factories 


of America. 


THEY’LL SOON BE BOMBING FOR ge le gegen. 
VICTORY... Rear fuselage sections 4 : ee ee. Now, the men and women of the Hudson 


for American bombers on Hudson (ogee ae ee Aviation Plants have been awarded the Army- 
assembly lines. —_ “i anaes . . . 

‘ ogy Navy “E” for high achievement in the produc- 
tion of war materiel; and they are justly proud 
of this distinguished recognition of their efforts 
by our Government. 


Hudson dealers, with their service supervisors 
and mechanics, have—as essential transportation 
workers—also taken a pledge. With their ex- 
panded service facilities, and Hudson’s unique 
system of parts distribution which makes neces- 
sary parts available when they are wanted, where 
they are wanted, they will keep vitally needed 
automobiles “‘rolling’”’ for the duration. 


Speeding the Great may! 


Associated Press Photo 
HIT THE BEACH! Among the important tasks entrusted to Hudson is the manufacture 
of large numbers of husky Hudson Invader motors to power American landing boats. 


Official U. S. Navy Photo MOTOR CAR COMPANY 


DEATH TO ENEMY DIVE BOMBERS! Among the vital weapons that protect United Nations 33 Years of Engineering Leadership 
ships from air attack is this 20-mm. anti-aircraft gun, mass-produced in the U. S. Naval 
Ordnance Plant operated by Hudson. 


OUR PLANTS ARE DEDICATED TO WAR PRODUCTION . . . OUR DEALERS TO MAINTAINING WAR TRANSPORTATION 
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4,000 Expected to Attend 
105th Meeting of ACS 


DETROIT.—The 105th national 
meeting of the American Chemical 
Society, to be devoted exclusively 
to the advances of chemical science 
and industry in relation to the war 
effort, will be held in Detroit Apr. 
12-16. 

Ten “war symposia” are sched- 
uled. Fifteen divisions of chemical 
science will convene, with 4,000 
chemists and allied scientists at- 
tending. All plant trips and enter- 
tainment will be omitted. 

William P. Putnam, founder and 
president of the Detroit Testing 
Laboratories, has been named hon- 
orary chairman of the meeting. 
Harvey M. Merker, superintendent 
of manufacturing of Parke, Davis 
and Co. and president of the En- 
gineering Society of Detroit, is gen- 
eral chairman. Vice-chairman 


is 
Tag Sales Off 667% 


ST. LOUIS.—Sales of 1943 state auto- 
mobile license plates in St. Louis thus 
far are approximately 66 percent under 
the sale of 1942 tags at this time last 
year. 


Dr. George Calingaert, director of 
chemical research for Ethyl] Corp. 

Recent developments in synthetic 
rubber technology, accelerated by 
the war, will be dealt with by the 
Division of Rubber Chemistry. 
Solvents, occupying an_ essential 
place in war industry, will be dis- 
cussed by the Division of Industrial 
and Engineering Chemistry. Since 
industry cannot function without 
large quantities of suitable water, 
industrial water supplies will be 
the topic of a symposium of the 
Water, Sewage, and Sanitation 
Chemistry in collaboration with the 
Industrial Division. 


Petroleum chemists will devote 
themselves to analytical methods. 
Other divisions meeting include 
organic, physical and inorganic, 
cellulose, colloid, gas and fuel, an- 
alytical and micro chemistry and 
sugar chemistry and technology. 

The society will hold a general 
session, at which the president, Dr. 
Per K. Frolich, director of the 
Chemical division of the Esso Lab- 


Motor Fuel Demand 


To Drop 11% in Feb. 

WASHINGTON. — Bureau of 
Mines estimates that nationwide 
demand for motor fuel this 
month will be 39,700,000 barrels, 
or 11 percent below actual de- 
mand in February, 1942. 

The Bureau also estimated 
that stocks of gasoline, which 
were 173,216,000 barrels Nov. 30, 
the latest date for which figures 
were available, would increase 
by 4,900,000 barrels during this 
month, partly because of the 
ban on pleasure driving in the 
East. 


oratories of the Standard Oil De- 
velopment Co. will preside, on 
Wednesday afternoon, Among those 
attending will be Dr. Thomas Midg- 
ley, vice-president of Ethyl Corp., 
and president-elect of the Society. 

A council meeting at which Dr. 
Charles L, Parsons of Washington, 
D. C., secretary and general man- 
ager of the Society, will report, will 
take place Wednesday morning. A 
general dinner will be given on 
Wednesday evening. 


Pete Wembhoff’s Fourth Dimension 
offers news of advertising. 
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From Paper to Wood... 


Many Combinations 
For ’43 Plates 


WASHINGTON.—This year the 
nation’s civilian automobiles will 
be identified by an unprecedented 
combination of new and old plates, 
metal tabs, windshield stickers — 
and even wooden plates. Shortage 
of essential metals is responsible 
for these developments, according 
to the Federation of Tax Admin- 
istrators. 


Since the War Production Board 
order curtailing use of such ma- 
terials for license plates went into 
effect in March, 1942, officials of 
state motor vehicle departments 
have been developing alternative 
methods of identification. 

The largest number of states—24 
—will attach metal date tabs to 
1942 license plates. Among these 
are California, Georgia, Indiana, 
Kansas, Maryland, Michigan, 
Minnesota, Missouri, Montana, Ne- 
braska, Nevada, New Hampshire, 
New Jersey, North Carolina, South 


200 thowus of Work 


FOR TEN MINUTES READING 


This is the story of 2100 words of BW copy .. . of how BW’s Labor 


ditor wrote a report on “Absenteeism”. . . the work of a month of 


eparation, a week of condensation—for 10 minutes of reading. 


se men he consulted, face-to-face: 


That makes 
And he exa 
public groups; 
queried all BW 


Heads of companies in a half-dozen industries 
And their VPs in charge of employee relations 
Seventeen personnel directors 


Thirty foremen 


Eighteen labor union officials 
Three dozen labor-management production committeemen 
Several men in the War Manpower Commission 

And in the Bureau of Labor Statistics 
And in the Shipbuilding Stabilization Commiitee 
And in the War Labor Board 
And in the supply divisions of the Services 
And in several trade associations 


3 contacts with men right at the source of the facts. 
ed every major survey made by private and quasi 
nd voluminous reports of Britain’s experiences. He 


correspondents in industrial areas. He had long dis- 


cussions with 6 QW staff editors about the broader economic conse- 


quences and soci 
influencing produ 


Result: 2100 BW wo 
judgment in busines 


“Absenteeism” report 


n, influencing plans of military strategy. 


incidence of the problem — to weigh it as a factor 


; authoritative, concise, important to your sound 
decisions involving manpower. You'll find the 


Business Week — or write BW for a reprint. 


BUSINESS WEEK—The News-base of Management’s Decisions 


330 West 42nd Street, New York City 


Dakota, Tennessee and Texas. 

Pennsylvania, which last year 
had a license plate in the form 0 
a geographical outline of the state} 
will use a date tab cut like a key- 
stone, the state’s symbol. Vermon 
automobiles will carry 1943 date 
tabs made from salvaged tin cans. 
Arkansas is providing date tab 
for passenger cars and _ license 
plates of treated wood will be used 
for trucks and motorcycles. 


Massachusetts, Virginia and Wis- 
consin will issue both date tabs and 
stickers. West Virginia’s current 
license plates have date tabs but, 
when they expire June 30, wind, 
shield stickers probably will be 
used. 


Only nine states are issuing ne 
plates for 1943; in most cases they 
are reprocessing a single plate re- 
tained from last year when owners 
were given only one 1942 plate. 
Three states—Colorado, Mississippi 
and South Carolina—will issue one 
new plate with no additional iden- 
tification. Kentucky and Rhode 
Island are issuing a windshield 
sticker in addition to the new plate, 
and New York a date tab, while 
Florida plans to use a date tab 
and a sticker with the new license. 


Wyoming is the only state to 
issue two new steel plates, manu- 
factured before the WPB order 
took effect. Illinois is issuing two 
plates made of fiber board. 


Arizona, Idaho, Iowa, Louisiana, 
North Dakota, Oklahoma, Oregon 
and Washington have adopted 
windshield stickers in addition to 
the 1942 license plates, which are 
to remain on the vehicle. Wash- 
ington’s new stickers are green, 
shaped like the state outline. Ore- 
gon’s sticker commemorates the 
centennial of the Old Oregon Trail. 
Alabama, Maine, New Mexico, Ohio 
and Utah plan to use stickers for 
both windshield and rear window. 


Delaware has put its registration 
plates on a permanent basis with 
expiration dates indicated by 
changeable inserts, following the 
practice of Connecticut, where per- 
manent aluminum plates have been 
used since 1937. 


Fla. Ruling Aids. 
‘Third Persons’ 


In Car Seizures 


TALLAHASSEE, Fla.—An auto- 
mobile purchased under a condi- 
tional sales contract and not en- 
tirely paid for, may not be for- 
feited to the state because the 
purchaser used the car to trans- 
port illegal liquor, it has been ruled 
here by the State Supreme Court. 


The ruling decided three cases, 
brought to the court here by Gen- 
eral Motors Acceptance Corp. and 
Commercial Credit Corp. from cir- 
cuit courts in Taylor, Dixie and 
Marion counties. 


The high court held that a Flori- 
da law providing forfeiture to the 
state for vehicles used in trans- 
porting illegal liquor, “fails to in- 
clude the property of innocent 
third persons.” 


The three cases involved cars 
sold to men who later were charged 
with using them to carry liquor 
illegally. The purchasers had not 
paid all the installments on the 
cars, and the credit companies by 
terms of the contracts retained the 
titles until final payment was made. 

Forfeiture of the cars had been 
sought by the State Beverage de- 
partment. 


Bus Mileage Increased 


To Aid Transportation 

WASHINGTON. — The monthly 
mileage which new buses may op- 
erate was increased last week by 
ODT to insure the continued move- 
ment of war workers. In the case 
of city buses, the mileage limita- 
tion was increased from 2,000 to 
3,000 miles a month. 


In the case of inter-city buses, 
the mileage limitation was _ in- 
creased from 4,000 to 6,000 miles 
a month. Permission for the in- 
crease, until further notice. is ef- 
fective Feb. 1. 





Studebaker craftsmen again give 
‘‘more than they promise”’ 


The devastating bombing power 
and matchless fighting power of the 
Boeing Flying Fortress make com- 
forting daily items in the war news. 
Much of the flying power for this 
invincible dreadnaught of the skies 
comes from Studebaker, long re- 
garded as one of the world’s foremost 
builders of motor car engines. 


Studebaker, America’s oldest 
manufacturer of highway 
transportation, is privileged to 
collaborate with Wright, 
America’s oldest producer of 


of 
ee 


airplane engines, in this vital assign- 
ment. And Studebaker is also 
building much other war matériel 
including tens of thousands of big, 
multiple-drive military trucks for 
the forces of the United Nations. 


Today, as for generations past, 
Studebaker craftsmen make their 
watchword — ‘give more than you 
promise.” Every Studebaker em- 

ployee is justly proud of the 
achievements of his organi- 
zation in the arming of our 
Nation and its Allies. 


War Trucks for the United Nations! Stude- 
baker, famed for years for dependable trans- 
portation, has now become one of the largest 
producers of big, multiple-drive military 
trucks for the forces of the United Nations. 


(Studebaker =F lying Fortress 


-—_ fides iy 
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Financing Off 
71% in Canada 


TORONTO.—Motor vehicle sales 
in Canada during 1942 totaled 65,702 
new and used vehicles, financed for 
$24,380,724, figures released here 
indicate. 

These totals represent a reduc- 
tion of 64 percent in number and 
71 percent in dollar volume below 
1941, when 182,419 units were 
financed to the extent of $84,716,783. 

According to government figures, 
2,546 vehicles were financed for 
$810,858 in December, 1942, down 
by 64 percent in number and 74 
percent in finance value from the 
7,140 vehicles financed for $3,140,135 
in December, 1941. 

The decline in financing sales of 
new vehicles was more substantial 
than that of used units, the report 
shows. New vehicles financed dur- 
ing 1942 recorded declines of 82 
percent in both number and volume 
below the figures for 1941. 

Used vehicle financing fell off 59 
percent in number and 64 percent 
in dollar volume in 1942 as com- 
pared with 1941, Declines in East- 
ern Canada exceeded those _ re- 
corded in Western provinces. 
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CHARTING THE COURSE of Chevrolet’s advertising program for 1943, 
these members of the division’s advertising committee map a emg 9 gd 
ad plan for this second year of total war: (1) elp America’s 32,000,000 
motorists conserve critical material, gas, oil and rubber; 42) Support Chevrolet’s 
nationwide dealer organization in bridging the motor vehicle production gap; 
(3) Keep alive through strong advertising policies the Chevrolet name. The 
committee operates under the direction of William E. Holler, general sales 
manager. Clockwise about the table are R. H. Crooker, an. San Co.; 
T. H. Keating, assistant general sales manager for Chevrolet; C. P. Fisken, 
advertising manager; Holler; E. A. Nimnicht and K. M. Chase, assistant 
general sales managers. 


bienniel session of the legislature, a 


sr bill providing for issuance of chauf- 
Lower Age Limit urs’ licenses to youths 16 years old, 


fe 
CONCORD, N. H.—(UTPS)—After instead of 18, has been approved in 
one of the first major battles in the the House of Representatives. 


} -—the 4th Dimension 


Post’s Readership Study; 


M, A & Co.’s N.Y. Office 
By Pete Wembhoff 


Findings 

Speculation among advertising 
people as to the reaction of readers 
to the sweeping new editorial pro- 
gram of the Saturday Evening 
Post, is now being answered by 
the Post’s release of editorial re- 
search findings on_ readership 
which claim that: 


1. Average reading time of the 
new Post has increased 30 per- 
cent—among women, 32 percent; 
among men, 28 percent. 

2. Despite the increased word 
content of the new Post, which 
is estimated at 11 percent, read- 
ing intensity of the magazine has 
increased 17 percent — among 
women 19 percent; among men, 
15 percent. 

These and other detailed findings 
on increased readership, resulting 


THROW YOUR SCRAP METAL INTO THE SCRAP. 


Tue Facrories Serve 


Your car 


to be driven hard and often. 


Under today’s curtailed driving, ‘‘still’’ 
wear (caused by idleness or short runs) is 


with War Materials 


Production Maintenance 


eed 


ad nani 


Tue Deacers Serve 
with Car and Truck 


was built to 


apt to rob batteries of their power—tires of 
their maximum life—oils of their lubricat- 


ing qualities. 


Available to you are Plymouth, Dodge, 


YOUR car or truck 
is the result of 40 
, years of continuous 
engineering develop- 
ment. It was built 


driving conditions. 


For factory-engineered 


DIVISIONS OF CHRYSLER CORPORATION 


WAR BONDS AND 


De Soto and Chrysler dealers’ service facili- 
ties and “know-how’—so important to the 
protection of your car or truck under today’s 


and inspected 


parts and accessories, see a nearby Plymouth, 
Dodge, De Soto or Chrysler dealer. 
Dodge Truck parts, see a nearby Dodge dealer. 


For 


& 
See 
Cok Iky 


STAM-PS 


from the changes effected by th 
Post’s new editor, are announced 
in a progress report issued by the 
Post under the title, “A Few Min 
utes with the Editor.” This report, 
the first released by the magazine 
on its editorial development sinc 
Ben Hibbs took over, is now being 
distributed to agencies, advertiserg 
and leading figures in the manu 
facturing and retailing fields. The 
announcement is being supple 
mented by page and spread adver 
tisements in key urban newspapers 
and an extensive list of trade 
journals. 


Branch 


McFarland, Aveyard & Co. an- 
nounced last week the opening of 
branch offices in New York City 
in the RCA Building, Rockefeller 
Center. 

The New York offices have 
been established to facilitate 
handling several of the agency’s 
eastern clients, which include 
Curtis Publishing Co. (Saturday 
Evening Post), National Board 
of Fire Underwriters, and Stand- 
ard Steel Spring Co. 

In the Chicago home office, 
personnel and space have been 
increased 50 percent during the 
last year. 


Named 


Harry L. Mahoney, in the rubber 
industry since- 1930, has _ bee 
named advertising and sales pro 
motion manager 
of the associated 
tire and acces- 
sory division of 
B. Goodrich 
Co. it is an- 
nounced by F. T. 

Tucker, B. F. 
Goodrich director 
of advertising. 

Mahoney _ suc- 
ceeds F. J. Rees, 
recently made 
manager of spe- 
cial accounts in 
the company’s associated tire and 
accessory division. 


Dramatizing 


To dramatize the selling force of 
the New York Sunday News, claim- 
ing by far the largest circulation 
of any nwspaper in the United 
States, a comprehensive presenta- 
tion entitled Sunday News, U.S.AS 
has been prepared. With a mini- 
mum of statistics, the presenta 
tion is designed to show how the 
Sunday News has become a me- 
dium “of national  significancg 
which merits individual attentio 
on advertising schedules.” 

This presentation was pre- 
viewed by publishers, editors and 
advertising executives of the 
trade press at a luncheon last 
week at the Chatham Hotel, New 
York. It was announced that in 
following weeks the story would 
be presented simultaneously to 
advertising executives in New 
York, Chicago and San Francisco. 

Executives viewing the presen- 
tation also receive a 90-page boo 
of facts, “the most comprehensive 
collection of market information 
and circulation data of news 
papers and magazines ever as- 
sembled.” 


Sorry 


On Jan. 18, 4th Dimension said 
all Pacific Coast newspapers are 
resuming auto-news columns. 

We overlooked the fact that 
Dudley Brown, auto editor of the 
Seattle Times, has been turning 
out his weekly “Doing Auto Row” 
without interruption. 


Salute 


Off-the-beaten-path was Ray- 
mond Rubicam’s full-page ad in 
the Jan. 27 New York Times— 
“Johnny Russel, In Memoriam.” 

Copy cited the progress of 
Johnny from Western Union 
messenger to a job as copy boy 
in Young & Rubicam’s Detroit 
office; of his departure to join 
the Army Air Force and of his 
fatal crash on graduation day. 
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IN THE JUNGLES OF THE TROPICS; THE WASTES —- — 
OF THE DESERTS; OR THE ARCTIC REGIONS —-4 
—MONROES WORK EFFICIENTLY 


“CLIMATES, NOR CONDITIONS 
AFFECT MONROE SHOCK ABSORBERS 


Wherever there is a tough job, you'll find 

Monroes—because they are built for tough jobs. 

Monroe Shock Absorbers are made to take many of 

the most horrible shocks out of largest War Vehicles— 

they help the gunner at his post—he makes many more 
effective hits, and it’s “Hits that Count.” 


“Uy p y Z 
== mon Le r Di aa LL There are sizes for Tanks, 
WW) 
ae oo Yj Half Tracks, Transports, | 
” MLA Yj dda uis'/ I Ambulances, Jeeps. 
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Truck Shortage 
Grows in P. R. 


SAN JUAN, P. R.—(UTPS)—A 
critical shortage of trucks with 
which to move the coming sugar 
cane crop from fields to centrals 
now exists in Puerto Rico, accord- 
ing to Paul M. Smith, acting 
regional director of the ODT. 


Communications have been sent 
to all centrals in Puerto Rico as 
well as to the Assn. of Sugar Pro- 
ducers in San Juan, suggesting 
ways to solve the transportation 
problems, it was said. 


Smith declared that one of the 
factors contributing to this short- 
age of equipment is the additional 
burden placed on both rail and 
truck transportation when several 
ports for loading and unloading im- 
ports and exports were closed due 
to the war situation, making longer 
hauls necessary; also the large 
amounts of additional transporta- 
tion made necessary by the na- 
tional defense work now being car- 
ried on in Puerto Rico. 

There are many of the present 
trucks already out of service for 
lack of tires and repair parts. 


Democracy is the American way of 
life; let’s keep it that way. 


WE'VE 
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BOMBER ENGINES for the Army 
assembly lines at a peak 


disclosed when C. E. Wilson, president of General Motors Corp. 
of inspection to the Melrose Park Buick aircraft engine plant. T 
congratulated workmen on having made “fabulous 
of more engines in a year than originally were sc 
job will grow substantially bigge 


that period and declared the 


Photographed inspecting a new engine. 
nic 
lant; D. E. Williams, operating manager; Wilson, and J. G. Hammond, 


with, 
Park 
manufacturing manager. 


left to right, Harry Golden 


Herrington Honored 


INDIANAPOLIS. — Army 
Assn. has elected A. W. Herrington, 


MADE 


loosened 


HEY’RE on oil well pumps—some for twelve years. 
They’re standard equipment on rock drills—industry’s 


toughest fastening problem. 


They’re on tanks, planes, guns—all kinds of wartime material 
—all kinds of peacetime equipment. 

All told, billions of Elastic Stop Nuts have gone to work. 

And as far as we know, not one has failed to do its job. 

That job is to hold fast and stay put—come what may in the 


way of vibration, jar or chatter. 


Of course the need for such dependable fastenings in war 
goods and planes is paramount. Some planes take as many as 


35,000 in a single ship. 


So even at our 4,000,000-a-day rate (which soon will double) 


the demand keeps growing. 


But this constant call for more and more—to meet the exact- 
ing responsibilities of war—gives ample proof that Elastic Stop 
Nuts answer every need for secure locking and speedy fabri- 


cation. 


a 


| 


Lag 


wn 


i 


Write for folder explaining the Elastic Stop self-locking principle, 


ELASTIC STOP NUT 


CORPORATION 


OF AMERICA 


2330 Vauxhall Road, Union, N. J. 


rate and production totals in five figure 


Ordnance 


Air Forces are rolling off the Buick 

s, it was 
paid a visit 
he executive 
prosress in the production 
eduled in more than twice 
in 1943. 


ust off the line, he is hewn here 


resident engineer of the Melrose 


chairman of the board, Marmon-Her- 
rington Co., as a director of the na- 
tional association. 


Drug Vehicles 
Good Source for 


Service Work 


NEW YORK.—Although unable 
to match their former expendi- 
tures for new delivery vehicles be- 
cause of wartime unavailability, 
retail druggists comprise a fertile 
field for service, it was indicated 
by an annual year-end survey by 
Drug Topics, newspaper of the re- 
tail drug trade. 

The sutvey estimated that drug- 
gists spent a total of $329,657 for 
new delivery vehicles in 1942, of 
which $193,349 came from _ inde- 
pendent stores and $136,308 from 
chains. This compared with esti- 
mated similar 1941 expenditures 
totaling $953,493, with $478,166 com- 
ing from independents and $120,150 
from chains. 

Service expenditures were cov- 
ered by the survey for the first 
time because of their increasing 
wartime importance. It was esti- 
mated that druggists spent a total 
of $698,316 for servicing delivery 
vehicles, of which $478,166 was 
spent by independents and $120,150 
by chains. 

Expenditures by retail druggists 

for new equipment of all kinds 
was estimated at a 1942 total of 
$44,428,008, as against $75,067,659 
the preceding year. Attributing the 
decrease entirely to difficulty in 
obtaining equipment because of 
wartime restrictions, the survey 
analysis asserted that druggists 
| had more cash to spend than at 
| any other time in the history of 
the business and would have spent 
twice as much for new equipment 
had it been available. 


|MEMA Reelects 
All Officers 


NEW YORK.—Motor and Equip- 
| ment Manufacturers Assn. has re- 
elected its 1942 officers for 1943: 

President, John W. Anderson. 

Anderson Co., Gary, Ind., vice-presi- 
dent, C. E. Hamilton, Automotive 
Gear Works, Richmond, Ind., sec- 
retary, G. W. Thompson, Noblitt- 
| Sparks Industries, Columbus, Ind., 
, treasurer, C. P. Brewster, K-D 
| Mfg. Co., Lancaster, Pa. 

Also reelected for 1943 are the 
members of the executive com- 
mittee: Anderson, Hamilton, Brew- 
ster, J. M. Spangler, National Car- 
| bon Co., New York; F. G. Wacker, 
Automotive Maintenance Machin- 
ery Co., North Chicago, Ill. The 
| finance committee is Anderson, 
| Hamilton and J. M. Spangler. 


Diveo Names Nash 


Chief Engineer 

DETROIT. — Announcement of 
the appointment of Carl B. Nash 
as chief engineer, is made by John 
Nicol, president of Divco-Twin 
Truck Co. 

Nash has served in a designing 
and engineering capacity during 
the past 24 years with the Maccar 
and Mack Truck, Inc. He was also 
recently connected with the Tank 
Automotive Center of the United 
i States Ordnance department, 
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ODT Warns Truckers... 


U.S. Threatens Control 
Over Routing 


DENVER.—Jack Garrett Scott, 
general counsel of ODT, told the 
trucking industry last week that 
routing and dispatching of motor 
truck traffic may have to be taken 
over by the government unless 
there is greater voluntary coopera- 
tion with the ODT’s present pro- 
gram for the interchange of in- 
formation among carriers as 4 
means of reducing empty mileage. 

In an address before the Colo- 
rado Motor Carriers Assn., Scott 
put squarely up to the carriers the 
responsibility for accomplishing the 
mileage savings necessary to pull 
motor truck transportation through 
the war emergency and warned 
that unless many competitive prac- 
tices within the industry are dis- 
continued, further mandatory ac- 
tion may be necessary. 


“As I see it, the field which now 
holds out the greatest hope for ad- 
ditional mileage savings is that of 
joint action between carriers,” 
Scott said. “The invitation to ex- 
plore this field was contained in 
the common carrier order, ODT 3, 
the contract and private carrier 
order, ODT 17, and in the local 
carrier order, ODT 6, but I have 
been greatly disappointed at the 
very small number of such plans 
which the property carriers of the 
country have submitted. 


“I suppose the reasons are varied. 
Perhaps joint action appears to be 
something new and mysterious 
which carriers are loathe to ex- 
plore. Perhaps non-action grows 
out of the beginnings of the motor 
carrier industry, in which every in- 
dividual fought his own way up, 
alone against the world, and ac- 
quired an enormous fund of sus- 
picion and distrust for all of his 
competitors of every class. Com- 
mon carriers, I know, have battled 
not only with the rail carriers, and 
the contract carriers, and the pri- 


Mack Praised 


For Cooperation 


WASHINGTON.—Production of a 
large number of torpedo bombers 
for the U. S. Navy will be speeded 
up by at least six months, it was 
disclosed last week in a letter 
written by Charles E. Wilson, pro- 
duction vice-chairman of the War 
Production Board, to C. T. Ruhf, 
vice-president and general man- 
ager of Mack International Motor 
Truck Corp. 


The planes will be produced by 
Vultee Aircraft, Inc., at Allentown, 
Pa. Extensive expansion of Vultee 
production facilities was necessary, 
but this problem has been solved 
through the cooperation of the 
Mack company, which has agreed 
to vacate one of its large plants in 
Allentown so that Vultee may move 
in and quickly get into production 
of the torpedo bombers, 

In his letter to Ruhf, Wilson 
said in part: 

“This instance of cooperation is, 
I believe, unique in our experience 
so far, because it involves your 
using other facilities for your own 
important Army truck production 
so that Plant 5-C, which is emi- 
nently suited for plane assembly, 
can be made available.” 


Intrastate Carriers Now 


Apply to Regions 

WASHINGTON. — Contract car- 
riers and operators of storage and 
terminal services, supplying serv- 
ices entirely within one state, may 
now file applications for adjust- 
ment of their maximum prices 
with their OPA regional offices in- 
stead of sending the applications 
to Washington. 

In cases where the operation of 
carriers Other than common car- 
riers cross the state lines and 
where the terminal and warehouse 
operators supply interstate serv- 
ices, the applications will continue 
to be received in the Washington 
office. 


It takes a stro \F fish to swim against 
the current, and a good dealer to 
stay in business now! 


vate carriers, but also with each 
other, and that holds good to a 
large extent for the other classes 

“So now, at a time when w 
must all get together in order to 
survive, we find ourselves held 
back by our conceptions gained in 
days gone by, and that no competi- 
tor can do any good and that al 
of them are scoundrels. Unless this 
inborn suspicion and distrust is 
forgotten, and plans for joint ac 
tion quickly entered into, wher- 
ever they will accomplish conserva- 
tion and the elimination of waste 
all of you may fall into a quag- 
mire from which nothing can ex- 
tricate you.” 


TNEC Monographs 
Are Braided as: 
False, Misleading 


NEW YORK —An exhaustive 


analysis, just published under 
sponsorship of the National Assn. 
of Manufacturers, declares that 
statements and views expressed i 

some 43 monographs issued by the 
Temporary National Economic 
Committee are filled with “glaring 
errors, inconsistencies, inadequa- 
cies and alleged evidence to lay the 
groundwork for governmental con 
trol of private activity along vir- 
tually Nazi and Fascist lines in 
the postwar world.” 

Contained in a book captioned 
“Fact and Fancy in the a 
Monographs,” the study was pre- 
pared by Noel Sargent, secretary 
of the NAM, and John Scoville 
chief statistician of Chrysler Corp. 

The TNEC was the joint con- 
gressional committee headed b 
Senator Joseph C. O’Mahoney, cre- 
ated to investigate business or, 
other monopolies in the United 
States. 


The analysis points out that 
although statements and views 
expressed writers of the 
monographs have been declared 

“solely the responsibility of the 
authors,” it seems likely that in 
future years “the very fact of 
their publication at government 
expense will lead them to be re- 
garded as expressions of at least 
a semi-official government view- 
point.” 

Due credit is given by Sargent 
and Scoville to several statistical 
and economic studies in the mono- 
graphs which they find “provide 
real contributions to economic 
knowledge.” In the main, however, 
they declare that the taxpayers 
got very little for the $750,000 esti 
mated cost of publishing the 12,400 
pages of monographs. 


In summary, Sargent and Sco- 
ville assert that “many but not 
all of the monographs are im- 
pregnated with hostility to cor- 
porations and individuals of 
wealth. . . . It was a favorite 
trick of some of the monograph 
authors to present a vast array 
of evidence and then to draw 
conclusions which were not sup- 
ported by the evidence.” 

After fully analyzing the mono- 
graphs and testimony before the 
TNEC, Sargent and Scoville hold 
that no basis of fact has been 
established for the thesis that con- 
centration of wealth or concentra 
tion of economic power are causes 
of depressions. 


68% of Turned-In Tires 


Only Scrap in St. Louis 


ST. LOUIS.—About 250,000 mo- 
torists in the St. Louis area will 
receive only 20 cents each for the 
excess automobile tires they turned 
over to the government. Approxi- 
mately 68 percent of the 400,000 
excess tires collected- in the St 
Louis area have been classified as 
scrap rubber and are being paid 
for at the rate of 1 cent per pound 

The tags on thousands of tires 
have been lost. Hundreds of mo- 
torists turned in tires without 
waiting for receipts. Tags have be- 
come detached from tires and mis- 
takenly refastened on other tires. 
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Vealer Cars Seized; U.S. Cars in Open Lot 


1190 Warehoused 


Kay Cee Bee 


*The Crusader’ 


HARLIE LOW in the January 

Bowes’ Service Station Selling 
brings out a few points about the 
difference in care that must be 
given cars stored for a few weeks, 
a few months and for the duration. 
e points out that the average 
service man doesn’t know what is 
he minimum to do in each in- 
tance and therefore isn’t able to 
sell the car owner on “saving his 
pwn bacon.” 


Dealers and service men should 
both know why a car that is laid 
p for just a few days should have 
the battery checked to see that it 
s fully charged, see that there is 
plenty of anti-freeze in the radia- 
tor and run the engine to warm 
t up at least once a week. 
* * ” 


WE ARE ALL prone to forget 
hat a car can start well on the 
road to deterioration in just a few 
weeks standing with improper at- 
ention, especially if it is stored in 
a cold damp garage and _ isn’t 
looked at from time to time. Rust 
an form in a bore quickly under 
certain adverse conditions, batter- 
es can sulphate and radiators 
burst under sudden drops in tem- 
perature. 

Now, under stringent gasoline 
rationing, owners should welcome 
advice from their dealer friends as 
Oo what to do to their car if they 
are going to wait for the sun to 
shine on both sides of the street 
before they again take the bus out. 

« * * 

"VE GOT to take my hat off to 

Warren Mundy, the editor of 
Kay Cee Bee Two, the Official 
monthly publication of the Mis- 
souri Valley Automotive Boosters 

ub No. 2, for doing a bangup job 
bf keeping his membership _in- 
formed of what is going on in their 
section of Automotive America. 

he little 16-page paper comes in 
smiling and chuckling every month 
filled from “kiver to kiver”’ with 
ews about the boys who are still 
making the trade and jobbers in 
he area. 

Papers like Kay Cee Bee Two 
elp materially in keeping up 
dealer and salesman morale. 

* * * 

HERE IS no question in the 

minds of those who heard our 
old friend Eddie Rickenbacker de- 
iver his talk on the horrors of 
Pacific Island fighting and fling his 
challenge to the “industrial gold- 
brickers” who are laying down on 
the war production job, that he 

as anything but sincere and filled 
with an almost holy zeal on in- 
dustry giving its all that the boys 
n the trenches will have plenty of 
arms and ammunition. 

Following his talk but prior to 
the outbursts of bitter retalliation 
to Eddie’s talk by several heads of 

(See BACKSHOP, Page 26, Col. 4) 


Relief Is Sought 


On Standard 
Delivery “Musts’ 


NADA Protest Claims 
‘No-Move’ Order Makes 
Operations Impractical 


DETROIT.—As a result of 
protests by National Automo- 
bile Dealers Assn., it is con- 
sidered likely that some relief 


will be forthcoming soon on 
WPB Order M-216a, which sets up 
standard delivery operations for 
new cars and trucks. 

Particularly disliked by NADA, 
which was not consulted by either 
WPB or OPA before the order was 
issued, is the provision that cars 
and trucks must not be towed or 
run under their own power until 
stipulations of the order (dis- 
mounting of tires, removal of 
wheels, etc.) have been complied 
with. 

In its protest, NADA points out 
that: 

The groups consulted on the 

order, while of unquestioned 
standing scientifically and theoreti- 
cally, could not be expected to re- 
flect practical experience, and that 
a representative committee of 
dealers should have been consulted. 


9 The order in some respects is 
impractical, because it stipu- 
lates that cars must not be driven 
under their own power, nor towed 
until certain Operations have been 
performed, such as_ removing 
wheels, etc., which is obviously 
impractical with cars stored in 
warehouses, many of which are 
unheated, with no equipment or 
electric outlets, and in which the 
cars are stored in such a way as 
to make this work impossible with- 
out their being moved. 

The order stipulates that no 

dealer may make delivery of 
a new car or truck without first 
having performed all of the opera- 
tions set forth in the schedule, and 
further makes it a crime for a 
dealer to violate any provision of 
the order. 

NADA claims that neither OPA 
nor WPB saw fit to discuss either 
Order M-216a or the new amend- 
ment to Price Schedule 85 with a 
representative group of dealers 
prior to their decision to issue 
them. They did, however, discuss 
M-216a with the Massachusetts In- 
stitute of Technology, the United 

(Continued on Page 23, Col. 1) 


This Section’s 
Highspots 


MEWA Meetings; proposed 
spring sessions postponed, 
regional meets substituted. 
See page 18. 

NSPA Directors and new of- 
ficers plan conference on 
March 2 in Chicago. See 
page 19. 

Dealer Hires Women; mis- 
take by paper starts fe- 
male mechanic work. See 
page 19. 

White Service; 12 regional 
meetings point up preven- 
tive truck maintenance 
drive. See page 20. 

Dealer Builds Service; old 
owners contacted and 
brought back for service; 
billing doubled. See page 20. 


And in Today, 


Already 


Walks Tomorrow 


Motor and Equipment Manufacturers Assn., in its 
February bulletin to members on the subject of jobber 
credits, says “Character, Capital and Capacity are still 
the three C’s of credit but you can add another, for it’s 
this fourth one that is most important right now— 


Conditions.”’ 


There can be no quarrel with this advice. 


Overnight, 


conditions can and will change—for the service retailer 
who has not prepared his organization and his shop to 
meet the changes as the necessities of war conditions 


bring them about. 


Fortunately most car and truck dealers, who have 
decided to see this period through, are in good shape to 


keep their shops operating 


on more than a breakeven 


basis. Because they met the first three C’s of good credit 
risks, as outlined above, long before the war clouds broke, 
they are in much better position than most service 
outlets to fit the mold of their business operation to 
meet the fourth “C” conditions. 


Because of our distances 


and the fact that the exten- 


sive use of the private automobile shaped much of our 
city planning as far as transportation is concerned during 
the past two decades, automotive transportation is vital 
to American war effort—and these vehicles must be 


maintained. 


Keeping these cars rolling will put the automotive 
vehicle dealer in a much stronger position when peace 


comes. 


Jobbers and other suppliers must recognize that 


the vehicle dealer will be king in the new automotive 
era that will dawn some day—and guide their present 
relations with them accordingly. 


Dealer Keeps Pounding Sales 
Despite Crowded Shop 


By D. M. Trepp 
Staff Correspondent 


SEAT TLE.—tTrue the service 


floor at S. L. Savidge (Dodge- 

Plymouth) is busy and the shop is 
crowded with re- 
pair jobs. 

Savidge always 
has ideas on mer- 
chandising and 
he puts them into 
practice, be it to 
sell new cars 
(more or less out, 
of course, for the 
duration); used 
cars with their 

. up-and-down past 

S. L. Savidge and uncertain fu- 
ture; or service 

and repair, right now so vital in 
this zooming war industrial center. 


One of his ideas is to never let 


| down on advertising. “The time to 


advertise is not just when work is 
down and you have no business. It 
is too late to start advertising 
when your business is gone,” he 
declares. 

Radio and direct mail are me- 
diums used at present. During 
January 10,000 circulars were 
mailed to motorists in this area 
| (within 50 miles of Seattle), pri- 
| marily to selected listing of Dodge- 
Plymouth owners. 

The present campaign of cir- 
cularizing includes a “startling” 
announcement that the firm has 
“4,000 Tires for Sale.” That at- 
| tracts attention when tires are 
| rationed. 

A second to 


circular appeals 


Dodge and Plymouth owners pri- 
marily, with “Winter Service Spe- 
cial.” Here a bargain of 52 opera- 
tions in reconditioning is priced at 
a special labor charge which, it is 
stated, would “ordinarily cost twice 
the amount.” The work is recom- 
mended “for best gas economy,” 
something that strikes home, now 
that gasoline rationing is universal. 

“We have visualized that the 
automobile dealer has a job on his 
hands,” said Savidge, “that is 
doubly important for the duration. 
Vital transportation must be kept 
going. And when the war ends, the 
dealer must be ready to proceed 
with the least possible disruption. 


(Continued on Page 18, Col. 1) = 


National Survey Shows: 
Most Motorists 


Gas Rationing 


DENVER.—Most Americans be- | 


lieve gasoline rationing is the best 
way to save rubber, even though 
it is proving an inconvenience for 
many and a hardship for some, 
according to a survey made by the 
National Opinion Research Center 
of the University of Denver. The 
survey showed that 84 percent of 
those questioned in the 17 states 
where gas rationing began early 
last summer and 82 percent in the 


Vehicles Declared 


Not Processed 


Army Units Buffeted 
By Wintry Blasts on 
Flushing Meadows 


DETROIT.—At the same 
time that WPB last week was 
seizing 196 new cars owned 
by Lasky Motor Corp., Brook- 
lyn, N. Y., for so-called failure 


to take proper care of the reserve 
vehicles as outlined in Conserva- 
tion Order M-216, about 2,500 U. S.- 
owned new cars stored in the open 
on nearby Flushing Meadows stood 
frozen in a foot or more of snow 
and ice, subject to all weather con- 
ditions including salt spray from 
a salt-water inlet approximately 
100 yards away. 

(Editor’s Note: Six of Lasku’s 
vehicles were standing in an open 
lot, the other 190 vehicles were 
stored in warehouses, according 
to R. L. Vaniman, director, au- 
tomotive division, War Produc- 
tion Board.) 

The government started _ this 
pool early in December and as far 
as Automotive News can find out, 
little if anything has been done to 
the cars since to keep them in 
proper operating shape. 

This lack of even ordinary care 
was borne out by an AUTOMOTIVE 
News correspondent who went out 
to Flushing, L. I., near where the 
cars were impounded to see for 
himself the conditions under which 
these government cars were stored. 

He asked several near-by dealers 
as to the condition of the cars be- 
hind the guarded wire fence. He 
found from their reports that the 

damage to the cars thus far had 
been primarily internal and most 
severe as to batteries which burst 
from standing unprotected in the 
bitter cold. Government inspectors 
meanwhile were wailing about 
chrome finishes on bumpers, about 
trim not being sufficiently waxed 
to prevent oxidation, and about 
tire valve caps missing from some 
tires. 

The report of Automotive News’ 
correspondent as to conditions on 
the Meadows in the nearby Flush- 
ing follows: 

The government inspector looked 
around, hypercritically; the Flush- 
ing (L. I.) dealer thought appre- 
hensively. 

“That skylight,” the inspector 
pointed, “You'll have to cover it; 
the sunlight’s apt to fade the up- 
holstery. And what about waxing 
this chrome? Doesn’t look to me 
like you’re doing it.” 

The telephone interrupted the 

(Continued on Page 27, Col. 1) 


Now Believe 
Necessary 


newly rationed territory agree it 
is the best way to save tires. 

Of those questioned in the 17 
Eastern seaboard states, 79 percent 
said they believed gasoline ration- 
ing throughout the nation is neces- 
sary, and 67 percent gave an 
affirmative reply in the other 
states. In the Eastern states, 74 
percent, and in the newly-rationed 
states 67 percent believe there is a 
serious rubber shortage now. 
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Regional Meetings to Replace 


MEWQA4’s National Session 


‘Too Late When Business 


Is Gone’ 


Keep on Advertising 


Savidge Advises 


(Continued from Page 17) 


Someday we will emerge—maybe 
suddenly—from the war and the 
unprepared dealer will gasp, ‘What 
now, where are my customers?’ 

“He can’t sit down and desper- 
ately write them a ‘Dear Customer’ 
letter. He must prepare for that 
time, with advertising, NOW. And 
his present attitude, conduct and 
courtesy toward customers must 
have ‘tomorrow’ in view, too. 

“Dealers who coldly put a sign 
over their service entrance, ‘Sorry, 
we are full,’ are not looking ahead 
or building for that future day.” 

On the contrary, Savidge advises 
a personal greeting to the motor- 
ist who must be dissappointed, 
preferably by the service manager 
himself, who should explain the 
situation. 

He might say, “Sorry, but we 
can’t take care of your needs to- 
day. Shall we give you a date or 
shall we phone you when we can?” 
Here is a chance for a splendid 
contact. It should not be dashed by 
a cold “no-no” sign. 

The firm is spending money on a 
radio campaign, not that more 
customers are wanted today, but 
primarily to build future goodwill. 
Good advice is given in this radio 
advertising, which is _ presented 
with a series of short interviews 
on topics of timely interest to car 
owners, via spot announcements 
that require only a few minutes 
for the commercial. 

Of course there is the advice, 
too, that it is wise to service cars 
regularly, to have minor repairs 
made before they become major 
headaches, and that the S. L. 
Savidge establishment is equipped, 
and is the place to take your car! 

“With scarcity of good me- 
chanics, the dealer responsibility of 
maintaining this vital transporta- 
tion is a problem. This we must 
solve. That’s why it is important to 
stress preventive maintenance and 
careful servicing,” Savidge says. 


Further Threat 


To Mechanics 


BIRMINGHAM, Ala. — Erection 
of a large airplane-modification 
plant here by the Mechtel-McCone- 
Parson Corps, threatens to further 
deplet the ranks of automobile me- 
chanics in the city and environs. 
Dealers and garagemen have been 
faced with a severe shortage for 
months and it is steadily growing 
worse, with no relief in sight. 

One concern, Cruse-Crawford Co. 
(Studebaker), has found one solu- 
tion in employing girls in its shop. 
About 15 are now being used to 
supplement the available supply of 
male mechanics. 

Dealers are hopeful some train- 
ing program can be _ instituted 
under government tutelage for au- 
tomotive mechanics. Enough have 
been lost to the armed services, but 
even more have gone to high-pay- 
ing jobs in defense industries. 


Inter-State to Operate 


Ind. Rail System 

GRAND RAPIDS, Mich.—An- 
nouncement is made of the authori- 
zation of Inter-State Freight sys- 
tem to operate properties and 
equipment of the Indiana Railroad 
system for freight transportation. 

Interstate Commerce Commission 
has given permission to operate 
the properties for six months under 
a lease, subject to and pending the 
approval of a permanent order giv- 
ing Inter-State the privilege of pur- 
chasing the Indiana Railroad sys- 
tem properties, equipment, together 
with its common motor carrier 
rights. 


Cubicciotti Is Appointed 


To Sonneborn Post 

NEW YORK.—Rudolph R. Cubic- 
ciotti is now associated with L. 
Sonneborn Sons, Inc., refiners of 
petroleum products and manufac- 
turers of paints and waterproofings. 

He will be executive assistant to 
Julius F. Roten, vice president of 
Sonneborn. 


Bob Lampman, the service man- 
ager, is in accord with the thought 
that too much emphasis can’t be 
placed on the treatment of service 
prospects today so that they will 
be customers tomorrow. Gordon 
Powell, sales manager, looks ahead 
to the time when it will be possible 
—and necessary to—to really sell 
new Dodge and Plymouth cars 
again. So he backs up the institu- 
tional and special advertising when 
business is good to keep it good 
and to smooth the way into the 
next era in the dealer pageant of 
progressive development. 

Service volume has held up very 
well since gasoline rationing. “This 
may not apply elsewhere and 
everywhere,” said Savidge, “for this 
is a boom vicinity. Car population 
has leaped. There are 11 shipyards 
in this region, a big aircraft plant 
and many other war industries. 


eed ee ee 


“Ed’s been plastered all day long 


and the boss don’t even suspect it.” 


while this is the port of embarka- 
tion for Alaska, too.” 

New and used cars have slowed 
since rationing became effective, 
the curb on gasoline having a very 
definite reaction. Used car sales 
are off about 40 percent. Inventory 
has been kept at fair levels, for 


AUTOMOTIVE TRANSPORTATION 


is absolutely essential to the winning of the war. 


GOODS must reach their destinations 


and WORKERS must get to their jobs—on time. 


SERVICE MEN, in maintaining and 


conserving both vehicles and tires, are performing a 
most important function in the Sstesle war effort. 


S$. Qaatremsine 


Orrice GF BEFENSE TRANSPORTATION 


CHICAGO.—In deference to ODT’s 
attitude toward national gather- 
ings, the executive committee of 
the Motor & Equipment Whole- 
salers Assn. has decided to post- 
pone holding of the association’s 
proposed National Convention in 
the early part of 1943. 

However, taking into considera- 
tion the expressed desire of a great 
many members to meet with their 
fellow jobbers and with such rep- 
resentatives of manufacturers as 
can conveniently attend for the 
discussion and _ consideration of 
mutual problems, the committee 
instructed that a nationwide series 
of regional meetings be held as a 
means for compensating for the 
lack of a national meeting, until 
such time as the situation with re- 
spect to transportation improves. 


The association will therefore 
carry through a nationwide region- 
al meeting program and the same, 
according to present plans, will be 
conducted during March and April. 


more cars are now Offered for sale.| It is planned to hold two-day ses- 


(3 Time America 


sions in order to present speakers 
on subjects of present importance 
to the trade and to provide oppor- 
tunity for discussions among job- 
bers and with representatives o 
manufacturers who may find it 
convenient to be present. 

As an integral part of the meet 
ings’ program it is planned to in- 
vite manufacturers to present 
number of subjects intimately re 
lated to jobber operations under 
war conditions. 

The association announces tha 
full details of its nationwide 
regional meetings’ program will be 
shortly announced. Emphasis is 
placed on the fact that the MEWA 
regional meetings will be trade 
meetings and the program pre- 
sented at each will be as compre- 
hensive in all respects as the pro 
gram that would obtain at a na- 
tional convention if conditions 
were conductive to holding such 
national convention. 


Democracy is the American way o 
life; let’s keep it that way. 


As published in the January 30th 


Saturday Evening Post 


_ 





SERVICE SECTION 


: DETROIT.—New officers, direc- 
ors and committeemen of the Na- 
tional Standard Parts Assn. are 
scheduled to meet early next month 
ith the 1942 board of directors 
and committee personnel in the 
argest executive conference the 
brganization ever held. Plans for 
the event, announced by NSPA 
President R. L. Terry, call for 
ight different group sessions in a 
four-day program at the Hotel 
sherman in Chicago beginning 
arch 2. 


Year-end business meetings, 
ormally held in conjunction with 
the annual convention in Decem- 
ber, will be combined with those 
egularly held at this season. The 
1942 convention was abandoned in 
ine with ODT recommendations. 

Installation of the 1943 officers 
and directors, who were elected by 
A mail vote this month, is included 
as part of the expanded Winter 
Conference program. 

Meetings of these boards and 
committees are scheduled: 


Realwced the lmporrance 
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SPA Directors, Committees 


To Confer March 2 


Membership committee, Market- 
ing Research committee, War In- 
dustry committee, Finance com- 
mittee, Wholesalers’ Board of Gov- 
ernors, Manufacturers’ Board of 
Governors, International Trade 
committee, and the Board of Direc- 
tors. 


All departments of the whole- 
saler- manufacturer organization 
and all phases of its extensive war- 
time service program are slated 
for study by the various confer- 
ence groups. From these meetings 
the overall picture of 1942 activi- 
ties will be developed. Plans for 
this year include continuation on 
a large scale of the nation-wide 
regional conference activity. 


The 1943 program of the NSPA 
War Industry Committee will as- 
sure continuing coordination of all 
the association’s direct war serv- 
ices through both the Detroit 
headquarters and the NSPA Wash- 
ington office. 

One non-business session is in- 
cluded on the Chicago conference 


"| stay in business now! 


Mechanic-Licensing 


Bill Is Tabled 

CONCORD, N. H.—(UTPS)— 
A bill for licensing garages and 
mechanics, sponsored by Rep. 
Paul J. Kendrigan of Manches- 
ter, was reported as “inexpedi- 
ent to legislature” after a wave 
of opposition developed at a 
committee hearing in the legis- 
lature here. 

Even the sponsor failed to ap- 
pear, but a number of oppon- 
ents of the measure were on 
hand to present their views, The 
proposal, House Bill No. 61, 
would have required the licens- 
ing of any garage employing 
one or more mechnics and the 
classifying by a board of exam- 
iners of mechanics as first, sec- 
ond and third class. 


schedule. All officers, directors and 
committeemen will attend a get- 
together reunion dinner on the 
evening of March 4. Past presi- 
dents and special guests also are 
being invited. 


_ to swim against 
good dealer to 


It takes a stron 
|the current, an 


of Your Wark/ 


To the Automobile Servicemen of America: 


ITERALLY, the fate of our armies is in 


the hands of the men who service 
America’s cars. We of the automotive serv- 
ice industry have long recognized that 
fact. But millions of private citizens still do 
not realize the importance of keeping their 
Cars running. 


For a quarter century, Alemite advertis- 
ing has preached the need for scientific lubri- 
cation at regular intervals—and has sold 
Alemite products in the process. This year, 
Alemite is telling that story in a different 
way, and for a different purpose—to keep 
machine after machine in vital war plants 
from growing idle for lack of workers. 


A breakdown of private transportation 
today could be disastrous. You know it. 
The Office of Defense Transportation 
knows it. And Alemite is undertaking to 
help make America realize it. 


The first advertisement in this new came 
paign—shown on the opposite page, 
appeared in the January 30th Saturday 
Evening Post. Additional messages are 


n\ ALE 


LUBRICANTS « 


ALEMITE, Div. of Stewart i.a-ner, 187° 


scheduled at regular intervals in the Post 
and Country Gentleman. 


This campaign is run in your interest, 
whether or not you happen to be an Alemite 
dealer. It does not imply that only Alemite 
lubricants will assure owners of continued 
service—nor that only Alemite dealers can 
do the job. Today the job of seeing that 
cars are cared for regularly and thoroughly 
comes ahead of the question of whose lubri- 
cants are used. Honest materials and con- 
scientious work are a duty to the nation 
today—one the automotive service man is 
eager to perform. 


If this advertising can help make America 
realize the importance of your work—make 
the reader realize his responsibility to come 
to you—it will have served its purpose. 


Yours for an early victory, 


UUs 


Vice President and General Sales Manager 
Stewart-Warner Corporation 


MITE 


REG.U.S. aT. OFF. 


LUBRICATING EQUIPMENT *« MOTOR OIL 


Penn. Dealer Avers: 
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Women Mechanics 


Topping Men 


ALLENTOWN, Pa.--A_ mistake 
in a newspaper office has gone a 
long way toward solving the me- 
chanic problem for Town Auto Co. 
(Chevrolet). Last November the 
firm sent the local paper a Help 
Wanted advertisement for two car 
washers and the paper, instead of 
putting it in the Help Wanted Male 
column, set it in the Help Wanted 
Female listings. 

The result was a deluge of calls 
from women who wanted the job. 
After getting a number of such 
calls in answer to the ad, Russell 
Yorgey, one of the company of- 
ficials, gave the idea some thought 


Anti-Diversion Bill 
HARTFORD. Conn. — A _ proposed 
state constitutional amendment to out- 
law highway fund diversion has been! 
introduced in the State Legislature; 
here by Representatives Jacocks and, 
Hutchings. - 


| course 


and decided to try out women for 
this work. 

Mrs. Alvin Hauser and Mrs. 
Robert LaFavor, who now do all 
the finishing in the car wash de- 
partment, were the start of not 
only Town Auto's employment of 
women mechanics but to the ex- 
tensive mechanic school which the 
firm conducts to prepare women 
for its own shop and for other 
places of employment. 

Edwin H. Schadt, secretary- 
treasurer of Town Auto, says: 
“The women are doing a swell job 
up to now, and they show all indi- 
cations of taking on more and 
more responsibility. Their interest 
is getting greater and greater. For 
example, one of the girls proudly 
exhibited a Christmas present she 
had bought for herself, a copy of 
Dykes Encyclopedia of Automobile 
} Mechanics. 

“We have so much confidence in 
these girls who are in our training 
that we have begun a 


course in inspection work. This 


‘includes all state inspection work, 


as well as tire inspections and 


' 1,000, 5,000 and 10,000-mile inspec- 


tions which we do in our service 
department. After this course is 
completed the girls will do the 
checking and minor adjusting, 
which will leave the major and 
heavy repairs for the skilled and 
experienced men which we have 
left.” 

According to Schadt, women 
have more willingness to learn and 
more interest in their job than the 
men did before the war. He finds 


! also that, when assigned to a regu- 


Diversey Parkway, Chicago, Illinois 


lar mechanic as helper, they dig 
right into their job and now the 
mechanics are well pleased to have 
these student helpers assigned to 
them. He even visualizes a time in 
the near future when a good per- 
centage of them will make the old- 
timers step to hold their own. 

Town Auto’s method of training 
is simple: The women spend two 
nights per week in classroom work, 
during which they cover funda- 
mental theory and principles of 
operation through slide film pre- 
sentation and actual demonstration 
as far as possible. In addition each 
student is required to put in at 
least three hours each week in the 
shop as a helper to an experienced 
mechanic. 

The slide films used to train the 
women are the same Ones used by 
the Army in its basic training of 
mechanics and are entitled, “The 
Four Stroke Cycle Engine,” “Prin- 
ciples of Power Transmission,” 
“Mobile Factors,” “The Electrical 
System” and “General Service.” 


THE TWO who startled Town Auto 
Co. (Chevrolet), Allentown, Pa., ¥ 
applying for car washers jobs; aeee, 
Alvin Hauser and Mrs. Robert LaFavor 
are still washing cars. 


MARGIE MILLER runs true to her 
job as she does a bang up job of 
lubricating both the car and herself. 
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Keeps ’Em Coming In... 


AUTOMOTIVE NEWS, FEBRUARY 8, 1943 


Balanced Program 


Builds Efficiency 


MILWAUKEE. — Automobile 
dealerships without a _ planned 
service program are like soldiers 

without guns; 
neither can oper- 
ate at peak effi- 
ciency. 

Daily operations 
at the Schwartz- 
burg Motors, Inc. 
(Oldsmobile), are 
no exception. Con- 
vincing proof of 
a well planned, 
well balanced and 
efficiently oper- 

Schwartzburg ated service pro- 

gram is provided 
every day in the week at this Olds- 
mobile dealership which has oper- 
ated continuously since July 9, 1930. 

Recent factory reports show that 
customer labor sales for the first 
11 months of 1942, totaled $42,547 
compared to $27,976 for the corre- 
sponding month of the previous 
year; a gain of 66 percent. Through 
November, 1942, the average repair 
order was $5.92. A total of 7,187 
customers were served during the 
first 11 months of the year for a 


Dimouts Boost 
Night Traffic 
Accident Rate 


NEW YORK.—Night traffic ac- 
cidents in the dimmed-out cities 
of Bridgeport and New Haven have 
risen 21 percent since the war 
measure was adopted, although 
daytime accidents declined almost 
as much in the same period. Both 
figures are based on a study of 
the accident statistics of the two 
cities in relation to the amount of 
driving done between June 1, 1941, 
and Dec. 1, 1941, and comparing 
this total to same period for 1942. 


Pedestrian injuries were half 
again as high in the six months 
following the Army dimout order 
as they had been for the same 
period prior to the reduction of 
street lighting by about 50 percent. 

These facts were presented to 
the American Institute of Electri- 
cal Engineering by Richard E. 
Simpson, dimout official of the 
Connecticut State Defense Council. 


St. Louis Tire Tests 


Under OPA Probe 


ST. LOUIS.—Reports of numer- 
ous improper tire certifications at 
inspection stations in the St. Louis 
area has resulted in an investiga- 
tion by Russell E. Gardner jr., 
state OPA director. Two of the 
principal charges against the in- 
spection stations are that they are 
certifying new tires for motorists 
when recaps would be sufficient 
and that they are not holding old 
tires the 30 days required under 
mileage rationing regulations. The 
latter rule is to give OPA inspec- 
tors time to check tires to see if 
they ahve been properly appraised. 

Two warnings will be given a 
station owner when improper in- 
spections are found, Gardner said. 
The third time will result in the 
confiscation of the license. J. Fred 
Oberwinder, St. Louis rationing 
administrator, also reported there 
were far too many cases of in- 
spectors certifying new tires. He 
said: “In order to be replaced, a 
tire has to be incapable of hold- 
ing air.” 


monthly average of 653 service 
customers. 

While discussing the outstanding 
records achieved by his service de- 
partment employes, H. J. Schwartz- 
burg, president of the firm, de- 
clared: 

“During 1939, 1940 and 1941 and 
up to the day that 1942 automobiles 
were ‘frozen’ our company, among 
other things, included a ‘12 Lubri- 
cation Contract’ with the delivery 
of each new car, This offer natur- 
ally made it worthwhile for our 
owners to patronize our complete 
service department regularly. In 
addition, it afforded our service 
department employes an _ oppor- 
tunity to sell necessary mainte- 
nance work. 

“As a result of this offer prac- 
tically all of our 1941 and 1942 
Oldsmobile owners came _ back 
regularly during 1942 for lubrica- 
tions and varied services. An 
analysis of the owners of older 
model cars, however, showed that 
many of these were being lost after 
the last coupon had been torn off 
their lubrication agreements. 

“Out of a total of 300 1940-model 
owners, only 146 came in our shop 
during the 120-day analysis period. 
Fifty-three were on the Lost Cus- 
tomer Board, and 101 were unac- 
counted for. Out of a total of 196 
1939-model owners, only 38 had 
been coming back for service, 18 
were on the Lost Customer Board, 
and 140 were unaccounted for. This 
proved that we had a big service 
potential that needed contacting. 

“On Apr. 2, a campaign was in- 
stituted to sell lubrication plans. 
Our entire parts and service de- 
partment personnel were divided 
into two teams. A bonus plan was 
put in effect, paying 35 cents for 
the sale of every $3.50 Plan, and 
70 cents for the sale of every $6.75 
Plan. Competition was keen. 

“May 7, after the close of the 
campaign, the two teams met at 
the Milwaukee Athletic Club to 
compare scores and collect. The 
‘Ground Hogs,’ headed by Gene 
Haessley, service salesman, won 
and enjoyed a steak dinner with 
all the trimmings. The losing 
‘Badger’ team, headed by A. D. 
Stimson, service manager, enjoyed 
the evening, too. But they were 
relegated to the children’s table, 
where their dinner consisted of 
beans with no trimmings! 

“The results of the campaign 
were highly satisfactory to all con- 
cerned. Over a thousand dollars 
worth of lubrication service was 
sold. A total of 232 lost or unac- 
counted-for customers returned to 
our service department. An addi- 
tional 460 repair orders were writ- 
ten during the 30-day period. Com- 
pany employes pocketed bonuses 
totaling more than $100.” 

The above mentioned campaign 
is only one of several features of 
Schwartzburg’s program to keep 
customers coming in for mainte- 
nance service. Schwartzburg has 
found that it pays handsomely to 
send out free lubrication offers 
periodically as a means of getting 
acquainted with car owners. 


Fire Destroys Cars 


KINGFISHER. Okla.—Fire which 
followed an explosion in the paint de- 
partment of the Sandusky Motor Co. 
here last week destroyed 21 cars and 
several tractors and some farm ma- 
chinery. Eighteen used cars owned by 
the company and three in the com- 
pany’s service department for repairs. 
were burned when the fire virtually 
destroyed the brick building. 


A BASIC, fundamental course, the Chevrolet Parts and Accessories School 


rogram trains women to be efficient parts experts. 


All phases of the work, 


rom the ordering of merchandise to its sale, are taught the women. 


Attracting Owners . . . 


FRONT END DEPARTMENT at Schwartzburg Motors, Inc. 
Milwaukee, has been humming with work. 
front-end work and for balancin 


equipment for performin 


has been a very effective piece of 


(Oldsmobile), 
Included are the most up-to-date 
wheels. This 
equipment for attracting competitive 


owners into this service shop, it is reported. 


aa 
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MOTOR TUNE-UP department at Schwartzburg Motors, Inc., is one of the 


busiest departments in the modern service department. 
equipment are kept busy constantly to help customers 
to today’s kind of driving. 


types of engine-tunin 
keep their cars tune 


Two of the latest 


White Intensifies Program 
For °43 Truck Service 


CLEVELAND.—Following up its| 


1942 program for keeping vital mo- 
tor transportation units running for 
the duration, White Motor Co. has 
planned an even more intensive 
service program for 1943. 


White last year converted its 
entire sales force into an army of 
trained service men whose mission 
it was to spread the gospel of con- 
servation and truck maintenance 
in the light of war emergency 
conditions, Behind it all was a 
practical plan of preventive mainte- 
nance and parts conservation. 


The plan was outlined in the 
company’s advertising which 
sought to acquaint America’s truck 
operators with the necessity of 
keeping existing units in the best 
operating condition, at the same 
time pointing the facilities which 
White had to offer them. Prior to 
such promotion, the company close- 
ly scrutinized the equipment of 
every branch and distributor to 
make certain that the latest in 
time-saving tools and machinery 
was available. 


In order to acquaint every White 
Motor salesman, parts man, me- 
chanic, supervisor and office em- 
ploye with existing responsibilities 
and the program by which they 
will be met, meetings are now be- 
ing held all over the country. Under 
the 1943 plan, a series of two-day 
meetings was scheduled at 12 key- 
city branches as a_ preparatory 
step. This is to be followed by 92 
series of 12 meetings at all 
branches and distributorships. 

Three executives from headquar- 
ters—J. N. Bauman, Lee Lundy 
and H. D. Laidley—took to the road 
to conduct the key-city branch 
meetings. All branch managers 
and wholesalers in the key-city 
region, as well as larger dealers in 
the immediate territory, attended 
the meetings. 

Purpose of the two-day session 
was to outline the need and the 
plan, and to instruct the managers, 
wholesale men and distributors on 
how to conduct the 12 meeting 
series for the benefit of dealers in 
their territories. The first day was 
devoted to this story and explana- 
tion. On the second day the local 
salesmen, mechanics and parts men 
were called in and a regular meet- 
ing, the first of the series of 12. 
was held. This included the show- 
ing of a series of films designed to 
tell the service story. 

The next step in the program 
was the institution of the 12-meet 
schools at each of the branches and 
all of the dealerships under the 
direction of branch managers, dis- 
tributors and wholesale men. 


During the 12 meetings at each 
point the importance of keeping 
trucks in good operating order for 
the big job ahead was stressed, 
and White representatives were 
told what they could do as their 
contribution. With the aid of books 
and charts, every phase of the 
service program was explained, in- 
cluding repair, rebuilding, preven- 
tive maintenance, parts conserva- 
tion, sales and management. 

Particularly stressed at the meet- 
ings were White’s preventive 
maintenance plan and its parts 
conservation plan, which proved of 
such value last year, and which 
will be carried out even more in- 
tensively during 1943. Preventive 
maintenance calls for systematic 
checkups and service on a pre- 
determined schedule which takes 
into account the life and mainte- 
nance requirements of all work- 
ing parts. 

Under this plan White contracts 
to keep trucks in efficient opera- 
tion condition, and the units are 
brought in at prescribed intervals 
for various service ranging from 
lubrication to complete overhaul 
as needed. Under the parts con- 
servation plan, parts are rebuilt 
wherever possible and, in the case 
of replacements, the old parts must 
be turned in. This insures the 
continuance of a parts supply over 
a longer period of time, and acts 
as a safeguard to future operation. 


In order to make White service 
most efficient, the discussions took 
up shop layout and the various 
equipment positions which would 
facilitate operations, inspection 
methods and the proper use of 
tools and machinery, the require- 
ments of preventive maintenance, 
repair and rebuilding operations, 
nance requirements of parts. 


Pete Wemhoff’s Fourth Dimension 
offers news of advertising. 


TYPICAL OF the key-city branch 
to acquaint 
program, was this gathering in the 


White Motor representatives w 


SERVICE SECTION 


| OPA Explains 


Regulations on 


Overtime Charges 


WASHINGTON.—When a gar- 
age specifically offers to do ax 
automobile repair job in overtime 
hours, the customer requests suc 
special service, and the work i 
actually done during overtime 
hours by mechanics who are paid 
time and a half, the garage may i 
most cases charge one and one-half 
times its regular customer’s hourl 
rate, OPA announced last week. 


This interpretation applies where 
the seller in March, 1942, the ba 
period under the services regula- 
tion (Maximum Price Regulatio 
No. 165), actually made an extre 
charge for overtime labor or where 
he did not regularly supply any, 
overtime labor as such in March: 

In the first case, the garage has 
its overtime charge in March as 4 
ceiling price. In the second case, 
where no overtime was regularly 
supplied in March, the special over 
time service now becomes a new or 
different service, and the maximum 
price for it is determined eithe 
by the nearest competitor’s charges 
or by the use of the regular per- 
centage margin mark-up formule 
provided by the regulation. 


The only case in which the spe 
cial charge cannot be made is 
where the garage regularly worked 
overtime in March, without making 
any distinction in its charges for 
regular hours and overtime hours. 


In all cases, overtime work a 
an extra charge must be specifical- 
ly authorized by the customer, and 
the extra charge cannot be made 
merely because employees are 
worked overtime to finish a job 
which the customer intended to 
have completed within regular | 
shop hours. 


Motor Rebuilding 
Dept. Pays 


ROCKFORD, Ill. — Williamson 
Motor Co. features its motor re- 
building department which gets 
work from many dealers through- 
out this area. 

By installing a boring bar, line 
reamers and other equipment, this 
firm is able to rebuild Ford motors 
which formerly were rebuilt at the 
factory. Williamson Motor has 
three men who are specially trained 
in this type of work and between 
them they rebuild between two to 
three motors every working day 
The firm has a bank of about 75 
motors on hand at all times, avail- 
able to dealers and distributors. 

Dealers buy these rebuilt motors 
from Williamson for about $67 and 
sell them to customers for $79. This 
volume of rebuilding work adds 
considerable business to the Wil 
liamson service department. 


Ky. Adjusting Gas Pumps 
Found Faulty 

FRANKFORT, Ky.—The Stated 
Agriculture department has tested 
1,301 gasoline filling station pumps 
and found 437 measuring withi 
four cubic inches per gallon of 
being correct. The others, a few, 
inches off, are being adjusted. 

It was said that 546 pumps were 
off as much as 9.93 cubic inches per, 
gallon and have been corrected 
and that 318 were faulty by 10.8 
cubic inches and are being ad 
justed. It was explained there are 
28.88 cubic inches to a pint and 
that the law requires pumps to 
measure within seven cubic inches 
| per gallon of being perfect. 


It takes a strong fish to swim against 
the current, and a good dealer to 
| stay in business now! 


held throughout the country 
es. the company’s 1943 service 
Chicago territory. 
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CHEVROLET TRUCKS 
ANAC Mey ma Cats a 


ON THE FIGHTING FRONTS-ABROAD 














Chevrolet trucks—like much other Chevrolet-built 
equipment—are fighting side by side with our 
fighting men in all parts of the world. 





Serving Agriculture + Serving Industry 
Serving All America 


s .<. War Carriers for the Nation 


cal 4 
rs ‘ , ag CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT, MICHIGAN 
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IN QUALITY PRODUCTION ARE 
RESPONSIBLE FOR THE DEMAND 
AMONG EXPERT MECHANICS 
EVERYWHERE FOR TOOLS THAT 


BEAR THE FAMOUS NAME OF 


, © p / / 
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To meet war needs 
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the Work bs Jowgam 
DURO-CHROME if 


Throughout the world all 
types of fighting and com- 
mercial equipment is as- 
sembled and maintained with 
Duro-Chrome Quality Tools. 
They are modern to the 
“Nth” degree and as tough 
as they come. Made in all 
styles and types. Giant tools 
of unusual strength to small 
trim ones for delicate work. 
Designed for close quarter 
work where accuracy and 
speed are necessary. Duro 
tools can help you _ too. 
Over a billion have been 
made. 


* 


DURO METAL 
PRODUCTS CO. 


Dept. AS-1 2649 N. Kildare 
CHICAGO, ILLINOIS 
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SERVICE TO. READERS 


New Pio 


SERVICE SECTIO 


tie a 


Ineluding: Shop Equipment and Tools, Catalogs, Ma 


and Other Literature 
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New Light Weight Alloy 


Welding Rod Holder 


A light, slender, easily handled 
welding electrode holder designed 
especially for welding in the avia- 
tion, automotive, motor service and 
allied fields has been introduced by 
Jackson Products, Detroit, Mich. 
The holder—Model F-1—is made of 
special high conductivity copper 
alloy, has a rated capacity of 200 
Amps., takes rods from the small- 
est up to %.6”, has an overall length 
of 7% in., weighs 12 oz. and has 
mechanical or solder cable connec- 
tion. 2 


On Wheel Alignment 


Manbee Equipment Co., Inc., 
Chicago, has issued a booklet in 
an effort to have fleet owners, 
and others, more fully under- 
stand the importance of wheel 
alignment under today’s condi- 
tions. * * + 


Organic Alky Peroxide 


Features Stability 


Union Bay State Co., Cambridge, 
Mass., announce the availability of 
Commercial t-Buty! Hydroperoxide, 
a formulation of t-Butyl-Hydroper- 
oxide. 

it is an unusually stable liquid 
with an active oxygen content of 
17.8 percent (at 160 percent con- 
centration) which can be handled 
and shipped in large quantities 
without danger of explosion from 
shock, is soluble in many common 
organic solvents such as alcohol, 
ether, ketones in general, esters, 
aromatics and petroleums, is slight- 
ly soluble in water ... and is com- 
paratively stable in the presence of 
various alkalis and acids, it is 


claimed. 
s* ¢ & 


Fluorescent Lighting 


Equipment Offered 

Seven new industriel lighting 
units for utilization with fluor- 
escent lamps are pictured, de- 
scribed and listed in new “L-78 
Catalog Sheets,” just issued by 
Edwin F. Guth Co., St. Louis, 
Mo. 

Masonite reflectors, non-metal- 
lic shielding eggcrates, “forlamp” 
units, mec c’s portable, and 
quick-starting Fluorescent units 
are included. Prices and sizes 
are listed. 


* * *# 


Lathe Manual 


An up-to-date book on metal- 
working lathe technique, the “Man- 
ual of Lathe Operation,” is pub- 
lished by Atlas Press Co. (Kalama- 


of Educational Value 


WOLF’S HEAD 100% Pure Pennsyl- 
vania Motor Oil has adopted a new 
wartime package—a one-quart glasg 
jar, refinery-sealed to insure deliver 
in its original condition. The _ con- 
venient, attractive new package has a 
metal scrap top and the “‘safety-seal’, 
closure to protect its contents. 

* * * 


Gulf’s New Dieselube 
For Heavy Duty 


Gulf Oil Corp. announces a new 
brand of lubricating oils which it 
calls Gulf Dieselube H.D. (Hea 
Duty). These oils are made td 
meet U. S. Army specifications for 
internal combustion engines fo 
ground equipment such as trucks, 
tanks and jeeps. They also have 
been approved by the leading 
manufacturers of diesel engines 
for tractors and trucks, it is said 

* * 


zoo, Mich.)—engineers. Its pages} 7 


illustrate and describe in easy-to- 
understand language the care and 
operation of modern screw-cutting 


lathes. 
s* = 8 


A NEW PRODUCT to aid in the 
rapid inspection of tire casings under 
the program is offered in the 
Bear Jiffy Tire Spreader by the Bear 
Mfg. Co., Rock Island, Ill. The new 
spreader can be used on the floor, 
curb or bench, thus eliminating the 
hoisting of heavy tires. The tire is 
rolled onto the spreader, grips adjusted 
to the tire bead and the casing spread. 
Spreading mechanism is equipped with 
a self-locking device. The spreader is 
made in two models, one for passenger 
cars and other for trucks and buses. 


ANTI-KORODE, the new preparation 
of Arsco Chemical Co., New York, 
said to completely dissolve and preven 
corrosion on battery terminals, cables 
and connections. One application, mad 
with a brush as shown in the photo 
graph, lasts for the life of the << 
as the chemical does not dry out. It 
will permanently stop future form 
tions. When applying Anti-Korode, i 
is not necessary to remove the cables. 


* * # 


Portable Car Spotter 
Now Available 


Announcement is made by Link- 
Belt Co., Chicago, that the Link, 
Belt line of motorized electric ca 
spotters, heretofore furnished only 
for stationary mounting, is now 
available also in portable form. 


The spotter is so balanced on g¢ 
channel iron frame that one maf 
can lift the one end and roll the 
unit to any desired location, it i 
claimed. 

* * * 


‘Know Blow Torch’ 


Turner Brass Works, Sycamore, IIl.. 
has just produced a two-color wak 
chart, entitled ‘Know Your Blov 
Torch.’ All parts of the blow torch 
are labelled, and lighting instructions 
and safety hints are shown in actio 
pictures, 





NADA Protests to WPB 
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Delivery Standards’ 
telief Sought 


(Continued from Page 17) 


States Bureau of Standards, the 
Society of Automotive Engineers 
and the service departments of 
some or all of the manufacturers. 
When asked by NADA just prior 
O the issuance of these orders, 


free so that springs return shoes 
to released position. Do not work 
brake pedal with brake drums off. 

b. Repack front wheel bearings 
with new lubricant if necessary. 
Replace wheels. Tighten hub bolts 


| der fluid level, adding approved 
| fluid if necessary. See that filler 
| cap vent is open. 

d. Inspect brake 
leaks and repair any defects. 

e. Work brake pedal _ several 
times to make sure system is op- 


erating. Jack up each wheel (if | the 


blocks were removed) and apply 
brakes. Check to see that they 
operate and then release fully so 
wheel can turn freely with no drag. 

f. Check brake pedal-floor clear- 
ance and adjust if necessary. 

g. With respect to conditioning 
vacuum booster, electric, and com- 
pressed air brake equipment, fol- 


Joint Council 
system tor 1S Proposed 


NEW YORK.—Organization of a 


| joint council of members of the 


S. Chamber of Commerce and 
National Assn, of Manufactur- 
ers, with a new order of coopera- 
tion between government, business, 
labor and agriculture as its goal, 
is proposed by Louis Ruthenburg, 
president of Servel, Inc. 

Such cooperation must come if 
the American people are to win 
the war, win the peace and assume 
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was declared by Ruthenburg, who 
also heads the Indiana State 
Chamber of Commerce. 

Under the plan advanced by 
Ruthenburg, each member of the 
proposed council would assume re- 
sponsibility for personal contact: 
with his state senators and con- 
gressional delegation. Research 
facilities of both the U. S, Cham- 
ber of Commerce and the NAM 
would be made available to legis- 
lators and the economic studies of 
such organizations as the Brook- 
ings Institution and the National 
Industrial Conference Board also 


when they expected to confer with 
dealer committee on them, the 

agencies told NADA it was not 

considered a matter of sufficient 
oment to require it. 

The new amendment to Price 
Schedule 85 will stipulate that a 
dealer is not entitled to deliver 
new cars or trucks and include in 
his price the five percent markup 
on list price unless stipulations of 
WPB Order M-216a have been 
complied with and the dealer certi- 
fies to that effect. 

The wording of WPB Order 
M-216a which goes into effect Feb. 
15, are under General Instructions; 

1. Under no circumstances should 

reserve vehicle be operated, 
under its own power, until the 
Standard Delivery Operations 
umbered 1-13 inclusive have been 
performed upon it. 

2. Under no circumstances should 
fa reserve vehicle be towed until 
Standard Delivery Operations num- 
bered one and two have been per- 
formed upon it. 

Standard Delivery Operations 
one and two are: 

Item No. 1. Tires. a. If tires are 
unmounted, inspect the rims and 
emove all rust. Mount tires and 
inflate them to tire manufacturer’s 

recommended pressure. 

b. If tires are mounted, inflate 
them to tire manufacturer’s recom- 
mended pressure. 

Item No. 2. Brake system and 
front wheel lubricant. a. Remove 
all wheels and drums and thorough- 
y clean rust from all braking 
surfaces. Also examine anchor pins 
to make sure their bearings are 


leadership in reorganization of the 
world to insure lasting peace, it 


could be channeled through the 
council to national legislators. 


low equipment manufacturer’s 
recommendations. 


and secure hub covers. 
c. Check hydraulic master cylin- 


PLEXIGLAS 


Promotions Made 
In Johns-Manville 


Automotive Dept. 


NEW YORK.—Carl S. Clingman 
has been elected a vice-president of 
the Johns-Manville Sales Corp. with 

a headquarters at 
Chicago. 

Clingman en- 
tered the service 
of Johns-Manville 
in 1917, as sales 
representative in 
the Southwest, As 
vice-president, he 
will continue in 
his previous ca- 
pacity as general 
sales manager of 
the Transporta- 
tion department 
with headquarters at Chicago. x, . 

Albert C. Pickett has been ap- ae 
pointed division sales manager of On the B-26, as on every type of Army and Navy airplane, you find clear, rugged PLEXIGLAs 
the Western division of the Trans- 
portation department of Johns- 

anville at Chicago. 

John D. Johnson has been ap- 
pointed acting division sales man- 
ager of the Eastern division of the 
Transportation department, with 

eadquarters at New York, suc- 
ceeding P. E. Redding who has 
been commissioned a lieutenant in 

he Naval Reserve. 

Fred Fix has been appointed act- 
ing division sales manager of the 

entral division of the Transporta- 
tion department, with headquarters 
at Cleveland, replacing Johnson. 

Alvin L. Williams has been ap- 
pointed assistant sales manager, 
Automotive section of the Eastern 
Region Transportation department, 
succeeding H. V. Conroy, resigned. 


Cc. S. Clingman 


IRPLANE gunners are always 
looking for trouble! That’s why 
crystal-clear, transparent PLEXIGLAS is 
used for the nose on the Martin B-26 
—and on every other type of American 
bomber. PLEXIGLAS tail enclosures, gun 
turrets, cockpit enclosures, observation 
domes, side windows and landing light 
covers likewise, are seeing action aboard 
every type of Army and Navy aircraft. 


You see, PLEXIGLAS is permanently 
transparent. It’s clearer than ordinary 
glass .. . yet only half as heavy. It is 
easy to cut and to curve into rugged, 
streamlined shapes that—even in the 
substratosphere 
high impact strength. 

Six years of use have proved 
PLEXIGLAS to be ‘“‘Aviation’s Standard 
Transparent Plastic.”’ 


retain their original 


PLEXIGLAS tail enclosure of the B-26 shows 
perfect streamlining. Subjected to the severest 
conditions, it stays crystal-clear... permanently, 


-ROHM & HAAS COMPANY 


WASHINGTON SQL 


PLEXIGLAS is the trademark, Reg. U. S. Pat. Of., for the acrylic resin thermoplastic sheets manufactured by ROHM & HAAS CO. 


(RE, PHILADELPHIA, PA. 
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Manufacturers of Chemicals including Plastics . . . Synthetic Insecticides . . . Fungicides . . . Enzymes . . . Chemicals for the Leather, Textile and other Industries 


“The battery is all right—I’m the 
one who’s been overcharged.” 
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Condition of Cylinder 
Decides Ring Type 


MUSKEGON, Mich.—With effi- 
cient automotive vehicle mainte- 
nance a requisite to keeping trans- 
portation of passengers and freight 
from bogging and with a scarcity 
of experienced skilled mechanics, 
it is necessary more than ever be- 
fore that the proper type of piston 
ring be selected for re-ring or re- 
bore engine jobs, according to Paul 
S. Lane of Muskegon Piston Ring 
Co. 


Engine overhaul jobs should be 
done properly to protect the cus- 
tomer from excessive consumption 
of gasoline and oil as well as to 
prolong the effective life of his 
vehicle as long as possible at the 
minimum cost, Lane declares. 


To aid the mechanic or dealer 
to properly select the type of ring 
an engine re-ring job should take, 
Lane offers the following use-data 
on the three basic ring designs or 
types most widely used, Each of 
these types are made by several 
manufacturers and because result- 
claims are made for one or another 
type or make of ring, servicemen 
sometimes feel that some one type 
of ring may be a cure-all for all 
oil condition problems. 

These rings, in each type, engi- 
neered and built to car manufac- 
turer specifications, are available to 
dealers and each if used in the 
proper application, can be depended 
upon to give satisfactory perform- 
ance when the bore they are to 
work in has been properly condi- 
tioned. 


The three types of ring sets or 
combinations are named and 
identified mainly on the basis of 
the oil ring design used in the set: 
No. Name Cylinder Condition Type 
‘ Steel ring set For bore taper up Re-ring 
to plus .020”" 
For bore taper up 
to plus .010” 

3 Snap or con- For rebored 
ventional set engines 

The top compression ring in all 
type sets is a “snap ring”—meaning 
a one-piece ring without any ex- 
pander or inner ring. 


A “Steel Ring Set” means that 
one or both of the oil control rings 
for each piston is a steel, or a 
steel] and iron combination, oil ring. 


“Steel Oil Rings” are made in 
several types—yet all may be 
called “Steel Oil Rings.” For ex- 
ample, some steel type oil rings 
have a cast iron spacer (often with 
slots or ventilations for oil drain- 
age) which first makes contact 
with the cylinder and goes through 
a certain amount of wear before 
the steel segments contact. 


Another design also has a cast 
iron spacer which never contacts 
the cylinder, but serves as a sepa- 
rator or spacer holding the two 
steel segments apart. In a third 
design, both cast iron spacer and 
steel rails mutually contact the 
cylinder under pressure from the 
expander. A fourth version has a 
spacer of steel which in one design 
touches the cylinder while in an- 
other there is no contact. 


Thus it is apparent that the term 
“Steel Oi] Ring” covers a wide 
range of designs and types. Good 
performance may be expected from 
all of these as offered by reputable 
ring manufacturers. 

An “Expander Ring” is one using 
a steel expander or inner ring to 
furnish most of the tension of two, 
three or four members or pieces, 
and may be either a compression 
or an oil ring, of all steel or with 
a cast iron member. 

In spite of the confusion in the 
minds of some users as a result of 
the many kinds of rings on the 


2 Expander set Re-ring 


Re-bore 


THIS STEEL BING SET for a 
iston with four rings, such as used 
mn many trucks, has two compression 
rings at top, one chamfered, an ex- 
pander type ring in the third slot and 
a multiple-piece steel oil ring in the 
bottom groove. 


market, they all fall in one of the 
three classifications above. It will 
be of interest now to see where 
the three set types are applied. 

CASE I—Wear and bore taper 
up to a maximum of +.020” di- 
ameter, Use Set No. 1. 

Here we have an engine condi- 
tion representing the usual case 
encountered by the average service 
shop. The taper at the top of the 
cylinder may be from .005” to .020”, 
and the owner does not want to 
rebore the engine because of the 
added expense for the increased 
labor and parts. Also used in re- 
conditioning used cars, steel ex- 
pander type 1 rings are indicated 
for the following reasons: 

a. Not to be rebored because of 
expense involved. 

b. Passenger car engine with high 
bore taper. Flexible expander 

rings will control oi] in tapered 

bores. 

ec. Owner is interested in obtain- 
ing top oil economy with nor- 

mal driving conditions. 

A ring combination such as 
shown in Figure 1 will be installed 
after removing ridge at top of 
bore and carrying out other basic 
steps shown in boxed chart, Figure 
2. Rings of standard bore are cor- 
rect. Fit to proper end clearance 
at bottom of cylinder. 

CASE IIl—Wear and bore taper 
up to +.010”. Use Set No. 2. 


Here we have an engine in rea- 


Fig. 2 


EXPANDER RING SET with tapered 
compression ring in top groove, plain 
compression with inner ring in middle, 
and slotted or drilled cast iron oil 
ring with expander in bottom groove. 


sonably good wear condition. Cyl- 
inder surfaces are neither badly 
worn, tapered nor scored. A few 
strokes of the hone will remove 
cylinder glaze and slight ridge at 
bottom of ring travel. Ridge at 
top may still require reaming out 
before pulling pistons. 

Ring Set No. 2, with cast iron 
expander oil rings, is suitable for 
the following reasons: 

a. Bore taper and wear is not 
excessive so that the more 

drastic action of steel type rings 

is not needed. 

b. This particular engine may be 
one used in a truck or other 

relatively heavy-duty service. Ex- 


Sets may over control the oil in 
engines used in heavy-duty opera- 
tion. (If experience indicates suc- 
cessful background on a particular 
engine or class of service using 
Stee] Ring Sets, they may be in- 
stalled instead of the cast iron 
Expander Set.) 
ec. The general opinion appears to 
be that in most cases for truck 
engines cast iron expander rings 
are less likely than steel sets to 
cause seizure as a result of scanty 


pander rings while gas mileage 


Service- 


GAS MILEAGE - MILES PER GALLON 


Ideal 011 Mileage 


This chart gives a relation between oil 
mileage and fuel mileage and shows when 


a motor is 


too much oil. 
motor is in good adjustment, otherwise 


allowances 


SERVICE SECTIO 


under-lubricated or is using 
It is assumed that the 


must be made for same, 


aAaaaes . % | . rk i 


100 200 300 400 500 600 700 800 900 1000 1100 1200 1300 1400 1500 1600 1700 1800 


ENGINE EFFICIENCY CHART, which the dealer or mechanic can use to show his customer whether th 
a line straight out from ‘miles per gallon’ until it hits line running up — 


engine needs new rings. By runnin 


from “miles gained per 


Too little oil being used, is shown in space at right of chart. 


may be improved as a result of 
reduced friction. 

We will say, however, that in this 
case we have decided to use an 
Expander Set with cast iron oil 
rings. Such a combination would 
be as shown in Fig. 3. Basic steps 
outlined in Box Chart, Figure 2, 
must also be followed in this case. 
Rings of standard bore size are 
correct, Fit to proper end clear- 
ance at bottom of cylinder. 

CASE III—Wear and bore taper 
exceeds .020”. Block is to be re- 
bored to +.030” oversize. 

This engine, we will assume, has 
seen hard service, is badly worn, 
with cylinders tapered and scored 
sufficiently so as to require re- 
boring, The smallest oversize which 
will clean up the bore surface is 
+.030” in this case. 
tons and rings will be required. 
These rings will most likely be the 
No. 3 Set Snap Rings without 
expanders. The No. 2 Set with 
expander cast iron oil rings can 
also be used if past experience 
warrants. 


Snap Ring Set should be satisfac- 
tory for the following reasons: 
a. Cylinders will be straight and 

true. 
b. Snap rings, similar to those 
used in a new engine, will give 
good oil and gasoline economy 
while more severe oil contro] rings 
may dry up the engine and induce 
scoring and possible seizure. 
ec. New oversize pistons are being 
installed, and this fact makes 
it unnecessary for application of 
more drastic oi] control. 

Beside the basic steps shown in 

Box Chart, Figure 2, additional 


is 


SNAP RING SET is composed of 
two tapered compression rings and 
one slotted or drilled oil ring in 
bottom, used rimarily in engines 
where cylinders have been rebored and 
new pistons fitted. 


precautions when reboring is re- 
quired and are shown below: 
a. Hone cylinders to good smooth 
surface (500 stone) after bor- 
ing, using a power hone such as 
Duro, Hall, Sunnen, etc. Be sure 
to wash bores clean after finishing. 
Warm soapy water gives the best 
cleaning job. A clean white rag 
rubber up and down the bore will 
tell if it is really clean, Then oil 
bore surface to prevent rusting. 
Finished bores should be +.0005” 
for roundness and taper. 
b. When fitting pistons to re- 
bored cylinders, the engine 
manufacturers’ recommendations 
should be closely followed. 
In general, the approximate 
clearance shown below will serve 


Oversize pis-|@8 @ guide: 


Re-Ring Precautions 


7—Check ring 


1--The ridge found at top of ring 
travel should be 
removed, down to 
the finish size of 
bore, with a reli- 
able ridge ream- 
er. This should 
be done BEFORE 
pistons are re- 
moved. Do not 
cut more than 
1/64” below ridge 

or limit of ring travel. 


2—Hone out bot- 
tom ridge and 
remove oil glaze 
from bores with 
hone. 
t 25 

strokes. 


3—Care should be exercised in 
cleaning cylinder bores to remove 
particles of abrasives from the sur- 
face. This to prevent rapid wear 
on the piston rings after the job 
is completed. 
* 

4—Clean pistons. 
Particular atten- 
tion must be paid 
to cleaning of 
ring grooves. If 
a groove tool is 
not available use 
an old piston ring 
same width of 
groove. Remove 
all carbon from 


7 


SH 


~— = 


— 


drain holes. 


5S — Resize worn 
or collapsed alu- 
minum pistons or 
use approved 
type piston ex- 
pander. 


* e * 


6—After cleaning, check the _ side 
clearance of all 
rings in the pis- 
ton grooves. Clear- 
ances of 
.002” to . 
DESIRED for 
compression rings 
—.001” to .00 
for oil rings. Side 
clearances greater 
than __—.0l will 
ive satisfactory oil economy. 
if side clearance exceeds 
is advisable to install 
new pistons. 


NOT 
Therefore, 
.010”, 


uart of oil,”? the crossing of the lines shows the range the engine is operating in. 


| PISTON CLEARANCES 
Cast Iron -00075” per Inch of diameter on ski 
Pistons .005” per inch of diameter at head 
or top land 
.001” per inch of diameter on ski 
-005” per inch of diameter on h 
or top land 
-00075” per inch of diameter on skirt 
.007” per inch of diameter on he: 
or top land 


| Cast tron 
Pistons 
(Heavy 
Duty) 
Aluminum— 
Split 

Skirt 


Piston Ring Clearances 
| Rings should be fitted to piston 
grooves so that they will play bac 
and forth in the groove when the 
| piston is shaken. A minimum side 
| clearance of .0015” is recommendeé 
|for all rings. Top rings require 
more clearance due to their Ic 
tion—fit them to have .025-.008 
clearance. Miultiple-piece oil con- 
trol rings give better performanc 
(See RE-RING, Page 28, Col. 5) 





Rep of new iron 
at BOTTOM OF RING 
EL and file fit ends if neces- 
sary to provide minimum clearance 
of .007”. When taper wear exceeds 
015”, and new pistons are not 
installed, it may be necessary to 
install a set of Piston kirt 
Expanders. 


rings 
y 


8—It is very im- 
portant that con- 
necting rods. be 
checked for align- 
ment. The best 
piston ring job 
may prove unsat- 
isfactory if rods 
are out of proper 
alignment. 


; 


10—Excessive 


@—Connecting rod 
side and radial 
clearances are im- 
portant; 

meter the 

from the crank- 
shaft. Too much 
clearance imposes 
a bigger job of 
oil control on pis- 
ton rings. 


* * 


clearance between 
intake valve stem 
and guide will 
result in oil be- 
ing drawn from 
tappet chamber 
into combustion 
chamber during 
intake stroke. 
Clearance should 
not be over .004”. 


+ . 
411—Install rings carefully using a 


ring compressor to prevent nicks 
and breakage. 


* . * 
12—Use tension indicating wrench 
when tightening cylinder head to 


prevent distortion. Always use 
new gaskets. 


13—Clean and 
cooling system. 


flush radiator and 


* . * 


14—Clean and 
filter. 


service air and oil 
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* MORE GOOD NEWS FROM THE PRODUCTION FRONT *®§ * *%& *® & 


“Production, Production 
-~and More Production!” 


GENERAL MOTORS REPORTS ON ITS FIRST 
FULL YEAR OF WAR ACTIVITIES 


FIRST, AN APPRECIATION ... 


While the figures and statistics shown below 
are impressive, they do not tell the full story. 
They do not show, for example, the coopera- 
tion we have had from Army and Navy 
officials at every step of our progress toward 
the record production already achieved. Nor 
do they indicate the fine spirit of cooperation 
shown by our suppliers and subcontractors, 
on whom we rely for so much of the work. 
They cannot convey an adequate picture of 
the eagerness of hundreds of thousands of 
General Motors men and women to back the 
courage and determination of our fighting 
men with an ample supply of the most effec- 


tive fighting weapons in the world. They 
cannot give even a hint of the initiative dis- 
played by our engineers and mass-production 
technicians in effecting manufacturing 
economies and efficiencies which have 
resulted in the saving of critical war materials 
and manpower, and which have already 
made possible price reductions amounting to 
hundreds of millions of dollars. 

These are the practical results that come 
from encouraging individual effort and initia- 
tive—the American way of getting the job 
done. Machines alone cannot win the victory 
—it will be won by free men working and 
fighting together for the only kind of future 
worthy of America. 


oo 
| 


1940 and 1941 were years of defense produc- 
ion and of planning for the possibility of war. 
Pearl Harbor found this defense production well 
under way. With the declaration of war and the 
rall for ‘‘all-out’’ war effort, General Motors 
oncentrated its entire organization and all its 
acilities on war production. 

The tremendous job ahead at the threshold 
pf 1942 called for the ‘‘know-how’”’ of all our 
engineers, designers, mechanics and man- 
agers, skilled and experienced in mass produc- 


GENERAL MOTORS’ WAR PRODUCTION 


GENERAL MOTORS’ EMPLOYMENT 


tion. It required the retooling and rearranging 
of all our plants for maximum production of 
war products. It meant designing and building 
new machines, and tools to make them—train- 
ing skilled hands to perform new tasks, and 
teaching the unskilled—building employment 
and payrolls to unprecedented peaks—organiz- 
ing and enlisting the support of our network of 
thousands of suppliers and subcontractors. It 
also meant establishing and operating training 
schools to teach thousands of men in the armed 


THOUSANDS OF WORKERS 


Ist 2nd 3rd 4th Ist 2nd 3rd 4th 
Qt Qtr Qtr Qtr Qtr Qt Qtr Qtr 


Ve regret that for military reasons we cannot re- 
ort the number of guns, tanks, planes, shells, 
armored cars, trucks, Diesel engines for sub- 
marines and other uses, airplane instruments and 
undteds of other items made and delivered by 
eneral Motors. We can say that in dollar value 
they totaled approximately $1,900,000,000—almost 
two billion dollars—in the year 1942 alone. 


DEC. MAR. JUNE SEPT. DEC. MAR. JUNE SEPT. CEC. 4th Ist 2nd 


In June 1941, factory employment was 250,000— 
an all-time high. Since then, 50,000 replacements 
have been made, largely to replace men who have 
gone into the armed services, and 49,000 additional 
employes have been hired. To the 54,000 salaried 
workers employed in June 1941, 17,000 have been 
added. At the end of 1942 General Motors’ employ - 
ment reached 370,000—66,000 above the previous 


MILLIONS OF DOLLARS 


Qtr Qtr Qtr Qtr 


was $88,000,000 


peak. It is anticipated that 100,000 will be added. 


BUY WAR BONDS FOR VICTORY 


GENERAL MOTORS’ PAYROLLS 


3rd 4th”~—siIst 
Qtr Qtr 


2nd 3rd 4th 1st 
Qtr Qtr Qtr Qt Qtr Qtr Qtr Qtr Qtr 


General Motors’ payrolls, like General Motors’ 
employment figures, are at an all-time high in our 
105 plants in 46 communities and 13 states—and 
five plants in Canada. The December 1942 payroll 
. This was 45% more than the peace- 
time peak in June 1941. The total General Motors 
payroll for 1942 was $839,000,000—28% more than 
in 1941—<the highest previous year. 


forces how to properly service and maintain 
General Motors-built war equipment. 

Now at the beginning of 1943 these basic tasks 
have all been accomplished, and during their 
accomplishment General Motors plants made 
and delivered a mighty, rising tide of war 
materials. That tide continues to rise with 
mass-production technique swinging into full 
stride. 

Thus General Motors answers our govern- 
ment’s call for ‘‘Production, production—and 
more production!’’ 


GENERAL MOTORS’ PURCHASES FROM 
SUBCONTRACTORS AND SUPPLIERS 


MILLIONS OF DOLLARS 


2nd 3rd 4th «(lst «62nd «63rd 4th 


Qtr Qtr 


The fastest, most effective way to distribute war 
work among the greatest number of producers is 
primarily through larger industrial organizations 
who have technical staffs available and who are 
accustomed to working with suppliers and sub- 
contractors. Purchases from subcontractors and 
suppliers in the fourth quarter of 1942 were $330, - 
000,000, compared with the peacetime peak of 
$288,000,000 in the second quarter of 1941. 


GENERAL MOTORS 
Vtitotg 0 Our Caomers!” 


e “Te 2 


AMERICAN WAY 


VILL 


WIN’? *« * 
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Here Are Guide Posts in ’43 
For Wholesalers 


CHICAGO. — Pointing out that 
automotive wholesalers, according 
to indicating records, did an over- 
all volume in 1942 that was about 
equal to that in 1941 and warning 
against any tendency to “rest on 
the oars,” a recent Walker Mfg. 
Co. bulletin states that “a certain 
part of that volume was made pos- 
sible by the presence of pre-fabri- 
cated stocks of merchandise which 
have become or are becoming ir- 
replaceable . . and that in all 
soundness of judgment, wholesalers 
cannot expect a volume in 1943 
equal to that in 1942 even though 
the traffic strength of the market 
might remain the same — unless 
there are changes in present gov- 
ernment regulations.” 

The bulletin continues in part, 
“In 1942 the wholesaler’s main 
problem was that of obtaining mer- 
chandise to sell. In 1943 his prob- 
lem will be not only the obtaining 
of merchandise to sell— but the 
proper distribution of that mer- 
chandise after he gets it . .. In 


| 


1943 wholesalers may truly sell 
themselves out of business.” 


After warning against the haz- 
ards of “irrelevant diversification” 
and of selling “substitutions” as 
other than such, the bulletin con- 
cludes with the following general 
principles that a wholesaler might 
probably keep in mind to ad- 
vantage in shaping his 1943 opera- 
tions: 

“No. I-——- Remain an automotive 
wholesaler. If some diversification 
is necessary to live—do not let the 
tail wag the dog. Do not lose po- 
sition in the basic automotive 
market. 


“No. II— Don’t let substitution 
undermine the strength of the 
major lines that built your busi- 
ness. If substitution is necessary 
for survival, sell the substitute 
product as a wartime emergency 
keeping it always subservient to 
the brands you established as your 
brands . and in which your 
customers have confidence. You 
will want to return to these brands 
in the postwar period and if you 
have destroyed them by justifying 


The enormous striking power of 


America’s eager, fighting planes comes 


largely from the amazing accuracy of 


their hundreds of precision parts. 


Prominent among these parts are the 


smooth rolling Hyatt bearings into 


which we build great capacity while 


holding them true to required precision 


tolerances. 


Ranging from hyper-quality large en- 
gine crankshaft bearings to relatively 


smaller super-smooth bearings for 


superchargers, Hyatt precision products 


HYATT ROLLER BEARINGS 


the substitute you will have killed 
a goose that laid golden eggs. 

“No. III— Don’t let casual cus- 
tomers, who are patronizing you 
because of shortages at their nor- 
mal source, rob your regular cus- 
tomers of merchandise. There will 
be a temptation in the fight for 
volume to take volume where you 
find it . . . and when you find it. 
Your first obligation is to regular 
customers ... the ones that nor- 
mally are the back-bone or your 
business. Only surpluses should be 
sold to casual customers. 

“No. IV— Keep your store ‘well 
dressed.’—Constantly promote your 
identity with your key lines. Be a 
good housekeeper. 

“No. V — Set a new objective for 
1943. Reappraise your position and 
progress after one year of war... 
analyze what’s happening to auto- 
motive traffic in your area . 
study the pattern of dealer mor- 
tality ... the traffic shifts due to 
gasoline rationing. Pick the out- 
lets you feel have the best chance 
of survival ... develop them... 
serve them... help them to stay 
in business. Make a plan and then 
make the plan work.” 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 


Backshop 


(Continued from Page 17) 


automotive unions, the Detroit 
Free Press printed an_ editorial 
headed “The New Crusader.” It 
was a beautiful tribute to a man 
who, while still weak from 21 days 
on a raft without food or water, 
was endangering his health to tell 
America about a condition as he 
saw it. 
* * * 


TWO PARAGRAPHS in _ that 


editorial struck me as being ex- 


Issuance of Licenses 


Tops °42 in Pa. 
HARRISBURG, Pa.—More than 
1,100,000 drivers’ licenses for 1943 


. ,| have been issued by the Pennsyl- 


vania Revenue department, it is 
reported by Robert L. Shreffler, 
administrator, At this same time 
a@ year ago only 885,000 permits had 
been renewed, but the applications 
for 1942 licenses were mailed 10 
days later. 

State officials said the renewal 
rush indicates few, if any, persons 
are dropping their driving licenses 
because of war-time conditions. The 
current licenses expire Jan, 31. 


faithfully serve the nation through the 


aircraft industry. 


But, aviation is not the only field 


in which Hyatt Roller Bearings are 


battling the Axis. 


Their proved performance under 


battle conditions in tanks, guns, ships 


and trucks... their round-the-clock 


operation in factories, on farms and rail- 


ways... all reflect the many advantages 


of their high precision manufacture. 


Hyatt Bearings Division, General 


Motors Corporation, Harrison, N. J. 


By 
Jack Weed 


ceptional descriptions of the ne 

Eddie Rickenbacker. The first out 
lined the basis of his talk with 
“And so he stands before th 
American people today like Jere 
miah of old denouncing the kings 
of our Government for their i 

iquities in office, business for its 
blindness and union leaders for 
their brutal selfishness.” 

The other may be prophetic o 
Eddie’s mission from here out. I 
was the concluding paragrap 
and said: “It may be that History 
will proclaim him as the Man 9 
Destiny, whom God, in His infinit 
wisdom, has set aside after his 
epic travails, to bring back 
America the glory of its ideals, it 
half forgotten courage, its moral 
foundations.” 


Weller Named 
Head of Sales 


DETROIT. — Wm. B. Given jr 
president of American Brake Shoe 
and Foundry Co., announces th 
appointment of J. F. Weller 
director of automotive sales for 
the brake shoe company. Welle 
retains his position as president o 
the Kellogg division of Brake Shoe 

Besides the products made fe 
automobile manufacturers, at the 
present time Brake Shoe has two 
divisions that specialize in th 
automotive service and equipment 
field. American Brakeblok, locateg 
in Detroit, manufactures bra 
lining, clutch facings, and fan 
belts. The Kellogg-American li 
includes air compressors, pain 
sprayers, car washers, and a line 
of auto lifts. 

Weller has been associated witk 
Kellogg since 1910, and with Brake 
Shoe since 1939. 


ODT Provides 


For Disasters 


WASHINGTON.—Joseph B. Ee 
man, director of ODT, last week 
announced a plan to mobilize com 
mercial vehicles to augment facili- 
ties of local Civilian Defense Coun- 
cils in the event of war emergend 
or public disaster. 

The plan, to be put into operg 
tion in the critical areas of tH 
Atlantic, Gulf, Pacific Coasts and 
in the Great Lakes Region, he 
been established by the ODT f& 
collaboration with the Office of 
Civilian Defense and under 
agreement among the Army, and 
the Navy, and the OCD to provide 
supplementary motor transpo 
tion in periods of emergency. 
Eighty-nine of the 142 ODT field 
offices are included in the areas. 


Incorrect Mountings 


Draw NWRA Attention 
NEW YORK.—National Wheel 
Rim Assn. has developed a pré 
gram to eliminate the wasteful 
results from the practice of mou 
ing tires on rims and wheels ¢ 

incorrect size. 

John F. Creamer, vice-presider 
stated that “the useful life 
existing tires can be and will be 
greatly extended through this ed 
cational campaign, designed to 
guide the truck operator in a mor 
effective ratio between the rim si 
and the tire size.” 


Va. Motorists Meeting 


35 MPH Limit 

RICHMOND, Va. — Virginie 
highway traffic is gradually slow- 
ing down toward the 35-mile-ay 
hour wartime limit, a third che 
of traffic conditions with the new 
V-Scopes reveals. 

The latest check, covering tk 
Jan. 8-15 period, revealed that only 
23 percent of the motorists a 
speeding, as compared with 39 per- 
cent and 30 percent who were 
found to be violating the law 
earlier tests. 


P. R. Licenses Drop 


SAN JUAN.—(UTPS)—The Depart- 
ment of the Interior reports that $758 
533 has been collected in license fd 
for all motor vehicles in Puerto Ricd, 
this representing a decrease of $200,000 
compared with the receipts for 1941. § 
far 2,898 private light trucks have be 
licensed; 11,940 private carsy 2,762 in- 
sured public cars; 2,755 public cars; 
5,519 heavy trucks; 1,353 public hea 
trucks; 161 motorcycles and 15 pub 
light trucks. 





ong Island Paradox: 


Dealer Cars 
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Seized; 


.S. Cars in Open 


(Continued from Page 17) 


dealer’s frequently-repeated ex- 
lanation about wax rubbing off. 
somewhat relieved, he hurried 
over to answer. 

“This is Capt. Blank, Ordnance 
department,” the voice announced, 
“Send over 18 batteries—every 

amn one of those cars we got 
from you has been ruined by that 

eeze-up ... Payment? ... That 
hatter will be adjusted later... 
Hurry them along please.” 

That’s one of the situations 
that gives the dealer who hasn’t 
lost his sense of humor some- 
hing to smile over—even if the 
smile is a trifle wry. While OPA 
or WPB or some other inspec- 
ors were popping in and out of 
showrooms and garages, and auto 
dealers were scanning sharp 
notes from Washington, Uncle 
Sam’s Army Ordnance depart- 

ent has had as many as 2,500 
new cars parked in a spot on the 
Flushing Meadows that was 
once the heart of the New York 
World’s Fair. And that’s been in 
@ December and January that 
has had the Eastern weather 
addicts talking about “those old- 
time Winters.” 

The new cars, together with 
undreds of Army jeeps, peeps, 

cks, ambulances, have been sub- 
ected to a good deal of freezing 
weather, some of it sub-zero, and 

| addition to that there have been 
veral snow falls. One, the latter 
part of January, was a combination 
of snow and hail that froze most 
ef the vehicles in a foot of flakes 
and crust you could walk upon. 

The Ordnance department 
started requisitioning the cars 

ound the first of December. 
Dealers rushed them in batches of 
six to two dozen or more to a test- 
ing station in Corona, the other 
de of the Flushing Meadows. 
There they were checked to see if 
hey had _ sufficient § anti-freeze, 
brication and five gallons of gas. 
One dealer described that test in 
pmewhat uncomplimentary' de- 
Pails: 

“It was the most unique, to 
say the least, that I have ever 
seen. All that seemed to really 
worry them was whether you had 
valve caps on every wheel. But 
they went through like lightening 
if they did, regardless of whether 
enders were dented, chrome 
peeling, bodies scratched or 
bumpers broken.” 

The cars have been stored for 
these many weeks on the open 
creage, awaiting shipment to 
points in Jersey, Pennsylvania. 
Virginia and other parts of the 
East where they are being painted 
he Army olive drab. Perhaps that 
is why the chrome on many of 

em has been allowed to rust. The 
howling wind that rushes from the 
ong Island Sound more often 
han not carries with it goodly 
doses of spray from the salt-water 
nlet a hundred yards or so from 
fome points in the storage yard. 
It was not until a couple of 
eeks ago, according to most of 
he dealers who had been watching 
the unscheduled weather treatment, 
at the cars began to move from 
he huge lot. And then there was 
plenty of work and some damage 
o tires because of the fact they 
ere well-imbedded in ice and 
snow. 

The big mortality rate, however, 
was in batteries. Dealers assert 

hey have been called upon to re- 


place hundreds, many of which 
had split open from the continual 
freeze. 

Externally the vehicles look to be 
in good condition, but dealers 
throughout the area were frankly 
concerned over what internal 
damage has been caused by that 
deadly combination of salt water 
and continual freezing. 

* * * 


WPB Warns All Dealers 


As It Seizes 196 Cars 


NEW YORK.—In what was de- 
scribed as the first action of its 
kind in the country and a warning 
to other dealers throughout the 
nation, War Production Board rep- 
resentatives announced Jan. 28 that 
196 new automobiles and trucks 
belonging to Lasky Motors Car 
Corp., of Brooklyn, had _ been 
requisitioned on the ground the 
company failed to take proper care 
of the vehicles. 


William McCaw, chief of the 
WPB Requisition branch, said, the 
action came under the  board’s 
Conservation Order M-216, pre- 
scribing standards for proper care, 
preservation and maintenance of 
new vehicles. He said the seized 
vehicles would be stored in near- 
by garages and the amount of 
payment to the dealer would be 
determined later. 


Terming the government's action 
a warning to other dealers that 
neglect of new motor. vehicles 
would not be tolerated, R. L. Vani- 
man, Of WPB’s automotive divi- 
sion, said: “New cars and trucks 
in the hands of dealers represent 
the only stockpile of transporta- | 
tion equipment we have or will | 
have for the duration. It is vital | 
that they be kept in prime me- | 
chanical condition.” 

Vaniman said WPB had been | 
seriously concerned for’ several 
months over the alleged indiffer- 
ence of a few dealers toward 
proper care of vehicles in their) 
storerooms, garages or parking 
lots. The conservation order pro- 
vides for the proper care and stor- 
age, including tires, batteries, mo- | 
tor parts and finish. 

In most instances, Vastenen | 
said, a warning to _ indifferent 
dealers had been sufficient. The} 
price offered the Lasky Corp. for 
purchase of its vehicles was cost 
f.o.b. Brooklyn, Vaniman said. 

Under the government regula- | 
tion, the Lasky firm may sue in the 
U. S. Court of Claims if dissatis- 
fied with the total figure the WPB 
allots for requisitioning of the 
vehicles. 

Max Lasky, president of the firm, 
scored the WPB representatives 
for what he called “high-handed 
action” and denied that his agency 
had failed to take proper care of 
the vehicles. He said he would ap- 
peal the Seizure. 

Lasky also denied the agency 
owed 196 new trucks and automo- 
biles. He said the number was 
“less than 140,” and explained he 
had been ordered to “process” the 
cars by Dec. 31, but had been able 
to process only about 90 because 
of shortage of manpower. He said 
he requested a 30-day extension of | 
time, but had received no reply. 

Associated with Lasky is his 
brother, Irving. The president said 
the firm has been in business in|} 
Brooklyn for 33 years and was oa 


agency for the Ford Motor Co. oe 


DEVILBISS WINS Army-Navy E awards. 
z. assistant chief, 


ieut. Col. H. Ejickhoff, 


: 


The photograph shows (center) 
Cleveland Ordnance district, 


Cleveland, wae presented the E Pennant; (left) Allen D. Gutchess, president 


who received the 
Paul Kesler, 


of DeVilbis 
pmpany, 
JA 


Co., 
and (right) 


executive committeeman, 
-CIO, who received the pennant for the employes. 


pennant for the management of the 
DeVilbiss Unit | 


CERTIFICATES OF MERIT, awarded by the Army Ordnance department, 
were presented to Michigan automobile dealers for the recruiting of maintenance 


personnel ffom 1 amens the state’s on automobile mechanics. 
‘amp 

at a luncheon in Detroit last week by 
Shown above, left to right, are T. H. Keating, 
sales manager of Chevrolet, who received the award for 
Summerfield of Flint, state director of National 
and chairman of the affiliated Ordnance units of Michigan. 


presented by Maj.-Gen. L. H. C 


of personnel. 


d, and A. E. 
Dealers Assn. 


Canada Combines 
Tanks, Trucks 


MONTREAL. — The Department 
of Munitions and Supply has an- 
nounced amalgamation of the tank 
production branch and automotive 
production branch into a new auto- 
motive and tank production branch, 
with J. H. Berry, former director- 
general of the automotive produc- 
tion branch, as director-general. 


It was also announced that sup- 


Walker Adds Wilson 


To Designing Staff 

DETROIT.—George W. Walker, 
automotive designer, announces the 
addition to his staff of Lawrence 
H. Wilson. 

Wilson has served for a number 
of years as product designer and 
stylist to the Norge and Detroit 
Vapor Stove divisions of Borg- 
Warner Corp.; and as consultant 
to several other Michigan appli- 
ance manufacturers, 


The certificates, 
r. ., chief of Ordnance, were delive 

. C. Wingate Reed, Ordnance chief 
assistant general 
any; Col. 
utomobile 


is com 


ervision of the department’s loco- 
motive production program be- 
comes a responsibility of the new 
unit. Other personnel changes made 
public at the same time were: 
Resignation of B. D. Beamish as 
director-general of the tank pro- 
duction branch, to assume “impor- 
tant duties in connection with the 
war production program in the 
United States.” 

Appointment of N. O. Carr, 
previously assistant director-gen- 
eral of the automotive production 
branch, as assistant director-gen- 
eral of the automotive and tank 
production branch. 

Appointment of E. C. Perley, 
previously director of the tank 
production branch, as director of 
tank and locomotive production in 
the automotive and tank produc- 
tion branch, with supervision over 
the department’s locomotive pro- 
duction program. 


Pete Wembhoff’s Fourth Dimension | 


offers news of advertising. 


An example of a well-designed 
transfer case, Timken Bearing 


Equipped. 
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Govt., Red Cross 
Now May Buy 


Cars in ‘Pool’ 


WASHINGTON.—A new provi- 
sion under which dealers may get 
new passenger cars released from 
the government “pool” for sale to 
police departments and_ other 
eligible governmental agencies or 
the American Red Cross, was writ- 
ten into the automobile rationing 
regulations last week by the Office 
of Price Administration. 

Under terms of the amendment 
OPA headquarters in Washington 
may authorize a release, without 
requiring that another new car be 
put into the pool, when the dealer 
shows he does not have an accept- 
able car as a substitute. Formerly 
a car could be removed from the 
pool only when another was of- 
fered by the dealer to take its 
place. 

This change was made so that 
the needs of governmental agen- 
cies and the Red Cross for particu- 
lar makes and body styles could be 
promptly met even in areas where 
there are not enough suitable cars 
in non-pool stocks. 


Mueller Renamed Head 


Of Legislative Group 

SEATTLE.—R. A. Mueller, of 
Mueller-Harkins Co., Tacoma, has 
been reappointed chairman of the 
legislative committee of the Wash- 
ington Automotive Trade Assn., 
with the other members just se- 
lected as follows: 

R. P. Lewis, Lewis Motors, Se- 
attle; Wm. Ryan, Northwest Mo-.- 
tor, Inc. Seattle; Jas. Malone, 
Central Pontiac, Seattle; J. K. Gor- 
don, Allen Motor Co., Tacoma; 
Leon Titus, Titus Motor Co, Ta- 
coma; Norman Schaefer, Schaefer 
Motors, Olympia, and Roy Purky, 
Purky & Bellew, Aberdeen. 


HELP ASSURE VICTORY 


Buy War Bonds. Conserve Rubber. 
Eliminate Unnecessary Travel. Use 
the Telephone Only When Important. 


Salvage All Scrap and Waste Material. 
RAO AORN, aa 


Hundreds of thousands of transfer cases have been built on Timken 


Bearings in the last eight years. This is, in itself, a strong testimonial 


for the performance of Timken Bearings in this application—one that's 


admittedly tough. Tough, because gear loads are normally high and 


because all parts usually run at engine speeds. These factors together 
make high-load bearing capacity as found in Timken Bearings abso- 


lutely necessary. Obviously good bearing performance, in transfer 


cases in particular, presupposes adequate 
lubrication and positive seal protection. 


THE TIMKEN ROLLER BEARING 
CANTON, 


COMPANY, 


> 


TIMKEN 


TRACE MARK REG. V. @ PAT. OFF 


TAPERED ROLLER BEARINGS 


‘“‘All There Is In Bearings’’ 
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$145 Billion for °43... 


AUTOMOTIVE 


"42 Output is 30% 
Above ’41 Level 


WASHINGTON. Latest esti- 
mates indicate that the gross value 
of United States manufactured 
products in 1942 was $121,000,000,- 
000, more than doubling the $57,- 
000,000,000 reported by the Census 
of Manufacturers in 1939 and 
exceeding by 30 percent the $94,- 
000,000,000 reported for 1941, Secre- 
tary of Commerce Jesse Jones an- 
nounced last week. 

“The value of products repre- 
sents the selling price at plant or 
factory,” said Jones. “Excluding 
duplications, estimated at about 
one-third, which result from the 
fact that the finished products of 
one firm often become the raw 
material of another, the net value 
of 1942 manufactured products is 


Ex-Tire Dealers 
Are Allowed to 
Reenter Field 


WASHINGTON.—OPA last week 
announced that dealers whose 
business was interrupted by tire 
rationing and who wish to re- 
enter the tire and tube trade will 
be given an opportunity to obtain 
limited stocks of passenger car 
tires and tubes. 

All who enter the business must 
signify their willingness to accept 
appointment as OPA tire inspec- 
tors. They must be experienced 
in selling and servicing tires, or 
have an employe who is. 

Applications should be filed with 
the OPA district office serving the 
area where the proposed business 
is to be located. If there is no 
district office, applications are to 
be filed with the OPA state di- 
rector. 


Seaman Body Plant 


To Make P&W Parts 
MILWAUKEE. — According to 
John Weiland, manager, the Sea- 
man body plant of Nash-Kelvinator 
Corp. here, idle since the manu- 
facture of automobiles stopped last 
Jan. 30, will be used for the manu- 
facture of precision parts for 
Pratt & Whitney aircraft engines. 


Hughes Dimout Shields fit all 
1940-41-42 cars and trucks 
with sealed beam headlamps 
and many other cars and trucks. 


No critical materials are used in 
their manufacture. Made of a 
lustrous weather-resisting black 
plastic, completely Opaque, 
which will outwear all substi- 
tutes. Permits no light leaks. 


Improves the car's appearance, 
very smart-looking. Eliminates 
the messy job of frequent paint- 
ing or taping of lenses. 


Be prepared to sell your Cus- 
tomers this easy-to-install, 
easy-to-remove, dimout shield 
—it’s guaranteed to meet all 
official dimout regulations. 


LIBERAL DISCOUNTS 
IMMEDIATE DELIVERY 


Retail Price $1.00 per Set Prepaid 


HUGHES 
HEADLAMP 


DIMOUT SHIELDS 


Patent pending 
Manufactured by 
HUGHES MOTOR MART, INC. 
CAMBRIDGE 
MASS. 


estimated at approximately $80,- 
000,000,000, of which munitions and 
war construction accounted for 
about one-half. 

“The 1943 outlook is for a total 
gross value of $145,000,000,000, a 
further gain of 20 percent over the 
1942 figure. Excluding duplica- 
tions, this would yield a net value 
of manufactures in 1943 of about 
$100,000,000,000, compared to $80,- 
000,000,000 in 1942. Military and 
Lend-Lease requirements are ex- 
pected to absorb nearly $65,000,- 
000,000 of the $100,000,000,000 net 
value. The 1943 estimate is based 
on a moderate price rise of 5 per- 
cent.” 

The rising trend of value of 
manufactured products since 1939 
is in part accounted for by the in- 
crease in prices Over this period 
the announcement said. Thus the 
30 percent gain in value of prod- 
ucts from 1941 to 1942 represented 
an average rise of 10 percent in 
wholesale prices for industrial 
products, combined with an _ in- 
crease of 18 percent in the physical 
volume of output. 

The shift in the character of 
manufacturing output incident to 
wartime expansion is reflected in 
these figures. While the value of 
products of the durable goods in- 
dustries constituted 44 percent of 
the total of products in 1939, these 
same industries produced 52 per- 
cent of the total in 1941 and 54 
percent in 1942. 

In 1941 there was a_record- 
breaking output of consumer dur- 
able goods super-imposed on a 
heavy volume of construction ma- 
terials and the beginning of the 
armament program. In 1942 the 
decline in the output of consumer 
durables was more than offset by 
the increase in the production of 
munitions and of materials for 
peak level construction activity. 

Most of the nondurable goods in- 
dustries also registered substantial 
increases in the value of their 
products during 1942. 


300-Mile Limit 
Is Opposed 


SPRINGFIELD, Mass. — Opposi- 
tion to ODT’s proposed action pro- 
hibiting truck shipments of more 
than 300 miles was expressed here 
Jan. 15 in a resolution adopted by 
the shippers committee of the 
Springfield Chamber of Commerce. 

The committee, which represents 
the major shippers in this area, 
pointed out that it is most feasible 
to have an upheaval in existing 
transportation facilities at this 
time, and that the proposed order 
would affect only 25 percent of 
present motor freight, since there 
would be an exemption on war 
goods which now comprise 75 per- 
cent of the goods being moved. 

It was further noted that price 
ceilings are dependent on existing 
transportation rates, and that to 
change the latter would require 
changes in the ceiling structure. 
Also dependent upon the present 
rates, the committee pointed out, 
are the present contracts of indus- 
try and production schedules are 
based on the current transporta- 
tion program. 


250,000 Trailer Output 


Scheduled for °43 

WASHINGTON. — Production of 
more than 250,000 trailers, from the 
smallest to the largest, is called 
for in the tentative 1943 program 
for military pneumatic tire trailers, 
the Truck Trailer Industry Advis- 
ory Committee has been informed 
by the War Production Board. The 
actual number to be built is still 
under study. 

The availability of replacement 
parts for truck trailers was dis- 
cussed and a sub-committee was 
appointed to confer with the War 
Production Board's Automotive di- 
vision on replacement part preb- 
lems. Measures for the conserva- 
tion of critical materials in the 
manufacture of logging trailers 
were suggested by the committee. 
These will be applied in the pro- 
duction of trailers of this type. 


NEWS, FEBRUARY 


“SERVICE FOR VICTORY” took on a very 


members of Chevrolet’s Atlantic Coast 
men shown above donated a pint of 
New York City. 
Graveson, regional manager; 
Rear, left to right, are J. 

and C. J. Clark. 


Above, front row left to right, are S. R. 
. L. Schaeffer; 
Plunkett, J. J. 


8, 1943 


rsonal significance for these 
region wholesale staff. Each of the 10 
blood to the Red Cross Blood Bank in 

Garber; W. J. 
W. A. Pape, and P. R. Letts. 
Smith, E. Chamberlin, H. Gifford 


lastic Coating May Hold 1 Key 


To Tubeless Tire Success 


CHICAG O.—tThe tubeless tire 
idea, condemned by many tire men 
as impractical and by many deal- 
ers as very doubtful, is gaining mo- 
mentus, it is reported by Trans- 
motive Laboratories here. 

William Jeffers, rubber czar, in 
an article in the American Maga- 
zine for February, states his in- 
terest in the idea and anticipates 
the millions of high grade rubber 
tubes that could be salvaged for 
other purposes and leaves the door 
wide open for further develop- 
ments. 

The tubeless tire idea has had so 
much publicity that a re-statement 
of the method of mounting and 
handling is perhaps unnecessary. 
It is, of course, understood that the 
tire must be free from cuts, nail 
holes and breaks, and the drop 
center rim in good condition. 

1. The tire and tube is removed 
from the rim. 

2. The rim must be clean where 
the tire bead contacts the rim. A 
straight short truck valve stem 
with a rubber washer on the in- 
side of the rim is inserted in the 
valve stem hole and the lock nut 
tightened securely against the rim. 

3. Any air holes or breaks in the 
carcass must be cold patched and 
any breaks or cuts carefully vul- 
canized. 

4. Mount the casing on the rim, 
remove the valve core from the 
stem and give the inside of the 
tire a blast of air to seat the 
beads against the rim. Then, re- 
place the valve core and inflate to 
regular pressure. 

This is the method of installa- 
tion of the tubeless tire, as origi- 
nated in the Southwest where re- 


Columbus Sales 
Slump to 44 


During January 


COLUMBUS, O.—Records of J. 
Arthur Yoder, clerk of the courts, 
show that certificates of ownership 
of new passenger cars purchased 
in Franklin county in January 
totalled 44 compared with 241 in 
January, 1942. At the same time 
two new trucks were purchased, 
compared with 120 in January of 
last year. 

The number of used motor vehi- 
cles changing ownership in Janu- 
ary was 583, including 549 pas- 
senger cars and 25 trucks. In the 
same month of 1942, a total of 466 
were sold of which 447 were pas- 
senger cars and 18 trucks. One 
year ago in January 934 machines 
were sold, including 847 cars, 72 
trucks and 15 motorcycles. 

Sales of new passenger cars in 
January included: 1 Buick; 17 
Chevrolets; 1 DeSoto, 2 Dodge; 1 
Ford; 1 Nash; 4 Oldsmobiles; 2 
Packards; 12 Plymouth; 2 Pontiac 
and 1 Studebaker. 


Miss Federal Calendar 
Is Again Offered 

DETROIT._-Federal Motor 
Truck Co. has issued a new Miss 
Federal calendar. 

This year the Miss Federal cal- 
endar, in addition to a girl illustra- 
tion and a daily date record, pre- 
sents a weights and measures 
table of trucking payload items. 


Pete Wemhoft’s Fourth Dimension 
offers news of advertising. 


ports have been received of mile- 
age up to 12,000 miles without loss 
of air or failure. Transmotive 
Laboratories has for many weeks 
been testing the plan in its own 
engineering department and in co- 
operation with one of the large oil 
companies. They have definitely 
determined as a result of experi- 
ments On a number of cars, driven 
without tubes, that the plan as 
originally designed is impractical 
in operation. 

Some tires in exceptionally good 
condition would hold air _ for 
several weeks, but eventually leaks 
would develop and only a few tires, 
which were an exception, ran for 
even a few weeks without loss of 
air. 

In an attempt to stop leakage 
around the beads and prevent loss 
of air through the carcass, a num- 
ber of these tests were run with 
inner tube puncture seal material. 
Some of the tests revealed that 
casings which appeared perfect, 
developed slow leaks within a few 
days through the carcass of the 
tire and the section of the tread 
from which the air escaped was 
not directly above the point at 
which the air was seeping through, 
but in many cases several inches 
to one side. This indicates that, 
without a_ hole. being directly 
through the inner layer of the 
cord, air could seep through and 
follow between the layers of cord 
to an opening of escape through 
the tread. 

Transmotive has arrived at a 
conclusion—that the tubeless tire 
idea is not practical as is, even 
with good tires, good rims and 
inner tube puncture proof mate- 
rial. The firm believes that the 
only solution will be a _ plastic 
coating for the inside of the tire 
that will not become brittle with 
cold or lose its air holding ability 
under heat, a material that will 
seal the inside of the casing 
against air loss as well as seal the 
contact of the bead against the 
rim. 

As a result, Transmotive has 
developed a plastic material for 
this purpose, and tests are being 
conducted by several oil companies, 
although sufficient time has not 
elapsed or enough mileage run to 
determine definitely that this plas- 
tic seal is the final answer to the 
tubeless tire theory. 

One serious obstacle to be over- 
come in connection with this ma- 
terial is that it has a base of one 
of the vital plastics which is under 
WPB allocation, although alloca- 
tion could undoubtedly be obtained 
for this purpose if adequate tests 
proved the material was the answer 
to requirements of the tubeless 
tire operation. Another obstacle 
which would have to be overcome 
would be te obtaining of the 
truck tube vaive stems, or a valve 
stem made for the purpose, and 
priorities and allocations on brass 
would necessitate a recommenda- 
tion from the Rubber Administra- 
tion and approval of the WPB for 
sufficient brass for this purpose. 

However, tire experts agree that 
this could be accomplished if a 
proper seal were developed to re- 
tain air in the tire and to stop 
leakage at the bend. The fact that 
Jeffers is keeping an open mind on 
the subject is evidence of tre- 
mendous value of the plan in the 
event it can be developed to a 

| satisfactory conclusion. 


Re-Ring 


(Continued from Page 24) 


if fitted with clearance of .003-.0085 
Follow recommendations for each 
set of rings as shown on instru 
tion sheets. If clearance is exces- 
sive, it usually means that pisto 
grooves are badly worn and ne 
pistons are needed. 
End or Gap Clearance 

A safe rule is to allow a mini- 
mum of .003” per inch of rin 
diameter for automotive engines. 
The SAE recommends a gap cles 
ance of .007” to .017” for ring 
2” to 31%,” diameter and .010” to 
020” gap clearance for rings 
to 5154,” diameter. Insufficient end 
clearance will cause ring breakage 
while slight. excess clearance wi 
do no harm. In high speed engines 
such as motorcycles, additional ga 
clearance is advisable. Al 
check gap clearance with ring at 
bottom of more where wear is 
a minimum—or at maximum con 
pression. 


Groove Depths 


The importance of fitting rings 
with proper “groove depth” gq 
clearance behind the rings cannd 
be overemphasized. Expander type 
rings are designed for a specif 
groove depth to give the desired 
wall pressure. If piston grooves 
are too shallow, excessive sprin 
pressure will exist resulting i 
breakage or piston seizure, 
grooves are too deep, the rings wi 
have insufficient pressure and wi 
not control blow-by and oil. To hg 
sure groove depths are correct: 
check manufacturer’s instructions 
and use depth gage as supplie 
with many ring sets. When fad 
tory approved pistons and ring sets 
are used, groove depths will 
correct as these parts are designe® 
to function together as a unit as- 
sembly. As a general rule f 
clearance behind the ring, use no 
less than .005” per inch of diameter. 
Engine Break-in 

Rebuilt engines should be care- 
fully run-in to seat ring, cylinde 
and bearing surfaces’ without 
scratching or scoring. To this eng 
all parts at final assembly sho 
be cleaned of all grit and dust and 
dipped in clean engine oil. Th 
will aid greatly in preventing da 
age until the normal oil films are 
established. Engine should be r 
at 1500 to 2000 rpm (25-45 MP 
for at least one hour, followed by 
500 miles of driving at speeds nq 
over 45 MPH. At the end of this 
period, oil should be drained ang 
new oi] added. Repeat this pre 
cedure at the first 1000-mile period, 
after which regular drain period 
of 2000-3000 miles may be followed 


Savings Cited 
On War Goods 


WASHINGTON. — The 


nation’s 
expenditures for munitions an 
war construction—planes, tanks, 
ships, guns, ammunition and othe 
ordnance—will aggregate around 
$157,000,000,000 from June, 1940, 
through the end of 1943, if price 
are held at current levels, OPA an 
nounced last week. 

This is roughly $78,000,000,000 les 
than the $235,000,000,000 the same 
volume of war material would cos 
were prices, uncontrolled, permitte 
to follow the inflationary pattern 
of World War I in 1914-1918. 


The $78,000,000,000 savings mea 
less war debt for everyone to pay 
through taxes, it was pointed ou 


Bertch, Yinkey Named 
To New WPB Posts 

WASHINGTON.—Paul C. Cabot 
director of WPB’s newly-created 
Salvage division, announced last 
week that J. Widman Bertch, for' 
merly chief of the Special Projects 
Salvage branch, has accepted the 
position of deputy director for th 
entire Salvage division. 

Replacing Bertch as chief of th 
Special Projects Salvage branch is 
Arden Yinkey jr., who was for- 
merly his deputy. Yinkey was wit 
the Crowell-Collier Publishine Co. 
in New York and Detroit before 
coming to WPB. 

Democracy is the American way o 
life; let’s keep it that way. 
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It works on me like a thermostat 


editors consciously attempt to balance the ups 


f you’re like me, you have a tendency to run 
hot and cold these days. 


No one could call me jumpy or temperamental 
—yet, when it comes to thinking about the 
ar, I find myself up and down. One day I’m 
10 set up about some new U.S. tank, or, say a 
acific naval victory, that I go around thinking 
e may knock out the Axis in short order. And 
another day the news is so depressing that | 


get gloomy as an owl. 


‘Well, I’ve found that LIFE is a swell antidote 


or this kind of trouble. It works on me sort of 


like a thermostat... helps keep me at the proper 
rental temperature. 
“When I’m up in the clouds, LIFE is apt to 


me along with something like Ambassador 


Grew’s report on the fanatic fighting qualities 


of the Japs. Or, when I’m down in the dumps, 
LIFE rebuilds my confidence with an encour- 
aging, on-the-scene story of some American 


success. 


“Works the same way on home-front sub- 
jects, too. Reports . . . optimistic and pessimistic 
...on civilian defense, food rationing, politics, 
and pictures of just plain American fun and 
nonsense all add up to my idea of a plenty 


wholesome reading mixture.” 
Curiosity for knowledge 
That's one opinion, from an engineering 
draftsman. 
All of LIFE’s readers (23,900,000 civilians. 
plus 63° of our armed forces in this country), 
may not read the magazine primarily to keep 


their spirits stabilized, any more than LIFE’s 


and downs of the news. 


But by the fact that they read LIFE, these 
millions show that they want to know more and 
more of their world and its problems ... that 
they have a mature curiosity for knowledge and 
truth, and find that LIFE’s stimulating, easy- 


to-grasp reporting gives them both. 


ee ee 


ds of America’”’ 
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Method Devised to Give 
Data on Oil Stocks 


NEW YORK.—W. R. Boyd jr., 
president of the American Petrol- 
eum Institute, announced last week 
that as a result of studies made by 
the staff of the Department of 
Statistics of the Institute, and re- 
viewed by the Petroleum Admin- 
istrator for War, a method has 
been devised which will give to 
residents of the East Coast an ac- 
curate description of the net do- 
mestic petroleum supply and de- 
mand situation in that area as re- 
flected in the trend of product in- 
ventories, without revealing any in- 
formation of military value. 

In commenting on the new series 
of figures which will be inaugur- 
ated with those covering the situa- 
tion as of Jan. 30, Boyd stated that 
the inability to give the public 
definite statistical information on 
the East Coast supply situation, 
because of military secrecy, had 
been a matter of great concern to 
both the petroleum industry and 
the Petroleum Administrator. 


From now on, however, the regu- 


lar weekly Advance News, pub- 
lished by the American Petroleum 
Institute, will contain: 

1. The usual total barrel figures 
as heretofore, including nationwide 
stocks, which, of course, do not re- 
flect conditions on the East Coast, 
and, 

2. A tabulation showing by index 
numbers the petroleum stocks 
situation on the East Coast. 

The index numbers for the East 
Coast are based on the average 
normal stocks for the period of 
1940-41. They are adjusted for 
stocks and products, and other 
seasonal fluctuations. All military 
physically unavailable stocks, are 
eliminated from the calculation of 
the index. 

The result is an index number 
that indicates at a glance what the 
available civilian petroleum supply 
is with respect to normal for that 
week. 


Pete Wemhoff’s Fourth Dimension 
offers news of advertising. 


Big Reduction Shown 


In Size of Catalogs 

.. CHICAGO. —Since inaugura- 
tion of the Motor and Equip- 
ment Wholesalers Assn’s. Cata- 
log department, for the purpose 
of aiding the manufacturers in 
simplifying and reducing the 
size of their catalogs, marked 
progress has been made, it is 
reported by W. H. Boney, man- 
ager of the department. 

Boney stated that since this 
department was set up, more 
than 125 leading manufacturers 
have cooperated and have re- 
duced the size of their jobber 
catalogs materially. Comparing 
10 of the newer issues with the 
older ones shows a saving of 
3,047. pages, 19% pounds in 
weight and 5% inches in thick- 
ness. 


Gas Sales Off 14% 


ST. LOUIS.—The drastic effect of 
gasoline rationing is reflected locally 
by a report of Comptroller Louis Nolte 
which shows that the 1942 city revenue 
from gasoline sales tax (1 cent part 
gallon) dropped $191,970 under the 1941 
figure. There was a decrease in gaso- 
line sales of 19,197,909 gallons, or 14.7 
percent under 1941. 
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@ It happened at the Aberdeen (Maryland) Proving 
Grounds. A steel shell case, just developed in co- 
operation with the U. S. Army by C. L. Patterson 
and his associates at Auto-Lite’s Corcoran-Brown 
Lamp Division, was about to be fired. When the 
Lieutenant Colonel, in charge of the tests, predicted 
failure and offered to ‘“‘Bet a buck,”’ he had prece- 
dent with him plenty. He had fired dozens of steel 
shell cases and they had all failed. 


Only this steel shell case was different, that’s why 
the Colonel lost the buck. Auto-Lite ‘“‘Know-How”’ 


had produced another /first. 
° THE ELECTRIC AUTO-LITE COMPANY . 


TOLEDO, OHIO 


And so today shell 


Due to Labor, Parts Sho 
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25% of Trucks Idle 
In Buffalo Area 


BUFFALO. — Approximately 25 
percent of the trucking equipment 
of Buffalo area motor-freight 
transportation companies is lying 
idle because of a shortage of me- 
chanics and drivers and the in- 
ability to get repair parts, trucking 
company executives reported. The 
situation has reached a stage where 
the flow of war materials from 
some local war plants is being 
threatened, they declare. 


Some companies have more than 
a half-dozen trucks tied up for the 
want of a driver or a small but 
vital part. Truck-loading docks are 
beginning to become _ congested 
with materials. 

The trucking executives com- 
plain some defense plants are 
aggrevating the situation by de- 
laying loading or unloading of 
trucks as much as five to six hours. 

A joint labor-management com- 
mittee has been set up to seek 


cases are being made of steel and FIRED. America 
is on her way to saving over 400,000,000 pounds of 
copper, one-fifth of her entire production. C. L. 
Patterson now heads up an Industry Committee that 
has shown 47 manufacturers how to make a quick 
change to steel. Some of these had never worked 


with steel before. 


We here at Auto-Lite are proud of this accom- 
plishment, but we nevertheless recognize it as but 
one of the many brilliant examples of American 
men and women doing the impossible because today 


nothing short of the impossible 


is good enough. 


SARNIA, ONTARIO 


IN ITS 26 GREAT MANUFACTURING DIVISIONS, AUTO-LITE IS PRODUCING A LONG LIST OF ITEMS FOR AMERICA’S ARMED FORCES OW "LAND, SEA AND IN THE AIR 


answers to the problem. The shor 
age of capable drivers is attributed 
not only to losses to the arme 
services but to drainings by wa 
plants. The trucking companies 
assert they are unable to compe’ 
with war-plant wages because 0 
the freezing of truck rates. Thg 
industry’s Operating expenses ha 
zoomed about 50 percent in the 
last 18 months, they say. 


“The industry must have an up 
ward adjustment in rates to en- 
able the companies to pay highe 
wages and prevent continuous flow 
of men to war industries,” one 
operator said. “Also, the govern 
ment has classified our industry 
as vital to the war effort. Witt 
most workers classified as essentie 
however, drivers and dock-loading 
men are not included in th 
essential group. They are being 
taken into the Army. We must 
have these men or we can’t ope; 
ate.” 


“The trucks are too valuable to 
put an inexperienced driver bé 
hind the wheel,” Manager Willard 
L. Robertson of Keeshin Moto 
Express, Inc., declared. It take 
about six weeks to train a pas- 
senger car operator to become 
skilled semi-driver—operator of 
truck and trailer. 

Robertson added that the 35-mi 
speed limit on the highways 
delaying truck shipments and is 
causing greater wear and tear o 
equipment. 

“Most highway trucks 
equipped with an overdrive,” 
said. “It cannot be used until the 
trucks reach about 38 miles ag 
hour. The overdrive eases t 
strain on the unit and conserves 
gasoline.” 


President Joseph F. Hays of th 
Common Motor Carriers. Assn., 
said: “Shippers and _ consignee 
can aid the truckers materially by 
speeding the unloading and load- 
ing of shipments. Truck com 
panies probably will get some re- 
lief in obtaining repair pa 
through higher priority ratings, b 
the solution for the manpower 
shortage is anyone’s guess.” 


Another local executive said tha¥ 
about six months ago it was pos- 
sible to get rear-end parts on t 
same day as ordered, but now 
takes two to three weeks. “It is 
just about impossible to get 
mechanic if you have a breakdown 
=o road during the night,” h 
sald. 


Some companies have cut down 
the number of trucks operating 
into the city because of the deartk 
of drivers. Vice-President John 
Bernerth, of the Roadway Tre 
sit Co., said: “We now have on 
two and three units coming in here 
daily. About four weeks ago w 
were operating about 20 trucks 
into the city daily.” 


H. H. Kelly Is Named 


To New ODT Post 

WASHINGTON. —H. H. Kelly, 
assistant director and chief of th 
Allocation section of the Divisio 
of Motor Transport, ODT, has been 
appointed director of ODT’s di 
sion of Material and Equipme 
Requirements, Director Joseph B. 
Eastman announces. 


Eastman simultaneously an- 
nounced the resignation of Warren 
W. Kelly as director of the divisio 
of Material and Equipment Re- 
quirements. He stated that Kelly, 
on account of his health, had aske 
to be relieved of the responsibility 
of directing the division but would 
remain on its staff as a consultanf€ 
Matthew E. Kane, assistant chief 
of the Allocation section of th 
division of Motor Transport, hag 
been appointed acting chief. 


are 


Reid Succeeds Kennedy 


As Mich. Road Chief 
LANSING.—Lloyd B. Reid has 


been appointed state highway com="" 


missioner, succeeding G. Donal 
Kennedy, who resigned Dec. 30. 
Kennedy has accepted an apf 
pointment as _ vice-president fo 
Highway Transportation in the 
Automotive Safety Foundation i 
Washington. 
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FDR Seen ‘Arbitrating’ . . . 
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effers Winning Fight 
or Ample Rubber 


(Continued from Page 1) 


public parading of what is becom: 
ng recognized by many observers 
a perfectly honest rivalry among 
elements who are convinced their 
articular role in the war over- 
hadows others. 
At the secret session, the Con- 
pss members heard Brig. Gen. 
D. Clay, assistant chief in 
charge of materiel in the War 
lepartment, and Vice Admiral 8S. 
. Robinson, head of the Navy’s 
procurement and materiel office. 
t they divulged, of course, 
was not revealed but the feeling 
pw meantime that “arbitration” 
by Roosevelt, with the possibility 
of a war cabinet being formed, 
was next in the cards. 
The current hubbub started when 
Jeffers complained to the joint 
bcommittees that Army and 
Navy expediters, or “loafers” as he 
also characterized them, were in- 
sting on priorities favoring naval 
Pscort vessels and high-octane 
asoline for fighting planes at ex- 
ense of the synthetic rubber pro- 


Patterson lost no time in accus- 
g Jeffers of attempting to push 
through priorities for his rubber 
program which, the Army Official 
mid, would cause a production loss 
of 15,000 war planes and a delay 
four months in the high-octane 
Aviation gasoline program. The 
undersecretary of war, supported 
y Forrestal, also warned that the 
Ibber program advocated by 
effers would threaten production 
escort ships for use against 
enemy submarines, 
“To these charges Jeffers re- 
ponded by reading excerpts 
from a letter showing the Army 
nd Navy wants to solve the 
problem by taking 7,000,000 auto- 
mobiles off the road, stopping all 
Sunday, holiday and non-essen- 
tial driving, sharply curtailing 
bus and truck operations and 
ting all spare tires on civilian 
cars, He declared flatly “the 
Army and Navy think you can 
ake this comma off rubber, but 
I say you can’t.” 
Patterson explained that last 
ecember he proposed a rubber 
conservation program to Jeffers 
hich included pleasure driving 
mination and the requisition or 
purchase of the fifth or spare tire 
civilian cars and of all cars in 
Excess of 20,000,000, but he said 
nothing was accomplished by the 
oposal. 
Patterson and Forrestal revealed 
that they had once blocked high 
riorities for synthetic rubber by 
appealing a War Production Board 
ng to Stabilization Director 
yrnes, and there were indications 
the subcommittee might call Byrnes 
or an explaination of hitherto un- 
sclosed power of veto over WPB 
Director Nelson. It developed 
hat Byrnes allotted Jeffers priori- 
fies for 43.6 percent of the rubber 
called for in the Baruch report, 
d Forrestal conceded that if this 
program was carried out with care- 
ful scheduling the damage to Army 
md Navy production could be 
minimized. 
On the possibility the President 
ould be called upon to settle the 
controversy, observers recalled that 
he White House is committed to 
aking everything, even rubber, 
give way to what he regards as 
he urgent need of escort vessels 
And aviation gasoline. 
While Jeffers was on the stand 
e declared: 
“One thing I am sure from the 
present situation and that is that 
ever again will this country de- 
pend on rubber from as far away 
3 Malaya. We will produce syn- 
hetics in this country and latin 
American countries that will meet 
our needs.” 
Supporters of Jeffers’ objection 
to the Army-Navy plan of seizing 


Operations Curtailed 
WASHINGTON.—Bus and trucking 
perations have been greatly curtailed 
h Honduras because of gasoline and 
tire shortages and the two largest 
ompanies are operating on a 50 per- 
ent basis, according to_ the a 
fepartment of commerce. Motor trans- 
port companies are the chief carrying 
gents in Honduras except olong the 
orthern coast which is served by 
railroads. 


7,000,000 automobiles contend he 
has the more realistic view be- 
cause there are not that many 
“pleasure” cars left in operation 
in the United States. Motorists 
have been cut to essential driving 
and to take all spare tires would 
prove a home front calamity, they 
assert. 

Advocates of creation of a war 
cabinet that may be a result of 
the rubber dispute, contend that 
myriad mistakes and rows among 
officials charged with prosecut- 
ing the war could have been 
avoided, including the rubber 
mess, which Baruch characterized 
as “errors growing out of pro- 
crastination, indecision, conflicts 
of authority, clashes of personali- 
ties, lack of understandings, de- 
lay,” if the President had formed 
one right after Pearl Harbor. 

If top officials concerned with 
various phases of the rubber prob- 


lem had been able to get their 
disputes decided quickly in the last 
year, the present internal war' 
might have been avoided, it is 
contended. 


The great argument in favor of a 
war cabinet is that officials instead 
of fighting endlessly among them- 
selves would meet with the Presi- 
dent regularly and _ frequently, 
argue their cases, and get prompt, 
irrevocable decisions. Only the; 
commander-in-chief, it is argued, 
can settle issues so far-reaching as 
those of rubber vs. ships and avia- 
tion gas, involving avoidance of 
possibly crippling interference with! 
the fighting arms and restrictions 
on the rubber program which 
Jeffers, with the Baruch report to 
back him, insists would bring dis- 
aster to the fighting forces and the 
home front alike. 


As matters now stand Jeffers is 
a “czar” in name only, needing 
something like a war cabinet to 
settle issues he has with other 
officials who, too, are striving to 
hasten the day of victory. And as 
the week wore on Jeffers, declining 
to add fuel to the debate, said: 


Jeffers Playing 
Shrewd Game; 


‘Windfall’ Seen 


WASHINGTON.—Informed_ gov- 
ernment officials are of the opinion 
that William Jeffers has been play- 
ing a shrewd game in pressing for 
high priorities for his rubber pro- 
gram and that he will be enabled 
to claim credit for an outstanding 
rubber production record once the 
program reaches full swing. 


The groundwork has been laid, 
it is believed, to provide the coun- 
try with much more synthetic 
rubber than the Baruch report 
anticipated. 

Coming to Washington with no 
previous governmental experience, 
Jeffers is seen as outsmarting ex- 
perienced bureaucrats in the armed 
services to win his rubber program 
the “go ahead” he thought neces- 
sary. Already there are indica- 
tions that 11 plants which are to 
produce butadiene (raw material 
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fall of 55,000 tons of butadiene— 
equivalent to about 60,000 tons of 
synthetic rubber. 

These plants—all of which will 
be operated by the Carbide & 
Chemical Co.—have been so care- 
fully engineered, government ex- 
perts say, that at least 25 percent 
additional capacity can be counted 
on. One expert declared that 50 
percent additional capacity would 
be secured from some plants. 

The remarkable record which 
the alcohol-type plants are ex- 
pected to make is regarded by in- 
siders as a tribute to the judgment 
of the farm bloc, which pursued 
an unsuccessful battle last fall to 
place greater emphasis on alcohol- 
type rubber plants. Present indica- 
tions are that the dynamics of pro- 
duction will give them the share 
of the program they clamored for. 

At the same time, supporters of 
the petroleum-type plants also pre- 
dict that they will produce more 
than their rated capacity once in 
full production. 

Added to the above predictions, 
one expert familiar with many of 
the giant plants built for the War 


“I’ve raised hell enough; I don’t| going into synthetic rubber) from| department said: 


| 


“ LODAY I go to the dealer 
who gives me a MARFAK job!” 


want to say anything more,” but he 
did say he believed all programs) 
“can be brought together.” 


Me 
Wat ” 


Today, Mr. Dealer, 
there are thousands of 
car owners with the 
same idea. They’ ve got 


to keep their cars rolling and rolling right. 


That’s why many get interested in Marfak. 
They read about it in the magazine ads. 
They hear about it on the Fred Allen radio 
show and from their friends. First thing you 
know they pop into a dealer’s and get a 
demonstration. That usually sells 
them. Then when they get Marfak 


TUNE IN: FRED ALLEN 
every Sunday night—C. B. S. 


i 


YOU CAN MAKE MORE 


alcohol will produce 25 percent 
more than their rated capacity, 
providing the country with a wind- 


“We haven’t completed a major 
plant yet that hasn’t exceeded our 
expectations when in full capacity.” 


“I’m in war production and 
my car’s got to keep rolling. 
It gets me and four other men 
to work and home again 
every day, seven days a week. 
So I take care of it right!” 


in their cars . 


.. they are fully convinced. 


Many alert dealers are finding out that 
right now is a good time to build lube 
profits with Marfak. Leta Texaco man show 
you how easy it is to demonstrate Marfak 
and to prove to your custonters that Marfak 
really sticks to its job and brings em back. 


Don’t miss the opportunity. Talk to your Texaco 

man, "phone the nearest of 2300 wholesale 

distributing points or write The Texas Com- 
pany, 135 E. 42nd St. 
New York, N. Y. 


TEYACO 


| TEXACO _ 
MARFAK 


8 money with MARFAK 
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High Court Reverses Ruling... 


N.Y. Dealer Held Liable‘ 


In Lease Case 


Obituaries— 
Theo. A. Willard 
Is Dead at 80; 


Invented Battery 


BEVERLY HILLS, Calif.__Theo- 
dore A. Willard, 80, the farm boy 
who became the inventor of storage 

batteries and 
founder of one 
of the world’s 
largest storage 
battery manufac- 
turing companies. 
(Willard Storage 
Battery Co., 
Cleveland), died 
Feb. 3 at his 
home here, where 
he had lived in 
retirement for 

T. A. Willard the past 15 years. 

In addition to 
being the inventor of the storage 
battery, Willard also founded ra- 
dio station WTAM in Cleveland 
and became noted as an explorer 
and authority on Yucatan, Mexico, 
and historian of the ancient Mayan 
race. 

One of Willard’s first discoveries 
and patents on the construction of 
batteries was in the adaptation of 
the plowshare point to a cutting 
tool that would furrow lead plates 
and thereby present a multiplied 
exposed surface to the action of 
the electrolytic solution. 


Willard was born Dec. 10, 1862, 
on a farm at Castle Rocks, Minn. 
He leaves his widow, Florence, a 
sister Mrs. Belle Chapman of 
Painesville, O., and a nephew, AIl- 
fred R. Willard, experimental engi- 
neer of the Willard Storage Bat- 
tery Co. 

* * * 
Claude Nolan 


JACKSONVILLE, Fla. — Florida's 
first automobile dealer, Claude Nolan, 
president of Claude Nolan, _Inc., 
Cadillac distributor for 35 years, died 
here Feb. 2. Nolan opened the first 
automobile agency in Florida in 1908. 
He also operated other dealerships in 
Miami and Miami Beach. 


= 
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SWIFT & CO. automotive su 


rvision executives, who were the first to 


attend Studebaker’s new automotive service training course for fleet owners. 


Left to right are R. E. Phillips and 
Heinsen, Swift, Michigan City; J. C. Sheppard, Studebaker 
division service representative; J. F. Eden, Swift, Chicago; J. 


F. M. Meckel, Swift, Chicago; H. T. 
National Accounts 


D. Huffman, 


Swift, Cleveland; and W. F. Phillips, manager of Studebaker Factory Service 
school, who uses the school’s Champion chassis to explain the electrical system. 


Studebaker Service School 


Held For Fleet 


SOUTH BEND.—An automotive 
service training course for men 
who supervise the operation and 
maintenance of large fleets of pas- 
senger cars and trucks, has been 
established by Studebaker Corp. It 
consists of a _week’s_ intensive 
training. 

C. H. Wondries, director of the 
Studebaker National Accounts di- 
vision, declared that Studebaker 
has evolved new service procedures 
specifically adapted to wartime 
driving conditions. Through the 
course this information is passed 
on to fleet operators whose main- 
tenance problems, while similar, 
are multiplied many times over 
those facing the individual owner. 

Five automotive supervision rep- 
resentatives of Swift & Co. were 
the first to enroll for the new 
Studebaker course. Among the sub- 
jects covered were engine specifica- 
tions and adjustments, clutch, 
transmission, rear axle, electrical 


America’s famous half- tracks, mounting 
hard-slugging cannons, are cracking down 


on enemy tanks on our fighting fronts. 

Yes, war reports tell us they got off to a fast start. 
And behind that fast start is the “BENDIX” Drive. 
Long known for its peacetime record of billions of 
swift starts, the “BENDIX” Drive is winning even 


greater renown today serving with our Armed Forces. 
As original or replacement units, the “BENDIX” 
Drive is starting something on every front. 


THE /NV/S/BLE CREW 


AVIATION 


eG ee  @ : ee nO 


The “BENDIX” Drive is 
a vital member of “‘The 
invisible Crew” — the 
precision equipment 
built by 25 Bendix 
plants from coast to 
coast and serving with 
our fighting crews on 
every front. 


CORPORATION 


INE DIVISION 


Men 


carburetion, brakes, springs and 
shock absorbers, body work, steer- 
ing and lubrication. 

As a result of specialized study, 
these fleet executives can in turn 
instruct their service mechanics 
with the latest factory recommen- 
dations for servicing company ve- 
hicles. Furthermore, they receive 
a background of training which 
will assist them in selecting per- 
sonnel best fitted for their type of 
work, it is said. 

In addition to Studebaker cars 
and trucks, the men receive prac- 
tical training on other makes as 
well. 


Norwood to Head 


Replacement Sales 
At Sealed Power 


MUSKEGON, Mich. Reorganiza- 
tion of the Replacement Sales di- 
vision of the Sealed Power Corp. is 
announced by 
Paul C. Johnson, 
vice-president. 

Three men will 
head up this divi- 
sion under John- 
son with John E. 
Norwood as sales 
manager, Victor 
J. Paquin as 
service manager, 
and Harold L. 
Baldwin as mar- 
ket research Jj f, Norwood 
manager. 

Norwood, since 1933 sales promo- 
tion manager, has been with the 
Sealed Power since 1920. In his 
new position he will have charge of 
sales activities in the field, adver- 
tising and sales promotion. 

As service manager, Paquin will 
be in charge of warehouses, stock 

control and ex- 
port department. 
He was formerly 
assistant sales 
manager and has 
been with Sealed 
Power since 1936. 


V. J. Paquin 


For 23 years he 
was with the 
Continental Mo- 
tors Corp. and 
was service man- 
ager of the Mus- 
kegon plant for 
the last 14 years 
of his association 
cern. 

Baldwin, formerly associated 
with Buick, has been with Sealed 
Power since 1934, will have charge 
of all statistical, market research 
and catalog work. 


H. L. Baldwin 


with this con- 


Conn. Truckers Elect 
Savin President 

NEW HAVEN.—Moses Savin of 
New London has been elected 
president of the Connecticut Motor 
Truck Assn. 

Other officers elected included 
Joseph Lombardi of Waterbury, 
first vice-president; William Dun- 
bar of Hartford, second vice-presi- 
dent; and Edmond B. Doyle of 
Hartford, treasurer. 


NEW YORK.—Reversing a deci- 
sion of two lower courts, the Ap- 
pellate division of the New York 
supreme court last week ruled that 
the Hannan Sales & Service, Inc., 
Garden City dealer, is liable for 
rent up to the time it vacated 
(Feb. 28, 1942) a building leased 
for automobiles and accessories. 

The court held that nothing in 
the lease prevented the dealer 
from selling used cars, and further 
that the rationing of new cars did 
not prevent him from selling ve- 
hicles to eligible persons. 

Following is the complete text of 
the court’s decision: 

Appeal by plaintiff (Colonial Oper- 
ating Corp., appellant) from an order 
of the Appellate Term of the Supreme 
Court, Second Department, dated the 
17th day of July, 1942, and entered in 
the office of the clerk of the County 
of Queens, reversing a judgment of 
the Municipal Court of the City of 
New York, Borough of Queens, Second 
District, entered in the office of the 
clerk of said Municipal Court on the 
26th day of March, 1942, in favor of 
defendant (Hannan Sales & Service, 
Inc., respondent) and directing judg- 
ment for plaintiff in the sum of $100. 

Vacated Premises Feb. 28 

This is a proceeding brought by a 
landlord (plaintiff) to recover posses- 
sion of real property for non-payment 
of rent, and to recover rent, con- 
cededly unpaid by the tenant (de- 
fendant), falling due in three instal- 
ments of $200 each, under the terms 
of a written lease, on Dec. 1, 1941, 
Jan. 1, 1942, and Feb. 1, 1942, respec- 
tively. The tenant vacated the demised 
as on and not before Feb. 28 


On Dec. 1, 1937, the landlord and 
tenant entered into a written lease of 
the premises, being the stores 43-12 
and 43-14 Queens Blvd., Long Island 
City, N. Y., and the basement space 
directly underneath, for the term of 
five years commencing Aug. 1, 1938, 
and ending July 31, 1943, at a gradu- 
ated rental, which for the period here 
material was at the rate of $2,400 per 
annum, payable in advance in mont 7 
instalments on the first day of eac 
month. The lease specified that the 
premises were ‘“‘to be used and oc- 
cupied only for a showroom for 
automobiles and automobile  acces- 
fees = > 5” 

It contained no specification of the 
character of those automobiles and 
accessories, whether ‘‘new’’ or ‘‘second- 
hand,’’ both of which were plainly 
within the purview of the unambiguous 
clause. The tenant took possession, 
depositing with the landlord $500 for 
the former’s faithful performance of 
the terms of the lease on its part to 
be performed. It omitted to pay the 
three instalments of rent indicated. 
although payment was duly demanded. 

The landlord instituted in the Muni- 
cipal Court this proceeding to recover 
possession of the demised premises and 
to recover rent unpaid. 

In its pleading, the tenant, after a 
general denial, alleged as a defense 
that on Jan. 1, 1942, the Office of 
Production Management of the United 
States, created by virtue of Acts of 
Congress, prohibited the sale of 1942 
automobiles and any automobiles that 
had been driven less than 1,000 miles; 
that this order subsequently was ex- 
tended to include sales of 1942 auto- 
mobiles up to Feb. 2, 1942; that on or 
about Feb. 1, 1942, a further order was 
issued by the same office prohibiting 
the manufacture of automobiles (with 
certain exceptions not applicable to 
this case). 

Return of Security 

The tenant, in effect, also pleaded a 
counterclaim for the return of the 
security. 

Under the trial it was claimed on 
behalf of the tenant that the federal 
orders in question had frustrated and 
prohibited the ‘‘purpose contemplated 
by the lease’’ and that therebv_ the 
tenant ‘‘is discharged of its obliga- 
tion under the lease and entitled to 
the return of its security deposited 
with the landlord.”’ 

The effect of the Municipal Court’s 
determination after trial was (1) that 
the tenant was prevented by the action 
of the federal government from oc- 
cupying the demised premises for the 
urpose for which they were leased; 
2) that the lease became impossible 
of performance by operation of law; 
and (3) that the tenant was entitled 
to the return of the security. This 
last was held notwithstanding the 
cenant’s possession of the demised 


PRESSING FOR VICTORY. 


trucks daily. 
contributed much to 


ig A F > 
ing out tons of sheet me parts 
ae Designed to form sheet metal parts for automobiles, the 
the speedy production of 


premises, without payment of accru 
and past due rent, until Feb. 28, 194 
when, as above stated, it removed 
therefrom. s 
The Municipal Court found as 
fact, upon parol evidence received o 
the landlord’s objection and exception 
—and clearly incompetent for the pu» 
pose—that the parties intended 
the demised premises should be used 
as a showroom where only NEW auto- 
mobiles and _ automobile accessor 
could be sold. The Appellate Te 
endorsed this ruling. 


‘Both Courts in Error’ : 

Both courts, in our opinion, w 
clearly in error in this phase. T 
use clause was clear and unambiguous. 
Hence it was not the proper subjeg 
of parol evidence to limit or quali 
the words ‘‘automobiles’’ and ‘‘auto- 
mobile accessories’’ therein, by insert- 
ing the a. or limiting te 
“‘new’’ which the parties did not e 
ploy in the writing and which the 
court may not interpolate. 

Although the use clause provid 
for a “‘showroom for automobiles***, 
implicit therein in this case is the 
term ‘‘salesroom’’; or if there is ng 
that implication, then it is a fact th 
— of the circumstances existing and 

nown to both parties was properly 
offered and _ received at the _ tri 
(Becker v. Frasse & Co., 255 N. Y. 
14), which proof led to the same con- 
clusion, that in the demised premises 
it was the intention of the parti 
that automobiles would not only 8 
shown, but sold. 

The Appellate Term, endorsing th: 
lower court's findings of fact, incl 
ing the erroneous one indicated, held 
that ‘‘On the facts here the court be- 
low could find the essential purpose @& 
the lease has been frustrated.’’ Th 
likewise was error, for the reason that 
the federal order referred to in the 
amended answer, of which we ta 
judicial notice, do not prohibit, ba 
or frustrate the sale of all automobiles 
in the demised premises. In effect 
they ration the sale of 1942 mod 
(meaning new) passenger automobilé& 
or such automobiles as have been 
driven less than 1,000 miles. Sales 
such cars are not absolutely prohibit 
thereunder. They may be made fto 
(list of OPA eligibles). 

No Limitation Then 

Further, there was no rationing 
all at the time in question, nor was 
there any ban = the sale of a}! 
passenger automobiles, both new 
second-hand, for the reason that sec- 
ond-hand automobiles and automobile 
accessories could then be sold withoy 
any limitation whatsoever. 

If our construction of the unambigu- 
ous use clause, as above, is correct and 
if the same may not be altered 
insertion therein of the word ‘‘new; 
then, as far as second-hand automo- 
biles were concerned, the defendapt 
could have sold the same in the dé 
mised premises without let or hind 
rance from the government; and the 
use clause was so broad in its terr, 
that there could be no objection 
the part of the landlord to the tenant’s 
selling them. ; 

Therefore the federal orders in que 
tion did not make illegal or prohib 
absolutely the showing and selling of 
both new and second-hand automobiles 
and accessories. It is clear, also, th 
nothing in the lease prevented 
tenant from selling new automobiles 
to those within the exceptions aboy 
enumerated. Therefore it must be sa 
as a matter of law that the primary 
purpose of the lease as to use was not 
frustrated, and likewise that the tena, 
was not relieved from continuing 
use and occupation of the premises 
and from paying rent reserved 
the lease. 


Orders $600 Judgment 

A like conclusion is, in effect, inti- 
mate in dictum in Canrock Real 
Corp. v. Vim Electric Co., Inc.. (37 
Y. Supp. 2d, 139 (Patterson, J., a 
Special Term, Westchester County, not 
officially pees ; and a direct rug 
ing, which we approve, was recent 
made in the Appellate Division, Third 
Department (Byrnes v. Balcom soeey 
App. Div. «..... , decided Dec. 29, 1942 

‘or these reasons the order of the 

Appellate Term should be modified on 
the law by striking therefrom tk 
words “‘without costs’ and the wor 
“$100 with appropriate costs in the 
court below,” and by inserting in place 
thereof a provision awarding the appe 
lant judgment for $600 for unpaid ren 
with interest thereon from the aver- 
age date, Jan. 1, 1942, awarding to 
possession of the premises, and di 
missing the respondent’s counter-claifm 
on the merits. As thus modified, the 
order should be affirmed, with cos 
to the appellant in all courts. 


EA RGR RARE COR RG, 
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resses in the De Soto Pla 

or tanks, bombers and army 
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essential war material 
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| New Dimout 


5 3 
Automotive Washington Shield Now 


External Factors Dictate Retail Conversion; 
Normal Exports Holding Up 


By William Ullman 
Washington Correspondent 
WASHINGTON.—The ingenuity 
the American merchant plays 
important role in converting 
the facilities of 
distribution to 
the war effort, 
but many exter- 
nal factors are 
dictating the 
terms of his tran- 
sition. He is 
bound on the one 
side by a dwind- 
ling supply of 
re merchandise, and 
- on the other by 
Ullman a price ceiling. 
. Without an eco- 
bmic compass, he is feeling his 
way along until he gets his new 
bearings. 
Many merchants in this area— 
the fifth regional business dis- 
wict of the U. S. department of 
Darolinas, Virginia, Maryland 
and the District of Columbia— 
pok on new lines to balance out 
liminishing stocks and to keep 
operations on an even keel. Some 
f these have experienced diffi- 
culty in establishing a dependable 
source of supply. Only a handful 
f concerns have made a com- 
plete shift over to lines not for- 
merly handled, In this group are 
household appliance _ store, 
which has taken on a complete 
stock of military clothing, and 
mother appliance store now sell- 
ing. trunks and traveling bags. 
Garages having sufficient equip- 
nent to make war materials are 
among those that have converted 
btirely. Contracts generally are 
small, however, and are limited to 
obs. requiring few operations. 
* * * 


Many Converted 


ntirely 

MANY GARAGE owners, par- 

ularly the small ones, closed 
down early in the war and entered 
war plants and the armed serv- 

ps. Well-established garages re- 
maining have more business than 
hey can handle. Their most press- 

gs problem, of course, has been 
to obtain and keep good mechanics. 


Many filling stations, while 
continuing normal functions on a 
much reduced basis, have taken 
n items found in the country 
general store. Sidelines on dis- 
play include garden tools, glass- 
are, toys, groceries, fruits and 
vegetables, cigarettes, dog food, 
oft drinks, and pottery. 
Despite these sidelines, however, 
filling station dealers find the go- 

ge difficult. The shortage of ex- 
perienced workers is one of the 
greatest problems. Suppliers, to 

e best of their ability, are rend- 

ering normal service and assisting 
the operator to make a fair profit. 

e scaling down of rents has been 

a step in this direction. 
ok * * 


ire Outlets 


iefly Affected 
THE LARGEST overall conver- 
sion has been among the tire out- 

s of leading tire manufacturers. 
he central-buying organizations 
ave been able to keep their out- 

well-stocked with hard and 
soft goods. 

Automobile dealers are still 
farrying on, centering their oper- 
ations in service and used cars. 

ey have reduced their fixed 


ar 


| overhead by heavy reductions in 
office and _ skilled personnel. 
Here again, the scaling down of 
rents has contributed to lowered 
cost of operations. In 1941, the 
city of Richmond reduced the 
license tax of those engaged in 
the sale of new automobiles and 
tires and tubes in order to help 
them adjust their operations, 
Dealers are making every effort 
to hold franchises and remain in 
business. One dealer contacted a 
thousand former customers to de- 
termine if they wanted his service 
continued for the duration, Almost 
85 percent requested that he con- 
tinue, and stated they would help 
him to weather the storm. 
o* * * 


Gives Warning 


On Sidelines 

TWO INSTANCES of conversion, 
although not typical, are those of 
a dealer who serves as collection 
agency for a public utility and one 
who operates a taxicab business 
and sells mules. 

Automobile appliance stores are 
branching out into the general 
merchandise field. One has add- 
ed sporting goods, enamelware, 
glass cooking utensils and men’s 
work clothing. Another has con- 
tracted to sell unpainted wood 
furniture. Several are stocking 
furniture, men’s work clothing, 
neckties, socks, shirts and other 
accessories. 

The majority of wholesalers and 
retailers concede that the public 
will not be best served by the at- 
tempts of large numbers of outlets 
to sell new lines of merchandise 
the quality and use of which they 
know little about. They believe, 
too, that some of the unfamiliar 
goods are of a low quality and will 
not find a ready market. They are 
being warned against dabbling 
with goods that may never move 
from their shelves. 


* oe * 
Normal Exports 


Holding Up 

SURPRISING as it may seem, 
the value of American exports 
other than lend-lease shipments, is 
stil] nearly as much as it was in 
the years immediately preceding 
the war. 

From March, 1941 to Dec. 31, 
1942, the value of all supplies ex- 
ported under lend-lease was 
nearly six billion dollars. The 
value of exports to Lend-Lease 
countries, paid for in cash by 
these countries, amounted to 


nearly seven billion dollars. 
ee 


Textile Fibers 


For Drums 

IN GERMANY, § steel is no 
longer used to any appreciable ex- 
tent in the manufacture of barrels, 
drums and cans for petroleum 
products, says a British trade pub- 
lication. Instead, containers are 
being made of textile fibers, pro- 
duced from cellulose. 

Barrels made from the new 
material are said to be as tough 
and as oil tight as steel barrels, 
and they reportedly afford a sav- 
ing in weight of about 75 percent. 
A type of barrel having a ca- 
pacity of 300 liters (79.25 U. S. 
gallons) has proved a complete 
success, it is claimed, 


Pete Wembhoft’s Fourth Dimension 
offers news of advertising. 


PLDSMOBILE ZONE managers, assistant zone managers, business manage- 
ent managers, service managers and zone representatives for the Atlantic 
region convened in New York City last week with H. A, Trevellyan, Oldsmobile 


neral sales manager, 


to learn details of this division’s intensive dealer 


ice program. Trevellyan was assisted by J. H. Lemons and G. R. Browder, 


assistant general managers, 


Havens, director of advertising and sale 
promotion, and other factory executives. 


Left to right, J. M. Wilson, Atlanta; 


L. Linehan, New York; W. G. McCormack, Washington, D. C.; Trevellyan; 


wder; R. C. Gilmer, Boston; G. 


H. Smith, Philadelphia, and Lemons. 


ASSEMBLY LINE in the Kercheval body plant (Detroit) of Chrysler division, 


with marine tractors or ‘‘sea mules” under construction. 


The model shown in 


the foreground is the 2-A, large numbers of which have been delivered. This 


unit, designed by David A. 


allace, president of Chrysler division, can be 


attached to any barge, scow or other flat-bottomed cargo carrier to give it 


independent locomotion. 


Rudder and propeller can be raised or lowered as 


desired, so that they will be above the keel line of the tractor in shallow water. 
The motive power is an eight-cylinder Chrysler marine engine. 


FOB F 
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(Continued from Page 2) 


down their pictures and patch 
up their broken plaster, for once 
these heavy hammers are in place 
and in operation it is no simple 
task to isolate their impacts. 

Press forging is, of course, one 
answer to ge.uung away from the 
impact of hammer forging, but so 
far it has not proved practical 
to press forge an aluminum pro- 
Peller blade. However, many types 
of steel forgings are now being 
made by pressing instead of ham- 
mer forging, and the old idea that 
a terrific blow was required on the 
hot steel to obtain the required 
structure in the finished forging 
has gradually given way to new 
concepts of the interna] structure 
of formed pieces. 

a a * 


Ford Engines 


For Tanks? 

DESPITE PUBLIC statements of 
Walter Reuther and other spokes- 
men, the tank engine picture is 
very much up in the air, and any 
observation that the Ford 8-cylin- 
der liquid-cooled engine will power 
all the M-4 tanks is just not true. 
The possibility has at least reached 
the discussion stage where one 
large motor company would under- 
take to produce some of the new 
Ford engines to bulwark the Lin- 
coln output, but even this eventu- 
ality is nebulous. 

The story is related of the at- 
tempt to change certain alu- 
minum components of the Ford 
engine to the less critical gray | 
iron, but this resulted in a seri- | 
ous drop in the horsepower of 
the plant, so the design reverted | 
to aluminum. | 

ee) 
Impressions 


Are Overdrawn 

BARROW LYONS, expert New 
York financial writer, recently 
made a flying visit to Detroit and 
its war plants and wrote a glowing 
13-page report of what he saw and 
heard, said report being distributed 
widely by the OWI. His impres- 
sions make interesting reading, 
but they are sketchy and some- 
what overdrawn. 

For example, the incident of 
the back-alley machine shop 
operator whose shop burned 
down and who took the $5,000 
insurance money and $5,000 of 
borrowed funds and built it into 
a war business of $3,000,000 in 
1942, with $350,000 income for 
himself, is unquestionably true 
but certainly not typical of De- 
troit. And the same thing has 
happened in other cities. The 
case of Jack & Heintz in Cleve- 
land makes an even more start- 
ling story. 

Lyons’ inferences concerning the 
labor shortage in the Detroit dis- 
trict are likewise overdone. War 
production plant personnel officials 
are not worried at the moment, 
for they are interviewing thousands 
weekly, in fact daily, for jobs and 
accepting only a fraction. In 
civilian services, the picture is a 
little different, since many are 
deserting to seek employment at 
war plants. This situation is not 
helped any by the WMC edict of 


“work in a war plant or fight” to 
all 18-38 gentlemen. Obviously, 
the maintenance of essential civi- 
lian services is vital to keeping 
war plants going, and the latter 
are not pressed for help now, so 
why disrupt civilian services? 
* ok * 


BEARING ON the question of 
manpower is the gross ineffi- 
ciency and wastage of labor in 
war plants. Union restrictions on 
production rates are one of the 
worst contributors. Actual cases 
can be cited where new work- 
men are held down on produc- 
tion to as little as 25 percent of 
what they could accomplish even 
without overexerting themselves. 


“FOR OUTSTANDING PRODUCTION 
OF WAR MATERIALS” 


NOW IN OUR 25th 


ANTHONY COMPANY, 


STREATOR 


Being Offered 


CAMBRIDGE, Mass. Months 
ago, Joseph Hughes, president and 
general manager of Hughes Motor 
Mart, Inc., Cambridge automobile 
distributor, anticipating the neces- 
sity of the present automobile dim- 
out regulations, began the develop- 
ment and testing of a dimout 
shield. 

The company has finally devel- 
oped a very simple and effective 
dimout shield, which can be in- 
stalled on head-lamps in a few 
minutes and prevents the danger- 
ous “light leaks” so prevalent in 
paint, tape and other makeshift 
arrangements, it is claimed. 

The shields are made of a new 
black lustrous, solidly opaque plas- 
tic material which is not affected 
by extremes of heat, cold weather, 
or wear, as is tape, paint, and other 
perishable substitutes, it is claimed. 

They become a permanent acces- 
sory, if desired, or they can be 
quickly removed, when traveling 
through normal light zones. They 
are available now at most local 
automobile agencies, garages, gas 
stations, accessory stores, etc. 

Hughes Motor Mart, Inc. is also 
seeking dealer representatives. 


Houde Engineering Names 
Walters to High Post 


BUFFALO.Vernon E. Walters, 


formerly assistant general man- 
ager of the Buffalo Arms Corp., 
has been named general manager 
of the Houde Engineering division 
of Houdaille-Hershey Corp. by 
Ralph F. Peo, vice-president of 
the corporation. 


Democracy is the American way of 
life; let’s keep it that way. 


MO 


ah 4817 OTs 


4 


HOISTS ano BODIES 


The Anthony Co. and 
its Employees are 
proud of this accom- 
plishment ... It is a 
fitting climax to our 
25 years of conscien- 
tious service to the 
Hoist and Body indus- 
try. It is an inspiration 
to better our record in 
1943 and for years to 
come. 


‘B 


ANNIVERSARY YEAR 


a, om 
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‘Chris Was Automobiles’ 


‘And to Each Auto Man, Big or Little, He Was 
The Same Understanding Friend’ 


By Bill Mason 


Paul Pry has covered his last 
preview. 


The grand old man has attended 
his last gathering of the “tom- 
tom’”’ beaters. 

Chris, who saw the birth of the 
automobile from the seat of a high- 
wheeled bicycle, who nursed it 
through infancy and boasted of it 
in maturity, has written his last 
Sparks and something fine is gone. 

Christopher George Sinsabaugh 
he was On his social security card. 
Sinsy he was to the men who knew 
him in the early days of bicycle 
and automobile racing. Chris he 
was to those of us who were 
privileged to know him in the de- 
clining years of his full life. 

There are many better qualified 
to tell of his early exploits on Chi- 
cago papers and of his experiences 
as editor of various automobile 
trade magazines. But because, from 
boyhood, until last week, a long 
overworked heart took him on his 
last trip, he was always the same 
fundamental, kindly man, I feel 
qualified to set on paper a few of 
the attributes he had. 

Of many had it been said, but of 
few has it been true: “He didn’t 
have an enemy in the world.” 

Of Chris it was true. No man I 
know, who has ever known Chris, 
had ever heard him say an un- 
kind word about anyone. When 
intimate friends or business as- 
sociates quarreled Chris de- 
fended them, one against the 
other. 

When some acquaintance fell 
upon hard times it was always 
Chris who sang his praises and 
opened the way to another job. 
When some press agent needed a 
helping hand, it was always Chris 
who gave it to him. 

He was at home with everybody. 
When he called Charles W. Nash 
“Charlie,” he did it without affecta- 
tion, naturally, as one big man ad- 
dresses another. I never heard him 
call Alfred P. Sloan “Al” but I 
don’t doubt that he did. He be- 
lieved that the greatest men in 
America were building and selling 
automobiles and he revelled in 
their friendship and their associa- 
tion. 

He had no other interests except 
those of the automobile world. To 
him a football game was a foolish 
waste of time when the men play- 
ing it might have been learning to 
be automobile men. From boyhood 
—& newspaper man writing sports 
he forgot all sports except auto 
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racing as soon as he took over 
his first automobile editorship. He 
would talk by the hour of auto- 
mobiles and automobile men. He 
wouldn’t talk for five minutes on 
any other’ subject except his 
family. 

Chris Sinsabaugh was automo- 
biles. He had seen the rise and 
fall of hundreds of companies, had 
mingled with thousands of men 
who built the industry, and noth- 
ing or no One else mattered—unless 
he was an old time cyclist. 

He treasured the memories of 
the good old days ... but kept his 
viewpoint as fresh and modern as 
the youngest men in the industry. 

He was proud of his column, 
most widely read of any in the 
automobile business ... and he 
was jealous of the quality of it. 
He was a great reporter ... 
even in the last few months 
astounding some of his younger 
contemporaries with his grasp of 
the problems of the industry. 

He was never afraid to fight for 
anything that he thought imperilled 
the automobile ... but he never 
hit below the belt and there never 
was anything personal in his am- 
munition. 

He loved a party ... not for food 
or liquor it offered . .. but because 
it gave him another opportunity to 
mix with the men he loved the 
best . . . those who built and sold 
automobiles and those who wrote 
about them. 

Not all his friends were im- 
portant people ... in the sense 
that they held important positions 
in manufacturing companies. Many 
of them were the so-called “small 
fry” .. . but almost without ex- 
ception they were in some way or 
another tied up in the automobile 
business. And to each, big or little, 
he was the same kindly, under- 
standing friend. 

Chris is gone. The industry he 
helped build is better for his hav- 
ing spent a lifetime in it. Of the 
millions of words he has written 
about his favorite subject, not one 
of them has been set down except 
to aid the industry, a company, or 
a man in it. If he was critical, it 
was because he believed that 
criticism would help. 

We all knew “30” was coming 
but we could not make up our 
minds to it. We had seen him fail- 
ing before our eyes. We had seen 
him laugh off pain that would 
have made a weaker man quit. 

We had seen him, in these last 
few months, hang on when he 
must have known the white flag 
was up. He wouldn’t admit he was 
licked. 

He wrote his last column from 
his bed and the cheeriness of it 
must have come hard. But that 
was Chris. He wanted to live to 
see the great new models he 
knew were coming after this war. 
| He wanted to see his beloved in- 
| dustry again turning out ma- 
| chines ... breaking records... 
| astounding the world with ad- 
| vances in design and construc- 

tion. 
| He must have known he never 
would, but he didn’t admit it. 

I am proud to have been one of 
that vast legion of men who called 
him friend. No one who knew him 
called him anything else. 

If Heaven issues duebills, Chris 
_ one ... with meals and parlor 
suite. 


GM Directors Declare 


30-Cent Dividend 


NEW YORK.—Directors of Gen- 
eral Motors Corp. last week de- 
clared a dividend of 50 cents per 
share on outstanding common 
stock, payable March 12, 1943, to 
stockholders of record Feb. 11, 1943. 

The regular quarterly dividend 
of $1.25 per share was declared on 
the $5 preferred stock, payable 
May 1, 1943, to stockholders of 
record April 5, 1943. 

B. D. Kunkle, vice-president of 
General Motors and group execu- 
tive over the Cadillac, Oldsmobile, 
Pontiac and Overseas divisions and 
General Motors of Canada, Ltd., 
was elected a member of the War 
Administration committee of the 
corporation. 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 


REVERTING to his usual job at early-day auto races, Chris Sinsabaugh 
ge the cup to a winner in the 1910 Gilmore Economy Run, which 


e refereed annually. 


‘Chris Lived Golden Rule; 


Had Faith, 


By Hal Ressler 
The papers said that Sinsabaugh 
died the other day. But we who 
know him well know better. His 
pen may be stilled, but Chris can’t 
die while memory lives. 


Just as surely as automobiles 
followed bicycles, that flaming red 
shirt of his will be imaged at many 
another preview and that graying 
shock of hair will jut up in the 
honor spot at further banquet 


Marines Study 


Maintenance on 


Calif. Desert 


SAN DIEGO, Calif—‘“Keep the 
equipment rolling and get where 
you are supposed to go.” 

That’s the slogan of the Motor 
Transport School, stationed at the 
Marine Corps Base here. And mak- 
ing this slogan a reality are scores 
of Marine student truck drivers 
and mechanics who are being 
trained under field conditions at 
Camp Ensign on the California 
desert near Borego Valley. 


The camp was made possible for 
the Marine Corps by Roy F. En- 
sign, of Los Angeles, Formerly a 
ranch of large proportions, the site 
was donated by Ensign without 
cost. 

Each week a motor convoy from 
the base makes the 100-mile trek 
to the desert. For three days the 
drivers test their equipment over 
the sand and _ sagebrush-covered 
terrain, The mechanics are con- 
tinually on the job, keeping the 
vehicles in top condition and haul- 
ing them out of quagmire when 
they get stuck. 

Training is carried on under con- 
ditions as nearly as possible like 
those which would be encountered 
in the field in combat areas. From 
90 to 100 students, one-fourth of 
them mechanics, are sent to the 
new camp each week. They help 
the Motor Transport group live up 
to its slogan. 

Included in the convoys are 
trucks of various types, rolling 
kitchens, lubricating trailers and 
other equipment which must be 
~~ in serviceable condition in the 
field. 


Funeral 


(Continued from Page 1) 

and lifelong friend of Mr. Sinsa- 
baugh, flew from his Florida home 
for the services, while Harry Fow- 
ler, who had known Mr. Sinsa- 
baugh since the Elgin Road Races 
of the early days, came down from 
the snows of Arbutus Beach, in 
Upper Michigan. 

Mr. Sinsabaugh, who became 
editor of Automotive News in 1933, 
is survived by his widow, Myra; 
two daughters, Mrs. Nelson Rund- 
lett of Pelham Manor, N. Y., and 
Mrs. Marshall Raymond of Cleve- 
land, and four grandchildren. 


Aid Service Men 


HARRISBURG, Pa.—Legislation to 
enable service men, when honorably 
discharged from military service, to 
renew their Pennsylvania motor vehi- 
cle operators’ licenses without re-ex- 
amination or costs, has been introduced 
in the House of Representatives by 
Assemblyman Hocke. 


Idealism’ 


tables when the bigwigs get to- 
gether. 


Chris built up just too much 
momentum in this life to ‘be 
throttled down so quickly! The 
engineers have a word for it. But 
if they try to chart his rate of 
“deceleration” they will have to 
plot from the very apex of the 
curve. That’s where Chris was at 
71. 


His biographers will call him 
the Boswell of the automotive 
industry. They will say that the 
stilling of his pen silenced the 
last personal historian carrying 
over from bicycles. He will have 
been the fina] staunch survivor 
of a thrilling epoch. 

To me, all this is true. But it is 
mere super-structure on a deep 
foundation. There was a solid base 
of character to build upon. Chris 
deserves all the accolades, because 
his ground roots were firm in 
honesty and in the nice traits of 
human contact. He would have 
been outstanding in any field. 


Chris lived the Golden Rule. 


If he ever said ill of any man, 
I never heard it. If he ever told 
even a little white lie for personal 
or business advantage, it escaped 
these sensitive ears. He was as 
obvious and as patent as a bolt of 
cloth, all wool and a yard wide. 

Whatever little whims and pe- 
culiarities he exhibited were only 
a part of the act, the legitimate 
license of his trade, the embroid- 
ery on the wool; they had no effect 
at all on the worth of the primary 
goods. 


It was only logical that, with his 
base so firmly set, Chris should 
breathe the pure air of faith and 
idealism. He had an unbounded 
trust in the goodness of life. He 
met each day with a zest and an 
eagerness that wrung the last pre- 
cious nugget out of every minute 
of every golden hour in all his 71 
years. 

He got much out of life because 
he gave much in return. It was 
value received all around. 


True, he had the normal set- 
backs, and usual tragedies that 
might have buckled any man. 
But, in addition to a solid foot- 
ing, Chris through the many 
years had the comfort of gentle 
and modest wife, Myra. She 
helped absorb the grief on the 
end of any given day and sent 
him forth in the morning with 
@ swashbuckler’s urge for fresh 
adventure. 

Chris took into every new auto- 
motive assignment all the thrill 
and anticipation of a cub reporter. 
He had to be there because it was 
his place, his work, his life. He 
could never have sat inside a 
window while the parade went by 
outdoors. 

Like all of us, Chris hated the 
war. But he had an especial grudge 
against the Hitlers and Hirohitoes 
because, in addition to all their 
other sins, they put tanks on his 
precious automobile assembly lines. 


He bought war bonds, and fought| | 


the enemy with every weapon at 
his command, because he wanted 
to get the whole thing over with 
so that he could take a peep at the 
postwar car. 

Heaven being all things to all 
men, we can be sure that Chris is 
previewing it now. 


Nation’s Press 


Pays Tribute 


(Continued from Page 10) 


through his going away, even as it 
has been a rich gainer through 
quality of his varied contributiom 
during a long period of years. He 
thoroughly deserved both for bk 
personality and his work.— DAN 
Doopy, Chicago Sun. 


* * * 


‘Faithful Friend’ 
Connecticut auto men and ne 
men join the rest of the nation in 
mourning the passing of our faith; 
ful friend, Chris Sinsabaugh. F 
made many trips through this 
territory, fraternizing with thoge 
who found his visits both stim 
lating and helpful. He _ helped 

make Detroit seem more than 
city of motor plants, and AuTOM 
TIVE News more than a mere saga 
of its day-to-day accomplishmen{ 


I personally mourn his passing 
because he was the first to buy m 
wares and to speed me on my w 
in automotive journalism. — FRep 
Russe.u, Russell Service, Hartforg 


Conn. 
oo ca ” 


‘Lived Full Life’ 

With sincere sympathy I reac 
that Chris had passed on. You 4 
I and many others who knew bh 
can well appreciate that the world 
will be a sadder place without him 
However, he lived a full life a 
that’s all one can ask.—FREDERICK 
D. Murpny, president, Art Grav 
Corp., New York. 

* * 


‘Great Friend’ 

I want to express to you my 
deepest sympathy and personal 4 
gret in your loss and ours. Chr 
was a great friend and his passing 
is a source of sadness to his hg 
of friends in Akron where he spef 
so many happy hours.—Hers M 
son, Public Relations departme 
B. F. Goodrich Co. 


* 


Retreading Machinery 


Rules Broadened 


WASHINGTON. — Existing 
strictions on the production and 
sale of new tire retreading and 5 
capping equipment, became app 
able also to used equipment 
General Limitation Order L-61, 
amended by the Director Gener 
for Operations. 


Other changes in the order, 
fected by the amendment, to halt 
acquisition of this scarce eq 
ment by speculators, and to ins 
proper distribution, were made by: 

1. Extending applicability of 
strictions on manufacture and di 
tribution to all persons, and 

2. Allowing transfer, sale or oth 
distribution of new and used re- 
treading equipment by written ¢ 
telegraphic authorization of 
Director General for Operations 
without preference rating. 
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Tributes 
to Chris 


(Continued from Page 8) 


passing of Chris Sinsabaugh.— 
Wm. L. Hucuson, Ford dealer, 
San Francisco. 

* + * 


‘Loved Chris’ 


We all knew and loved Chris 
Sinsabaugh. — GEORGE ROM- 
NEY and Automotive Manufac- 
burers Assn. 

* * * 

The industry has lost a grand 
ad man.— Jack Reese, president, 
Continental Motors Corp. 


* * * 
In respectful memory of a good 
friend and a wise counselor.—Jim 
EE, public relations manager, 


hrysler Corp. 
* 


* * 


ndustry Owes 


hris Gratitude’ 

Tonight’s Miami Daily News 
brings me the information of the 
passing of Chris. First of all, it 
is impossible for me to grasp the 
full meaning of it. It does not 
seem possible. Chris’ heart was 
young, his mind was young, and 

“he wrote with the freshness of 
outh. Chris could not die. But 
the press says he has passed to 
the great beyond. 

I knew him for 32 years or 
more, and to me and others, he 
was the lengthened shadow of 
he industry. He was in at the 
-beginning, when people laughed 
at the new thing which insisted 
on going without animal power, 
and like many others nursed the 
new industry through years of 
laughter and derision, for his 
conviction was strong. How won- 
derful it was that he lived to 
see the industry he loved so well 
achieve first position in Ameri- 

business and reach a point 
that it became the first essential 

American life. The industry 
owes Chris gratitude, great be- 


_ yond any measure, but he lived 


nd died in the knowledge that 
e lived a full life, and in the 
knowledge that he was beloved 
by the whole industry. No man 
could ask more.—Jake NEwMaRK, 
Merlie Papaya Products, Inc., 


iami, Fla. 
” ~ . 


Vill Miss Him’ 

Deeply regret the passing of 
Chris Sinsabaugh. All of us in 
he automotive industry will miss 
him keenly.—L. W. SLACK, gen- 
P sales manager, Packard 

otor Car Co. a 


Only One Chris’ 


I was greatly saddened on read- 
g in today’s press of the passing 
Chris. Two weeks ago today I 
talked with him in the Book- 
Sadillac and it was so inspiring to 
be his old smile and cheery ad- 
dress even if years had exacted a 
oll. I had not seen him for over 


“Lwo years. 


Chris was a grand soul and my 
iendship for him since 1905 has 
always been an inspiration. He was 
true friend and a kind one. My 
pgret is that in recent years our 
paths crossed so rarely. The in- 
stry has lost a great and en- 


Musiastic proponent. There can be | 


CHRIS SHOWS his old friend, Wil- 
m Hughson, veteran Ford dealer of 
n Francisco, the special edition of 
“Automatic Daily Noose” published to 
commemorate the late editor’s 61th 


rthday. 


|;only one Chris.— Davin Beecrort, 


Bendix. 
* * * 


| °F rom One 
“ Chris’ Boys’ 


It was sad news we received this 
morning about our grand old 
friend. Everybody loved Chris, but 
I had a very special affection for 
| him, growing out of his kindness 
and generosity to me over many 
years. I will always be very glad 
that the people in the newspaper 
and advertising business have 
known me as “one of Chris’ boys.” 

We have talked to many of his 
friends here in Chicago, and you 
would be proud of the deep and 
lasting affection they have all had 
for him and for you. I hope that 
our share in your loss will help in 
a measure to ease your sorrow.— 


Howarp E. Hattas, Evanston, Il. 
* * * 


‘Will Miss Sparks’ 


I was shocked to see in the 
last Automotive News that our 
dear old friend, Chris Sinsa- 
paugh, had passed away. It just 
so happens we were both born 
in the same year, and I have 
known him since back in the 
bicycle days. We will certainly 
miss the “Sparks” column as 
written by good old “Chris.”—B. 
A. GRAMM, president, Gramm 
Truck & Trailer Corp., Delphos, O. 

* * * 


‘Enduring Fame’ 

It was with deep regret that I 
learned of the passing of our old 
friend, Chris. After being quite 
closely associated with him over a 
period of years and having watched 
him work on projects with which 
I was connected, I learned to have 
a certain affection for him which 
was shared by many others. 

Chris has made a great contri- 
bution to the automotive industry 
and has watched it grow from 
infancy to the high point of 1941. 
I am sure that his old friends will 
miss him which, to my way of 
thinking, is the most enduring 
fame a man can earn during his 
lifetime. I know the boys on your 
staff will miss him, too.—C. P. 
FISKEN, advertising manager, Chev- 
rolet. = 


‘One of Industry’s 


Staunchest Friends’ 

Chris Sinsabaugh’s loss to the 
industry will be keenly felt by all 
of us. His last “Sparks” column, 
written from his bedside, was 
based on a visit I had with Chris 
just a few days before his doctors 
put him in bed. For that reason 
his loss is even more intimate with 
me. 

Please accept my personal sym- 
pathies in the passing of one of 
the industry’s staunchest friends.— 
D. E. AHRENS, general sales man- 


ager, Cadillac. 
* * * 


Cites Loss 
To Industry 


The automotive industry has 
lost one of its staunchest friends 
and finest personalities in the 
death of Chris Sinsabaugh. His 
contributions to the industry 
since its inception are well known 
to all who have had a part in its 
growth and development.—GeorGe 
W. Mason, president, Nash-Kel- 


vinator Corp. 
* * * 


‘Fine Gentleman’ 





It was a great shock to learn of 
the passing of Chris Sinsabaugh. 
His sparkling wit, I am sure, will 
long be remembered by the folks 
in the automotive industry as well 
as by his long list of friends. He 
was a mighty fine gentleman and 
we all have lost a very good 
friend.—BiL. Virrve, vice president, 
Ward-Griffith Co., Inc., Chicago. 


* * * 


|*‘Always Eager 
'To Do Good’ 


I want to express my regret for 
the very great loss which AvTomo- 
TIVE News has suffered in the death 
of Chris Sinsabaugh and my per- 
sonal sense of loss at his passing. 
To those who had known him over 
the years, Chris Sinsabaugh was 
truly a unique character. The ac- 


| curacy of his reporting; his collosal 


memory for names, faces and as- 
sociates; his never-failing faithful- 
ness to the deadline, were all great 
qualities, but to me they were over- 
shadowed by the fact that he was 
always ready and always. actively 
eager to do the kindly thing. He 
surely will be missed.—ReEcGiNaLp M. 
CLEVELAND, industrial advertising 
manager, New York Times. 
* * 


‘One of Industry’s 


Greatest Gentlemen’ 

All of us who knew him mourn 
with you the loss of one of the 
industry’s greatest gentlemen. 
To you who were closest to him, 
the rest of us who loved him 
offer you the consolation of 
knowing that we share with you 
your irreparable loss.—W. O’NeEt, 
president, and L. A. McQvuEEN, 
General Tire & Rubber Co. 


* * * 


‘Only One’ 


We are grieved over the passing 
of Chris Sinsabaugh and will ap- 
preciate your extending our sincere 
sympathy to his family and as- 
sociates. There was only one Chris. 
—H. C. Doss, general sales man- 
ager, Ford Motor Co. 


* * * 


Have just learned of Chris’ 
death. Most sincere sympathy.— 
Tom Harmon, Cincinnati, O. 

* * * 

Please accept our heartfelt sym- 
pathy in the loss of our old friend 
and companion, Chris Sinsabaugh. 
—A. D. KeNnNepy, chairman, Bi- 
cycle Racing Stars of the 19th 
Century. 

* * * 

I am grieved and shocked at the 
sad news. A great loss to all of us 
—one which will be greatly missed. 
—JoHN DeLona, Chicago. 

* * * 


‘Deeply Grieved’ 

Am deeply griéved to hear of 
Chris’ passing.—L. Ciare CarcILe, 
past president, National Automo- 


bile Dea'ers Assn. 
* x * 


‘Greatly Missed’ 


Please accept my deepest sym- 
pathy on the death of Chris Sin- 
sabaugh. While I never knew 
him personally, he seemed to me 
to be as much a part of the 
AUTOMOTIVE News as the title and 
it is hard to imagine the paper 
without him. He will be greatly 
missed, but he has left a memory 
that will be an inspiration to 
many, for his column always 
stood for the best and I know 
that exemplified him.—Haypock 
H. Miter, Englewood, N. J. 

* * * 


With lasting thoughts of a real 
automotive character.— Hucu 
Hitcuccck, advertising manager, 
Packard. 

* * of 

It was a great shock to hear 
of the loss of our good friend 
Chris.—E. L. CLEARY, manager, 
Chicago Auto Trade Assn. 

* * * 

All officers and employes join in 
sincere sympathy.—J. J. DoNovan, 
Pennsylvania Central Airlines, 
Washington. 


* * * 


‘Irreparable Loss’ 

The passing of Chris Sinsabaugh 
came to the entire industry—deal- 
ers and factory people alike, as a 
great shock. I know it has left me 
with a sense of irreparable loss. 
Chris will be missed for a long 
time to come, not only as a good 
friend but as a shrewd and pain- 
staking custodian of automotive 
tradition.—VerNe L. Murray, act- 
ing general sales manager, Pontiac. 

<< 'S 

Deeply grieved to hear of pass- 
ing of Chris. He had a lovable 
personality, and his host of 
friends will miss him greatly.— 
W. D. Hines, Akron. 

* 


* * 


‘Recorder of Progress’ 

To Chris Sinsabaugh—Friend of 
many years—Recorder of a great 
Progress—of a past, and a present, 
and to him a B'essing as one who 
reserved a smile awaiting Life’s 
clear-signal in the journey where 
awaits a lasting Peace. — CHARLES 
B. Kina, Chicago. 

* 


* * 


‘A Good Friend’ 

All of us here send our sympathy 
in the loss of Chris, who we know 
was not only a worthy associate 
but a very good friend also.— 
Jas. J. McManuon, Corn Belt Farm 
Dailies, Chicago. 


advance. Count initials and groups of numbers as one word. Ads 
may be signed with your name and address at regular rates, but 
where replies are sent to “Box No....., Care Automotive News, 
Detroit” these words are FREE, and replies are forwarded, un- 


opened, day received. Address: 


WANT AD DEPT., AUTOMOTIVE NEWS, DETROIT. 


EXPERIENCED MALE BOOKKEEPER 
familiar with Ford accounting method. 
Efficient Service Manager. Good salaries 
and bonus. Successful Ford dealership in 


Southern city of 15,000 population. Box | 


354, c/o Automotive News, Detroit. 
WANTED: PARTS MANAGER in General 
Motors dealership established over 27 
years in California. Must be over 38 
years of age or in definite 4F classifica- 
tion in draft. Salary $200 monthly. Per- 
manent position. Box 357, c/o Automo- 
tive News, Detroit. 


ACCOUNTANT, NEW ENGLAND. G. M. 
dealer experience. Full charge. Box 349, 
c/o Automotive News, Detroit. 


SEVERAL Top-Notch Mechanics wanted 
by old established distributor in Port- 
land, Ore. for busy shop. Good pay, ex- 
cellent working conditions and a steady 
job. Please give references and expe- 
rience. Box 348, c/o Automotive News, 
Detroit. 


ARIZONA DEALER wants to determine 
present address of Ralph P. Bliss, form- 
erly employed at Phoenix, Prescott and 
Seligman, Arizona as an Auto Bodyman. 
Write Box 327, c/o Automotive News, 
Detroit. 


painter. Nice proposition for right par- 
ties. Arizona city of 55,000 pop. Ideal 
climate. Write Box 345, c/o Automotive 
News, Detroit. 


SERVICE MANAGER—Studebaker 
tributor in, midwestern city, (Missouri) 
needs man who can manage shop em- 
ploying about twenty men. Must 
able to sell service and diagnose trouble. 
Salary $225 per month. Box 306, c/o 
Automotive News, Detroit. 


in the automobile business, ten years 
selling Chevrolets. Since Jan. 1st, 1942, 
have been buying and selling used cars 
for myself. Am married, 45 years old, 
have one child. Now located Indiana but 
can go any place. Write Box 323, c/o 
Automotive News, Detroit. 


GENERAL MANAGER AVAILABLE for 
immediate connection. Seasoned man 
with extensive background of practical 
and diversified automobile dealer execu- 
tive experience. Performance records, 
references and detail information avail- 
able upon inquiry. Now located in Ohio. 
Box 296, c/o Automotive News, Detroit. 


NEW CARS WANTED 


WEST COAST Distributor wants Pool *‘A’’ 
or ‘‘B’’ Cadillacs. Please describe fully 
and state best cash price. Box 346, c/o 
Automotive News, Detroit. 


WANTS TO BUY NEW CARS—Solomon 
Motor Co., Chevrolet dealer in Dothan, 
Ala., wants to buy new Chevrolets, 
Fords, Plymouths and Oldsmobiles. Give 
full description in first letter, and price 
you will take. Write Solomon Motor Co., 
Dothan, Ala. 


OHIO DEALER WANTS new Dodge and 
Plymouth cars, state price and body 
type. Box 342, c/o Automotive News, 
Detroit. 


PHILADELPHIA COMPANY will buy 500 
new cars. Four door sedans preferred. 
Will pay dealer cost plus bonus. Box No. 
343, c/o Automotive News, Detroit. 


DALLAS, TEXAS DEALER will buy any 
new ‘‘A’’ pool automobiles. Give com- 
plete information as to body types, 
equipment, best price. Write Box 336, 
c/o Automotive News, Detroit. 


MASSACHUSETTS DODGE DEALER 
wants to buy new Dodge Trucks any 
model. State equipment and price 
wanted. Box 341, c/o Automotive News, 
Detroit. 


DEALERSHIP WANTED 


DESIRE PURCHASE Chevrolet dealership 
in Florida, Louisiana, Mississippi or 
Texas. Ready for quick deal with any 
dealer having sales potential 350 cars 
up, account health reasons. Prefer some 
new car inventory, though not necessary. 
In reply, give any facts regarding loca- 
tion as well as business. Will pay cash 
enoeneny. Box 326, Automotive News, 

etroit. 


IMMEDIATE CASH FOR General Motors 
Dealership in Florida, potential 100 cars 
up. Give complete details, past business, 
location, pictures, inventory and number 
mechanics presently employed. Box 334, 
c/o Automotive News, Detroit. 


| USED BUSES FOR SALE. 


DESIRE TO PURCHASE for cash a Gen- | 


eral Motors or Chrysler dealership 


in | 


Philadelphia, Camden or Trenton, N. J. | 


or South Jersey. If for any reason deal 
cannot be consumated, information will 
be kept in strict confidence. Box 333, 
c/o Automotive News, Detroit. 


WANT TO TRADE 


WANTED TO TRADE 
trucks—all models, for new Chevrolet 
Passenger cars. Nall Chevrolet Co., Iowa 
City, Iowa. 


| 


25 new Chevrolet | 


USED CARS FOR SALE 


Se 
DEALER in high grade territory on East- 


ern Seaboard wishes to make connection 
with dealer in South or Middlewest to 
sell 1941 and 1940 low mileage, clean 
Used Cars. Box 351 c/o Automotive 
News, Detroit. 


DEALER in New Jersey with number of 
exceptionally clean late model cars would 
like to make connection to export some 
or all of them. Box 352, c/o Automo- 
tive News, Detroit. 


COMPLETE STOCK of late model, 
mileage cars on hand at all times. Phone 
Pemberville, Ohio. Greiner Motor 
Sales, Wholesalers. 


Standard 
makes. 24-passenger to 36-passenger. In 
lots of one or more. Mosby-Mack Motor 
Co., Topeka, Kans. 


MASSACHUSETTS DODGE DEALER has 


and exterior 
Equipped with all 
ments, cot, 
10 passenger bus. Box 340, c/o Auto- 
motive News, Detroit. 


HUDSON DEALER Pennsylvania will liqui- 
date 50 Used Cars at less than whole- 
sale low book, if entire stock is bought. 
Clean stock, good rubber. Box No. 344, 
c/o Automotive News, Detroit. 


41 MERCURY SEDAN wanted by Massa- 
chusetts dealer. Must be in perfect con- 
dition with low mileage. State price and 
full particulars. Box 353, c/o Automo- 
tive News, Detroit. 


TEXAS DEALER in market for late model 
low mileage used cars. Must be A-1 with 
good tires. Mail price list. Box 358, c/o 
Automotive News, Detroit. 


SOLOMON MOTOR CO., Chevrolet dealer, 
in Dothan, Ala., wants to buy 1939-40- 
41 Chevrolets, Fords, and Pilymouths 
with good tires. No sorry cars wanted. 





references in first letter. Box 330, c/o 
Automotive News, Detroit. 


TEXAS DEALER WILL pay top cash 
prices for late model used cars. Prefer 
General Motors Products. Write Box 337, 
c/o Automotive News, Detroit. 


WANTED UP TO 100—1938, 39, 40, 41 
one and % ton and % to one ton pick- 
ups. State condition, tires, etc. Box 332, 
c/o Automotive News, Detroit. 


OHIO DEALER INTERESTED in buying 
used cars, station wagons, as well as 
new automobiles in both A & B series. 
Let us hear from you. Box 339, c/o 
Automotive News, Detroit. 


NEW CARS FOR SALE 


TENNESSEE DEALER wants to sell 
new and 24 used cars. Good deal offered. 
Write Box 536, c/o Automotive News, 
Detroit. 


EQUIPMENT WANTED 


NEW 2% YARD 10-6 dump body with 
Speedlift Hoist. No priority. $450. Allan 
Bros. Ford, Port Clinton, Ohio. 


WRECKER, LATE MODEL Chevrolet 
with power winch. Holmes preferred. 
Box 350, c/ec Automotive News, Detroit. 


WISCONSIN DEALER NEEDS truck 
wheel balancer. In reply please advise 
condition and description. Box 325, c/o 
Automotive News, Detroit. 


EQUIPMENT FOR SALE 


MICHIGAN DEALER OFFERS high pres- 
sure Jenny car washer and steam cleaning 
unit. Portable. Perfect condition. Origin- 
al cost $800. Available for less than 
half. Also: Axle stand for overhauling 
axles. Four open display Lyon parts 
tables. Cold solder gun for body shop. 
Write Box 335, c/o Automotive News, 
Detroit. 


KENTUCKY DEALER HAS for sale prac- 


tically new Hall valve refacer, hard 
seat grinder, stroboscopic motor an- 
alyzer and complete group of shop and 
office equipment of all types and de- 
scriptions. Box 331, c/o Automotive 
News, Detroit. 


a 
CONNECTICUT DEALER has for sale a 


5-horsepower, three phase motor, Curtiss 
compressor, price $275. Excellent con- 
dition. Write Box 329, c/o Automotive 
News, Detroit. 


AUTOMATIC ELECTRIC DOOR opener 
with motor, $60. Beam wheel alignment 
rack complete with all needed adapters, 
$125. Two brake relining machines, 
motor driven, $25 each. Burns Automo- 
bile Co., Dayton, Ohio. 


NEW TRUCES WANTED 


WANTED TO BUY new trucks any make, 
1/2 to 3 ton. Will pay premium. Write 
or wire giving complete specifications. 
Box 347, c/o Automotive News, Detroit 


Address all Box No. replies in care of Automotive News, 5229 Cass Ave., Detroit. 
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‘Chris Was Automobiles’ 


‘And to Each Auto Man, Big or Little, He Was 
The Same Understanding Friend’ 


By Bill Mason 


Paul Pry has covered his last 


preview. 


The grand old man has attended 
his last gathering of the “tom- 
tom” beaters. 

Chris, who saw the birth of the 
automobile from the seat of a high- 
wheeled bicycle, who nursed _ it 
through infancy and boasted of it 
in maturity, has written his last 
Sparks and something fine is gone. 

Christopher George Sinsabaugh 
he was on his social security card. 
Sinsy he was to the men who knew 
him in the early days of bicycle 
and automobile racing. Chris he 
was to those of us who were 
privileged to know him in the de- 
clining years of his full life. 

There are many better qualified 
to tell of his early exploits on Chi- 
cago papers and of his experiences 
as editor of various automobile 
trade magazines. But because, from 
boyhood, until last week, a long 
overworked heart took him on his 
last trip, he was always the same 
fundamental, kindly man, I feel 
qualified to set on paper a few of 
the attributes he had. 

Of many had it been said, but of 
few has it been true: “He didn’t 
have an enemy in the world.” 

Of Chris it was true. No man I 
know, who has ever known Chris, 
had ever heard him say an un- 
kind word about anyone. When 
intimate friends or business as- 
sociates quarreled Chris de- 
fended them, one against the 
other. 

When some acquaintance fell 
upon hard times it was always 

Chris who sang his praises and 
opened the way to another job. 
When some press agent needed a 
helping hand, it was always Chris 
who gave it to him. 

He was at home with everybody. 
When he called Charles W. Nash 
“Charlie,” he did it without affecta- 
tion, naturally, as one big man ad- 
dresses another. I never heard him 
call Alfred P. Sloan “Al” but I 
don’t doubt that he did. He be- 
lieved that the greatest men in 
America were building and selling 
automobiles and he revelled in 
their friendship and their associa- 
tion. 

He had no other interests except 
those of the automobile world. To 
him a football game was a foolish 
waste of time when the men play- 
ing it might have been learning to 
be automobile men. From boyhood 
--& newspaper man writing sports 
he forgot all sports except auto 
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your convenience, charges 
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*For descriptive f address Postal 


folder — 
Falegrape, 137 Chambers St., New York 
or ask local branch manager. 


racing as soon as he took over 
his first automobile editorship. He 


| would talk by the hour of auto- 
mobiles and automobile men. He 


wouldn’t talk for five minutes on 
any other’ subject except his 
family. 

Chris Sinsabaugh was automo- 
biles. He had seen the rise and 
fall of hundreds of companies, had 
mingled with thousands of men 
who built the industry, and noth- 
ing or no One else mattered—unless 
he was an old time cyclist. 

He treasured the memories of 
the good old days ... but kept his 
viewpoint as fresh and modern as 
the youngest men in the industry. 

He was proud of his column, 
most widely read of any in the 
automobile business .. . and he 
was jealous of the quality of it. 

He was a great reporter .. 
even in the last few months 
astounding some of his younger 
contemporaries with his grasp of ' 
the problems of the industry. 

He was never afraid to fight for 
anything that he thought imperilled 
the automobile . . . but he never 
hit below the belt and there never 
was anything personal in his am- 
munition. 

He loved a party .. . not for food 
or liquor it offered . .. but because 
it gave him another opportunity to 
mix with the men he loved the 
best . . . those who built and sold 
automobiles and those who wrote 
about them. 

Not all his friends were im- 
portant people ... in the sense 
that they held important positions 
in manufacturing companies. Many 
of them were the so-called “small 
fry” . but almost without ex- 
ception they were in some way or 
another tied up in the automobile 
business. And to each, big or little, 
he was the same kindly, under- 
standing friend. 

Chris is gone. The industry he 
helped build is better for his hav- 
ing spent a lifetime in it. Of the 
millions of words he has written 
about his favorite subject, not one 
of them has been set down except 
to aid the industry, a company, or 
a man in it. If he was critical, it 
was because he believed’ that 
criticism would help. 

We all knew “30” was coming 
but we could not make up our 
minds to it. We had seen him fail- 
ing before our eyes. We had seen 
him laugh off pain that would 
have made a weaker man quit. 

We had seen him, in these last 
few months, hang on when he 
must have known the white flag 
was up. He wouldn’t admit he was 
licked. 
He wrote his last column from 
his bed and the cheeriness of it 
must have come hard. But that 
was Chris. He wanted to live to 
see the great new models he 
knew were coming after this war. 
| He wanted to see his beloved in- 
| dustry again turning out ma- 

chines . . . breaking records... 
; astounding the world with ad- 
vances in design and construc- 

tion. 

He must have known he never 
would, but he didn’t admit it. 

I am proud to have been one of 
that vast legion of men who called 
him friend. No one who knew him 
called him anything else. 

If Heaven issues duebills, Chris 
= one ... with meals and parlor 
suite. 





GM Directors Declare 


- 2 
30-Cent Dividend 

NEW YORK.—Directors of Gen- 
eral Motors Corp. last week de- 
clared a dividend of 50 cents per 
share on _ outstanding common 
stock, payable March 12, 1943, to 
stockholders of record Feb. 11, 1943. 

The regular quarterly dividend 
of $1.25 per share was declared on 
the $5 preferred stock, payable 
May 1, 19438, to stockholders of 
record April 5, 1943. 

B. D. Kunkle, vice-president of 
General Motors and group execu- 
tive over the Cadillac, Oldsmobile, 
Pontiac and Overseas divisions and 
General Motors of Canada, Ltd., 
was elected a member of the War 
Administration committee of the 
corporation. 


It takes a stron pong: Se fish to swim against 
the current, good dealer to 
stay in business now! 


REVERTING to his usual job at early-day auto races, Chris Sinsabaugh 


a the cup to a winner in the 1910 Gilmore Economy Run, 


e refereed annually. 


which 


‘Chris Lived Golden Rule; 


Had Faith, 


By Hal Ressler 
The papers said that Sinsabaugh 
died the other day. But we who 
know him well know better. His 
pen may be stilled, but Chris can’t 
die while memory lives. 


Just as surely as automobiles 
followed bicycles, that flaming red 
shirt of his will be imaged at many 
another preview and that graying 
shock of hair will jut up in the 
honor spot at further banquet 


Marines Study 
Maintenance on 


Calif. Desert 


SAN DIEGO, Calif—‘Keep the 
equipment rolling and get where 
you are supposed to go.” 

That’s the slogan of the Motor 
Transport School, stationed at the 
Marine Corps Base here. And mak- 
ing this slogan a reality are scores 
of Marine student truck drivers 
and mechanics who are being 
trained under field conditions at 
Camp Ensign on the California 
desert near Borego Valley. 


The camp was made possible for 
the Marine Corps by Roy F. En- 
sign, of Los Angeles. Formerly a 
ranch of large proportions, the site 
was donated by Ensign without 
cost. 


Each week a motor convoy from 
the base makes the 100-mile trek 
to the desert. For three days the 
drivers test their equipment over 
the sand and _ sagebrush-covered 
terrain. The mechanics are con- 
tinually on the job, keeping the 
vehicles in top condition and haul- 
ing them out of quagmire when 
they get stuck. 

Training is carried on under con- 
ditions as nearly as possible like 
those which would be encountered 
in the field in combat areas. From 
90 to 100 students, one-fourth of 
them mechanics, are sent to the 
new camp each week. They help 
the Motor Transport group live up 
to its slogan. 


Included in the convoys are 
trucks of various types, rolling 
kitchens, lubricating trailers and 
other equipment which must be 
roe} in serviceable condition in the 
field. ° 


Funeral 


(Continued from Page 1) 

and lifelong friend of Mr. Sinsa- 
baugh, flew from his Florida home 
for the services, while Harry Fow- 
ler, who had known Mr. Sinsa- 
baugh since the Elgin Road Races 
of the early days, came down trom 
the snows of Arbutus Beach, in 
Upper Michigan. 

Mr. Sinsabaugh, who became 
editor of Automotive News in 1933, 
is survived by his widow, Myra; 
two daughters, Mrs. Nelson Rund- 
lett of Pelham Manor, N. Y., and 
Mrs. Marshall Raymond of Cleve- 
land, and four grandchildren. 


Aid Service Men 


HARRISBURG, Pa.—Legislation to 
enable service men, when honorably 
discharged from military service, to 
renew their Pennsylvania motor vehi- 
cle operators’ licenses without re-ex- 
amination or costs, has been introduced 
in the House of Representatives by 
Assemblyman Hocke. 


Idealism’ 


tables when the bigwigs get to- 
gether. 


Chris built up just too much 
momentum in this life to ‘be 
throttled down so quickly! The 
engineers have a word for it. But 
if they try to chart his rate of 
“deceleration” they will have to 
plot from the very apex of the 
curve. That’s where Chris was at 
oa 


His biographers will call him 
the Boswell of the automotive 
industry. They will say that the 
stilling of his pen silenced the 
last personal historian carrying 
over from bicycles. He will have 
been the fina] staunch survivor 
of a thrilling epoch. 

To me, all this is true. But it is 
mere super-structure on a deep 
foundation. There was a solid base 
of character to build upon. Chris 
deserves all the accolades, because 
his ground roots were firm in 
honesty and in the nice traits of 
human contact. He would have 
been outstanding in any field. 


Chris lived the Golden Rule. 


If he ever said ill of any man, 
I never heard it. If he ever told 
even a little white lie for personal 
or business advantage, it escaped 
these sensitive ears. He was as 
Obvious and as patent as a bolt of 
cloth, all wool and a yard wide. 

Whatever little whims and pe- 
culiarities he exhibited were only 
a part of the act, the legitimate 
license of his trade, the embroid- 
ery on the wool; they had no effect 
at all on the worth of the primary 
goods. 


It was only logical that, with his 
base so firmly set, Chris should 
breathe the pure air of faith and 
idealism. He had an unbounded 
trust in the goodness of life. He 
met each day with a zest and an 
eagerness that wrung the last pre- 
cious nugget out of every minute 
of every golden hour in all his 71 
years. 

He got much out of life because 
he gave much in return. It was 
value received all around. 


True, he had the normal set- 
backs, and usual tragedies that 
might have buckled any man. 
But, in addition to a solid foot- 
ing, Chris through the many 
years had the comfort of gentle 
and modest wife, Myra. She 
helped absorb the grief on the 
end of any given day and sent 
him forth in the morning with 
a swashbuckler’s urge for fresh 
adventure. 


Chris took into every new auto- 
motive assignment all the thrill 
and anticipation of a cub reporter. 
He had to be there because it was 
his place, his work, his life. He 
could never have sat inside a 
window while the parade went by 
outdoors. 

Like all of us, Chris hated the 
war. But he had an especial grudge 
against the Hitlers and Hirohitoes 
because, in addition to all their 
Other sins, they put tanks on his 
precious automobile assembly lines. 
He bought war bonds, and ames | 
the enemy with every weapon at 
his command, because he wanted 
to get the whole thing over with 
so that he could take a peep at the 
postwar car. 

Heaven being all things to all 
men, we can be sure that Chris is 
previewing it now. 


Nation’s Press 


Pays Tribute 


(Continued from Page 10) 


through his going away, even as it 
has been a rich gainer through tk 
quality of his varied contributiorm™ 
during a long period of years. He 
thoroughly deserved both for h 
personality and his work. DaN 
Doopy, Chicago Sun. 


* * * 


‘Faithful Friend’ 


Connecticut auto men and ney 
men join the rest of the nation 
mourning the passing of our faith. 
ful friend, Chris Sinsabaugh.» 
made many trips through this 
territory, fraternizing with thoge 
who found his visits both 
lating and helpful. He _ helped 
make Detroit seem more than ¢ 
city of motor plants, and Au 
TIvE News more than a mere saga 
of its day-to-day accomplishmen 

I personally mourn his pass 
because he was the first to buy m 
wares and to speed me on my wi 
in automotive journalism. — 
Russeti, Russell Service, Hartforg 
Conn. 


cD 


ott 
* * * 


‘Lived Full Life’ 

With sincere sympathy I reat 
that Chris had passed on. You and 
I and many others who knew Jb 
can well appreciate that the rid 
will be a sadder place without hi p 
However, he lived a full life 
that’s all one can ask. —F ReDERICK 
D. Murpny, president, Art Grav 
Corp., New York. 


* * * 


‘Great Friend’ 

I want to express to you my 
deepest sympathy and personal 
gret in your loss and ours. Ch 
was a great friend and his passing 
is a source of sadness to his hq 
of friends in Akron where he § 
so many happy hours.—Hers Max- 
son, Public Relations departmeg 
B. F. Goodrich Co. _ 


Retreading Machinery 


Rules Broadened 

WASHINGTON. — Existing... 
strictions on the production and 
sale of new tire retreading and 5 
capping equipment, became applit 
able also to used equipment by 
General Limitation Order L-¢1, 
amended by the Director Gexz 
for Operations. 


Other changes in the order, 
fected by the amendment, to 
acquisition of this scarce eq 
ment by speculators, and to ingu= 
proper distribution, were made by: 

1. Extending applicability of 
strictions on manufacture and.di 
tribution to all persons, and 

2. Allowing transfer, sale or oth 
distribution of new and used..re~ 
treading equipment by written o 
telegraphic authorization of 
Director General for Operations” 
without preference rating. 


FOOD 


FROM OUT OF THIS WORLD 
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Dealer Want Ads 


A new service to Automotive News subscribers, reaching more 
than 12,000 automotive establishments from Maine to California, 
an estimated 50,000 readers. Low rates: TEN CENTS (10¢) PER 
WORD per insertion or 25¢ per word for 3 insertions. Cash in 
advance. Count initials and groups of numbers as one word. Ads 
may be signed with your name and address at regular rates, but 


. (Continued 
passing of Chris Sinsabaugh.— 
M. L. Hucuson, Ford dealer, 


San Francisco. 
+ * * 


oved Chris’ 


We all knew and loved Chris | 


Sinsabaugh. — GEORGE ROM- 
NEY and Automotive Manufac- 


rers Assn. 
* * * 


The industry has lost a grand 
d man.— Jack Reess, president, 


Continental Motors Corp. 


* * * 


In respectful memory of a good 
friend and a wise counselor.—Jim 
manager, 


EE, public relations 


rysler Corp. 
* + * 


ndustry Owes 


hris Gratitude’ 


Tonight’s Miami Daily News 
brings me the information of the 
passing of Chris. First of all, it 
is impossible for me to grasp the 
full meaning of it. It does not 
seem possible. Chris’ heart was 
young, his mind was young, and 
he wrote with the freshness of 
youth. Chris could not die. But 
the press says he has passed to 
the great beyond. 

I knew him for 32 years or 
more, and to me and others, he 
was the lengthened shadow of 
he industry. He was in at the 
beginning, when people laughed 
at the new thing which insisted 
On going without animal power, 
and like many others nursed the 
ew industry through years of 
laughter and derision, for his 
conviction was strong. How won- 
derful it was that he lived to 
see the industry he loved so well 
achieve first position in Ameri- 
an business and reach a point 
that it became the first essential 
n American life. The industry 
owes Chris gratitude, great be- 
yond any measure, but he lived 
and died in the knowledge that 
e lived a full life, and in the 
knowledge that he was beloved 
by the whole industry. No man 
could ask more.—JakE NEWMaARK, 
Merlie Papaya Products, Inc., 


iami, Fla. 
- * * 


Will Miss Him’ 
Deeply regret the passing of 
Chris Sinsabaugh. All of us in 
he automotive industry will miss 
him keenly.—L. W. SLACK, gen- 
pral sales manager, Packard 
otor Car Co. i 


* 


Dnly One Chris’ 


I was greatly saddened on read- 


ng in today’s press of the passing 
Chris. Two weeks ago today I 


talked with him in the Book- 
adillac and it was so inspiring to 
bee his old smile and cheery ad- 
dress even if years had exacted a 
p11. I had not seen him for over 
O years. 
Chris was a grand soul and my 
iendship for him since 1905 has 
always been an inspiration. He was 
true friend and a kind one. My 
pgret is that in recent years our 
paths crossed so rarely. The in- 


stry has lost a great and en-| 


Musiastic proponent. There can be 


Sparks 


Tributes 
to Chris 


from Page 8) 


| FiskeN, advertisin 


;only One Chris. — Davin Beecrort, 
| Bendix. 

| * + * 

| “From One 

\Of Chris’ Boys’ 


It was sad news we received this 
morning about our grand old 
friend. Everybody loved Chris, but 
iI had a very special affection for 
| him, growing out of his kindness 
and generosity to me over many 
years. I will always be very glad 
that the people in the newspaper 
and advertising business have 
known me as “one of Chris’ boys.” 

We have talked to many of his 
friends here in Chicago, and you 
would be proud of the deep and 
lasting affection they have all had 
for him and for you. I hope that 
our share in your loss will help in 
a measure to ease your sorrow.— 
| 
| 


Howarp E. Ha tas, Evanston, IIl. 
* * * 


‘Will Miss Sparks’ 


I was shocked to see in the 
last Automotive News that our 
dear old friend, Chris Sinsa- 
baugh, had passed away. It just 
so happens we were both born 
in the same year, and I have 
known him since back in the 
bicycle days. We will certainly 
miss the “Sparks” column as 
written by good old “Chris.”—B. 
A. GRAMM, president, Gramm 
Truck & Trailer Corp., Delphos, O. 

* cd 


‘Enduring Fame’ 

It was with deep regret that I 
learned of the passing of our old 
| friend, Chris. After being quite 
closely associated with him over a 
period of years and having watched 
him work on projects with which 
I was connected, I learned to have 
a certain affection for him which 
was shared by many others. 

Chris has made a great contri- 
bution to the automotive industry 
and has watched it grow from 
infancy to the high point of 1941. 
I am sure that his old friends will 
miss him which, to my way of 
thinking, is the most enduring 
fame a man can earn during his 
lifetime. I know the boys on your 
staff will miss him, too.—C. P. 

g manager, Chev- 

rolet. ' * 


‘One of Industry’s 


Staunchest Friends’ 

Chris Sinsabaugh’s loss to the 
industry will be keenly felt by all 
of us. His last “Sparks” column, 
written from his bedside, was 
based on a visit I had with Chris 
just a few days before his doctors 
put him in bed. For that reason 
his loss is even more intimate with 
me. 

Please accept my personal sym- 
pathies in the passing of one of 
the industry’s staunchest friends.— 
D. E. AHRENS, general sales man- 


ager, Cadillac. 
> & © 


Cites Loss 
To Industry 


The automotive industry has 
lost one of its staunchest friends 
and finest personalities in the 
death of Chris Sinsabaugh. His 
contributions to the industry 
since its inception are well known 
to all who have had a part in its 
growth and development.—GeorcGe 
W. Mason, president, Nash-Kel- 


vinator Corp. 
* A * 


‘Fine Gentleman’ 

It was a great shock to learn of 
the passing of Chris Sinsabaugh. 
His sparkling wit, I am sure, will 
long be remembered by the folks 
in the automotive industry as well 
as by his long list of friends. He 
was a mighty fine gentleman and 
we all have lost a very good 
friend.—BiL. Virtus, vice president, 
Ward-Griffith Co., Inc., Chicago. 


* * * 


|*‘Always Eager 
'To Do Good’ 


I want to express my regret for 
the very great loss which AvuTomo- 


memory for names, faces and as- 
sociates; his never-failing faithful- 
ness to the deadline, were all great 
qualities, but to me they were over- 
shadowed by the fact that he was 
always ready and always. actively 
eager to do the kindly thing. He 
surely will be missed.—ReciNaLp M. 
CLEVELAND, industrial advertising 
manager, New York Times. 
* * 


‘One of Industry’s 


Greatest Gentlemen’ 

All of us who knew him mourn 
with you the loss of one of the 
industry’s greatest gentlemen. 
To you who were closest to him, 
the rest of us who loved him 
offer you the consolation of 
knowing that we share with you 
your irreparable loss.—W. O'NEIL, 
president, and L. A. McQUEEN, 
General Tire & Rubber Co. 


* * * 


‘Only One’ 

We are grieved over the passing 
of Chris Sinsabaugh and will ap- 
preciate your extending our sincere 
sympathy to his family and as- 
sociates. There was only one Chris. 
—H. C. Doss, general sales man- 
ager, Ford Motor Co. 


* * * 


Have just learned of Chris’ 
death. Most sincere sympathy.— 
Tom Harmon, Cincinnati, O. 

* * * 

Please accept our heartfelt sym- 
pathy in the loss of our old friend 
and companion, Chris Sinsabaugh. 
—A. D. Kennepy, chairman, Bi- 
cycle Racing Stars of the 19th 
Century. 

* * * 

I am grieved and shocked at the 
sad news. A great loss to all of us 
—one which will be greatly missed. 
—JOHN DeLona, Chicago. 

* * * 


‘Deeply Grieved’ 

Am deeply grieved to hear of 
Chris’ passing.—L. CLare CarGILE, 
past president, National Automo- 


bile Dea'ers Assn. 
* « * 


‘Greatly Missed’ 

Please accept my deepest sym- 
pathy on the death of Chris Sin- 
sabaugh. While I never knew 
him personally, he seemed to me 
to be as much a part of the 
AvuTomoTive News as the title and 
it is hard to imagine the paper 
without him. He will be greatly 
missed, but he has left a memory 
that will be an inspiration to 
many, for his column always 
stood for the best and I know 
that exemplified him.—Haypock 
H. Miter, Englewood, N. J. 


* * * 


With lasting thoughts of a real 
automotive character.— HucH 
Hitcuccck, advertising manager, 
Packard. 

* * * 

It was a great shock to hear 
of the loss of our good friend 
Chris.—E. L. CLEARY, manager, 
Chicago Auto Trade Assn. 

* * * 


All officers and employes join in 
sincere sympathy.—J. J. Donovan, 
Pennsylvania Central Airlines, 
Washington. 


* * * 


‘Irreparable Loss’ 

The passing of Chris Sinsabaugh 
came to the entire industry—deal- 
ers and factory people alike, as a 
great shock. I know it has left me 
with a sense of irreparable loss. 
Chris will be missed for a long 
tame to come, not only as a good 
friend but as a shrewd and pain- 
staking custodian of automotive 
tradition.—VerNe L. Murray, act- 
ing general sales manager, Pontiac. 

* * * 

Deeply grieved to hear of pass- 
ing of Chris. He had a lovable 
personality, and his host of 
friends will miss him greatly.— 
W. D. Hines, Akron. 

* 


* * 


‘Recorder of Progress’ 
To Chris Sinsabaugh—Friend of 
many years—Recorder of a great 
Progress—of a past, and a present, 
and to him a Blessing as one who 
reserved a smile awaiting Life’s 
clear-signal in the journey where 
awaits a lasting Peace. — CHarLes 
B. KincG, Chicago. 

* 


* * 


where replies are sent to “Box No.... 


.» Care Automotive News, 


Detroit” these words are FREE, and replies are forwarded, un- 


opened, day received. Address: 


WANT AD DEPT., AUTOMOTIVE NEWS, DETROIT. 


HELP WANTED 


EXPERIENCED MALE BOOKKEEPER 
familiar with Ford accounting method. 


354, c/o Automotive News, Detroit. 


WANTED: PARTS MANAGER in General 
Motors dealership established over 27 
years in California. Must be over 38 
years of age or in definite 4F classifica- 
tion in draft. Salary $200 monthly. Per- 
manent position. Box 357, c/o Automo- 
tive News, Detroit. 


ACCOUNTANT, NEW ENGLAND. G. M. 
dealer experience. Full charge. Box 349, 
c/o Automotive News, Detroit. 


SEVERAL Top-Notch Mechanics wanted 
by old established distributor in Port- 
land, Ore. for busy shop. Good pay, ex- 
cellent working conditions and a steady 
job. Please give references and expe- 
rience. Box 348, c/o Automotive News, 
Detroit. 


ARIZONA DEALER wants to determine 
present address of Ralph P. Bliss, form- 
erly employed at Phoenix, Prescott and 
Seligman, Arizona as an Auto Bodyman. 
Write Box 327, c/o Automotive News, 
Detroit. 


WANT METAL MAN for body and fender 
work. Also need a good automobile 
painter. Nice proposition for right par- 
ties. Arizona city of 55,000 pop. Ideal 
climate. Write Box 345, c/o Automotive 
News, Detroit. 


dis- 
tributor in. midwestern city, (Missouri) 
needs man who can manage shop em- 
ploying about twenty men. Must 
able to sell service and diagnose trouble. 
Salary $225 per month. Box 306, c/o 
Automotive News, Detroit. 


in the automobile business, 

selling Chevrolets. Since Jan. Ist, 

have been buying and selling used cars 
for myself. Am married, 45 years old, 
have one child. Now located Indiana but 
can go any place. Write Box 323, c/o 
Automotive News, Detroit. 


GENERAL MANAGER AVAILABLE for 
immediate connection. Seasoned man 
with extensive background of practical 
and diversified automobile dealer execu- 
tive experience. Performance records, 
references and detail information avail- 
able upon inquiry. Now located in Ohio. 
Box 296, c/o Automotive News, Detroit. 


NEW CARS WANTED 


WEST COAST Distributor wants Pool ‘‘A’’ 
or ‘‘B’’ Cadillacs. Please describe fully 
and state best cash price. Box 346, c/o 
Automotive News, Detroit. 


WANTS TO BUY NEW CARS—Solomon 
Motor Co., Chevrolet dealer in Dothan, 
Ala., wants to buy new Chevrolets, 
Fords, Plymouths and Oldsmobiles. Give 
full description in first letter, and price 
you will take. Write Solomon Motor Co., 
Dothan, Ala. 


OHIO DEALER WANTS new Dodge and 
Plymouth cars, state price and body 
type. Box 342, c/o Automotive News, 
Detroit. 


PHILADELPHIA COMPANY will buy 500 
new cars. Four door sedans preferred. 
Will pay dealer cost plus bonus. Box No. 
343, c/o Automotive News, Detroit. 


plete 
equipment, best price. Write 
c/o Automotive News, Detroit. 


Box 336, 


MASSACHUSETTS DODGE DEALER 
wants to buy new Dodge Trucks any 
model. State equipment and price 
wanted. Box 341, c/o Automotive News, 
Detroit. 


DEALERSHIP WANTED 


DESIRE PURCHASE Chevrolet dealership 
in Florida, Louisiana, Mississippi or 
Texas. Ready for quick deal with any 
dealer having sales potential 350 cars 
up, account health reasons. Prefer some 
new car inventory, though not necessary. 
In reply, give any facts regarding loca- 
tion as well as business. Will pay cash 
immediately. Box 326, Automotive News, 
Detroit. 


IMMEDIATE CASH FOR General Motors 
Dealership in Florida, potential 100 cars 
up. Give complete details, past business, 
location, pictures, inventory and number 
mechanics presently employed. Box 334, 
c/o Automotive News, Detroit. 


DESIRE TO PURCHASE for cash a Gen- 
eral Motors or Chrysler dealership 


information will 
Box 333, 


cannot be consummated, 
be kept in strict confidence. 
c/o Automotive News, Detroit. 


WANT TO TRADE 


in | 
Philadelphia, Camden or Trenton, N. J. | 
or South Jersey. If for any reason deal | 


USED CARS FOR SALE 


DEALER in high grade territory on East- 
ern Seaboard wishes to make connection 
with dealer in South or Middlewest to 
sell 1941 and 1940 low mileage, clean 
Used Cars. Box 351 c/o Automotive 
News, Detroit. 


or all of them. Box 352, 
tive News, Detroit. 


COMPLETE STOCK of late model, low 
mileage cars on hand at all times. Phone 
66, Pemberville, Ohio. Greiner Motor 
Sales, Wholesalers. 


USED BUSES FOR SALE. Standard 
makes. 24-passenger to 36-passenger. In 
lots of one or more. Mosby-Mack Motor 
Co., Topeka, Kans. 


c/o Automo- 


ical condition. Mileage 16,000. Body in- 
terior and 


ments, cot, etc. Can be converted into 
10 passenger bus. Box 340, c/o Auto- 
motive News, Detroit. 


HUDSON DEALER Pennsylvania will liqui- 
date 50 Used Cars at less than whole- 
sale low book, if entire stock is bought. 
Clean stock, good rubber. Box No. 344, 
c/o Automotive News, Detroit. 


USED CARS WANTED 


full particulars. Box 353, c/o Automo- 
tive News, Detroit. 


TEXAS DEALER in market for late model 
low mileage used cars. Must be A-1 with 
good tires. Mail price list. Box 358, c/o 
Automotive News, Detroit. 


SOLOMON MOTOR CO., Chevrolet dealer, 
in Dothan, Ala., wants to buy 1939-40- 
41 Chevrolets, Fords, and Plymouths 
with good tires. No sorry cars wanted. 
Wholesale prices. Write Solomon Motor 
Co., Dothan, Ala. 


UTAH AUTO DISTRIBUTOR needs 75 
used cars per month. Prefer making deal 
with one responsible firm who know 
their business. Give full particulars and 
references in first letter. Box 330, c/o 
Automotive News, Detroit. 


TEXAS DEALER WILL pay top cash 
prices for late model used cars. Prefer 
General Motors Products. Write Box 337, 
c/o Automotive News, Detroit. 


WANTED UP TO 100—1938, 39, 40, 41 
one and % ton and % to one ton pick- 
ups. State condition, tires, etc. Box 332, 
c/o Automotive News, Detroit. 


OHIO DEALER INTERESTED in buying 
used cars, station wagons, as well as 
new automobiles in both A & B series. 
Let us hear from you. Box 339, c/o 
Automotive News, Detroit. 


NEW CARS POR SALE 


TENNESSEE DEALER wants to sell 35 
new and 24 used cars. Good deal offered. 
Write Box 536, c/o Automotive News, 
Detroit. 


EQUIPMENT WANTED 


NEW 2% YARD 10-6 dump body with 
Speedlift Hoist. No priority. $450. Allan 
Bros. Ford, Port Clinton, Ohio. 


WRECKER, LATE MODEL Chevrolet 
with power winch. Holmes preferred. 
Box 350, c/e Automotive News, Detroit. 


WISCONSIN DEALER NEEDS truck 
wheel balancer. In reply please advise 
condition and description. Box 325, c/o 
Automotive News, Detroit. 


EQUIPMENT FOR SALE 





—————————— 
MICHIGAN DEALER OFFERS high pres- 


sure Jenny car washer and steam cleaning 
unit. Portable. Perfect condition. Origin- 
al cost $800. Available for less than 
half. Also: Axle stand for overhauling 
axles. Four open display Lyon parts 
tables. Cold solder gun for body shop. 
Write Box 335, c/o Automotive News, 
Detroit. 


KENTUCKY DEALER HAS for sale prac- 


tically new Hall valve refacer, hard 
seat grinder, stroboscopic motor an- 
alyzer and complete group of shop and 
office equipment of all types and de- 
scriptions. Box 331, c/o Automotive 
News, Detroit. 


re 

CONNECTICUT DEALER has for sale a 
5-horsepower, three phase motor, Curtiss 
compressor, price $275. Excellent con- 
dition. Write Box 329, c/o Automotive 
News, Detroit. 


AUTOMATIC ELECTRIC DOOR opener 
with motor, $60. Beam wheel alignment 
rack complete with all needed adapters, 
$125. Two brake relining machines, 
motor driven, $25 each. Burns Automo- 
bile Co., Dayton, Ohio. 


‘A Good Friend’ 


All of us here send our sympathy 
in the loss of Chris, who we know 
was not only a worthy associate 
but a very good friend also.— 
Jas. J. McMaunon, Corn Belt Farm 
Dailies, Chicago. 


| NEW TRUCKS WANTED 
NS 
WANTED TO TRADE 25 new Chevrolet) WANTED TO BUY new truck 
I 5 t-ks any make, 
trucks—all models, for new Chevrolet 1/2 to 3 ton. Will pay seaaniene. Write 
passenger cars. Nall Chevrolet Co., Iowa or wire giving complete specifications. 


City, Iowa. Box 347, c/o Automotive News, Detroit. 


| TlvE News has suffered in the death 
| Of Chris Sinsabaugh and my per- 


CHRIS SHOWS his old friend, Wil. | sonal sense of loss at his passing. 
om Hughson, veteran Ford dealer of | = those ge ny known him over 
m Francisco, the special edition of! the years, ris Sinsabaugh was 
‘Automatic Daily Noose” published to truly a unique character. The ac- 


commemorate the late editor’s 64th : : : 
curacy of his reporting; his collosal 


ee 
rthday. Address all Box No. replies in care of Automotive News, 5229 Cass Ave., Detroit. 













This shows the difference in size 
between two great Nash-built 
engines—the new 2,000H.P. Pratt 
& Whitney aircraft engine and the 
1942 Nash automobile engine. 








NASH BUILOS GREAT ENGINES / = 


Take a look at two thousand horsepower! for war! That is our task ... our duty ... our job. 

















Take a look at the mightiest aircraft engine ever to And it will never be finished until the last Axis plane 

fly in Axis skies! is shot from the sky, and our boys are free to come 
Take a good look—for this is the great Pratt & home to the jobs they have earned and the place 
Whitney engine that powers the Navy’s Corsair they have won in the hearts of their countrymen! 


fighter . . . now outspeeding, outclimbing, outfight- 
ing any enemy plane now known! When Victory does come —it will be our respon- 


sibility to turn again to the making of peaceful 

things. And, out of the new vision, the new skills, 
the new materials we have developed in building 
America’s mightiest engines of war, there will come 
And Nash’s skill in building great engines for peace a great Nash...a valuable franchise... and a 
led the Navy to choose Nash to build great engines sound profit opportunity. 


And then, remember this—it’s built and supercharged 
by Nash! 


It is a Nash tradition to build great engines. 


SS ES = 





Division of Nash-Kelvinator Corporation, Detroit, Mich. 


